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J Magnificent Specimens of Carved Chinese Jade 
The Thiee Pieces Form a Writing Set Formerly in the Imperial Palace at Pekin. The Center Piece Is Considered the Largest Known 2 


Piece of Chinese Carved Gem Jade. 
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The Colonial period produced 
the most characteristic style in 
American Art. The MOLLY 
STARK Pattern, inspired by 


such ideals, appeals to the jewel- 


ers’ best customers. 
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The Characteristics and Properties of Jade 





Translated from the Chinese of Huang Po Ts’un 














F all precious stones, jade is the most 

esteemed by the Chinese, especially be- 
cause of its finely polished surface and even- 
ness and purity of quality, and it is idealized 
by them as characteristic of the superior 
man. In ancient times, jade was used not for 
purely ornamental purposes, but in the 
making of votive offerings in the Imperial 
worship of Heaven, Earth, and the Four 
Quarters. According to the ritual of the 
Chou Dynasty, variously colored jades were 
to be used in the making of the six symbols ; 
a Perforated disc of sky-blue tint, known 
as Pi, for Heaven; one of octagonal shape 
and yellow tinted, named Tsung, for Earth; 
an oblong pointed tablet, green tinted, 
named Kuei, for the East Quarter; a half 
Kuei tablet tinted red, named Chang, for 
the South; a tiger-shaped white tinted 
piece, called Hu, for the West; and a semi- 
circular black-tinted piece, called Huang, 
for the North Quarter. 

In the ages of the three great Dynasties, 
jade tokens of investiture were always 
presented to the princes, varying in design 
and quality according to the rank of each. 
Jade was also the material of the insignia 
of rank worn by the sovereign and his 
ministers. There were jade decorations 
upon Crowns, upon official hats and swords, 
votive offerings and gifts were made of 
jade, and of jade also were the perforated 
medallions called Tsang Yu, which were 
placed inside the coffins of the distinguished 
dead. 

It was customary to classify jade into 
three groups: The first, generally known 
as Yu was composed chiefly of nephrites 
obtained for the most part from Eastern 
Turkestan and Yarkand. The second, Pi 
Yu, a dark green jade, included nephrites 
which were brought from the regions bor- 
dering Lake Baikal, and jadcites of similar 
tint from the West of Yunnau. The third, 
Fei Tsui was an emerald imported from 
Buma. This latter name has been extended 
to all other jadeites. 

The nine colors of the nephrites are deter- 
mined by the quantity of iron which they 
contain, The sombre nephrite giving the 
tint of clear water, is known as Fen. The 
other tints are: An indigo blue, Pi; moss 
Steen, Pih, a tint resembling the plumes of 
the Kingfisher, Fu; yellow, Kan; a cinna- 

r red, Chiung: a blood red, Men; lacquer 
black, Hsieh; and an opaque white, Cha, 
the latter being entirely free from iron, and 
Prized above all the others. 

Jadeite differs from nephrite in its 

ighter and more vivid color and finer 
translucency, though some specimens are 


not completely crystallized. White jadeite 
spotted with a brilliant emerald green is 
held in the very highest esteem. Though 
composed of the same net work of finely 
interwoven fibers, jadeite is harder and 
heavier than nephrite. Neither of them 
may easily be fractured. 

Jades are also classified under another 
three headings: Ku Yu, or ancient jade, 
which was never used for funeral obsequies, 





The Chinese Dynasties 
Synoptical Table 


Dura- 
tion 

Name of Dynasty Began Ended (Years) 
The Age of the 

Five Rulers .. B.C. 2852 B.C. 2205 647 

PD. ceiniasise aad ” 3205 ” 1766 439 

Stang or Ym .... ” 1766 ” 1122 644 

2 errr ee "64922 +i 255 867 

i eee as 255 ” 206 49 


Han, Former Han, 


or Western Han ” 2066 A.D, 25  23i 
Later Han or 

Eastern Han... A.D. 25 se 221 169 
The Three King- 

ROME oats cece ie 221 = 265 44 


Minor Han .. ” 221 pe 266 44 


i i 220 ss 265 45 
ae = 229 7 265 36 
Western Chin .... ” 265 317 Sz 


Eastern Chin .... ” 317 a 420 103 


Division into North 


and South ..... ns 420 a 589 169 

Sung (House 
Gt TAG) onc 420 <5 479 59 
2s re © 479 - 502 23 
Ce ere 4 502 ” 557 55 
OR 5656566 ” 557 si 589 32 

Northern Wei 

or Wei of 

the Yuan 

Family * 386 » §35 149 
Western Wei. ” 535 ig 557 22 
Eastern Wei.. ” 534 - 550 16 
Northern Ch’i. ” 550 ” 589 39 
Northern Chou ” 557 si 589 32 
We eiciasswinwees id 589 mo 618 29 
| eee ‘is 618 es 907 289 
The Five Dynasties ” 907 i 960 53 
Posterior Liang ”’ 907 - 932 16 
Posterior T’ang ” 923 " 936 13 
Posterior Chin ” 936 e 947 11 
Posterior Han ” 947 43 951 4 
Posterior Chou ” 951 " 960 9 
Ne ee ed 907 ™ $995 219 
Western Liao .... ’ 1152 ” 1168 43 
Chin (Gold. Tartars) ” 1115 * 6 1260 145 


A Br rere “is 960 sid 


Southern Sung... ” 1127 ” 1280 153 
Yuan (Mongols).. ” 1280 ” 1368 88 
Ming rrr re eo - 1368 me 1644 276 
Oy yee ae > 1644 - (99 267 

Shun Ch’ih... ” 1644 ” 3662 18 

Kane Fist.... ” 1662 ~~ fae 61 
Yung Cheng ...... " 1723 mt - Sao 13 
Chiven Lang... ... ? 1736 ” 1796 60 
Chia Ciitie ....%% * 4796 ” 1821 25 
Tao Kttang....... ” 1821 135% 30 
Hsien Feng ...... 1851 * 1862 11 
Tate CHD os cicss ” 1862 ” 1875 13 
Kuang Hsu ...... * 43875 ” 1908 34 
Hsuan Tung * 1908 : 1911 3 





but passed on from one generation to an- 
other; Chiu Yu, old jade, which had been 
dug out of the earth, and Han Yu which 
has been buried with the dead for the pur- 
pose of preventing the flow of quicksilver 


placed in the coffin. It should be noted in 
reference to Chiu Yu, or old jade, that the 
natural color of a modern, uncut jade is 
generally of an ice-white tint veined with 
red, while the Chiu Yu jades always bear 
a doubtful tint produced by the action of 
quicksilver combined with resin and lime, 
which mixture has soaked into the jade 
during the long period it has remained 
underground. Sometimes it takes a red 
tint, the mark of blood, or a green tint like 
the parrot’s plume, the result of contact 
with copper. Some pieces become imbued 
with the fragrant odor of rare perfumes. 
The best quality of Chiu Yu has a delicate 
fibre or grain, is translucent, soft in tone, 
and weighty, and is easily distinguished 
from jadeite 

Another important point which should be 
borne in mind in determining the value and 
quality of jade is the location in which it 
has been found. Jades from the provinces 
of Shensi, Kansu, Shansi and Szechuen are 
said to be of the West Soil—Hsi Tu—a 
soil which is dry and has given them the 
delicate fibre which places them in the first 
rank. When first recovered, they have some 
resemblance to lime. Jades from the 
provinces of Chihli, Shantung, Honan, 
Hunan, Chuchcu, in Kiangsu, Lu-an and 
Ying Chou in Anhui are of the Middle Soil 
—Chung Tu—a soil which is moist and has 
therefore left stains upon the jade. All 
others are said to belong to the South Soil 
—Nan Tu—and these are nearly all de- 
fective and blurred. The specimens with 
least reputation are those which come from 
the Salt Soil—Yen Tu. 

The jade craftsmen of the 
Dynasties had their several and special 
fashions and designs. The productions of 
the Hsia Dynasty are to be distinguished 
by their elaborate carving and inlay of 
precious stones or gold wire. Shang 
Dynasty workmanship is less pretentious, 
the carving generally being quite simple. 
Again Chou productions show elaborate 
designs to have been in favor. Chou jades 
are inscribed with the Great Seal characters. 
Hsia have the bird characters, and Shang 
that of the worm style characters. 

In more recent times we find jade manu- 
factured into ornaments for the drawing 
room, such as vases, receptacles for flowers, 
round dishes for fruits, and cisterns; for 
the banqueting table, bowls, cups, and pots 
or ewers for wine; for the scholars’ study, 
tripods, vases, incense burners, receptacles 
for pens, rests for the writer’s wrist, ink- 
pallet and seals; for personal adornment, 
thumb-rings for archers, hairpins, earrings, 
bracelets and linked chains; for betrothal 
gifts, J’ui sceptres, mirror-stands, combs, 
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and pillows; for Taoist worship, statuettes 
of the Lao Chun, Lu Tung Pin and carved 
screens decorated with the eight immortal 
genii; for Buddhist ornaments, the eight 
precious emblems of good fortune, pome- 
granates, sacred peaches, and Buddha’s hand 
citrons. 

As a natural rule, in every dynasty there 
js a time in which arts are best developed 
and alternately renewed to the taste of the 
people who have wearied of the long-exist- 
ing, hereditary forms and designs. The 
dynasties of Hsia and Chou had their jade 
objects carved with very elaborate designs 
in contrast with the simplicity of those of 
the intermediate Shang. The short-lived 
Chin following Chou made little or no 
changes, but its successor Han restored 
Shang’s simple carving, to which the techni- 
cal term Pa Tao Tou, “the Eight Cuts” was 
given. T’ang especially in the Cheng Kuan 
period and Sung, in the reign of Hui Tsung, 
resumed the elaborate and ornamental 
carving and could compare their workman- 
ship with that of Chou. The recent 
dynasties, the Hsuan Te period of Ming 
and the Ch’ien Lung period of Ch’Ing, may 
also be regarded as the golden ages of 
such art. The Sung productions are very 
remarkable for both the quality of white 
jade and the workmanship. The objects of 
this dynasty are generally of large size, 
carved vigorously in relief designs and 
open-work decoration, and highly polished, 
to emphasize the peculiar pulpy whiteness 
of the material. They are also cunningly 
worked into designs suggested by the natural 
veining or form of the block—Translation 
by Strehlneck. 








Native Talent Versus Training 





sorP'HE clever designer is born, not made.” 
That is the usual slogan that comes 

to us from art teachers. The saddest point 
about the statement is that it is, in general, 
too true. Another fact concerning this 
claim of genius being an innate quality, and 
it is one that stamps the claim as being al- 
most irrefutable, resides in the mass of evi- 
dence in its favor. The greatest talent in 
the art of decorative design is proven by 
thousands of years of history to have arisen 
from nations or tribes of meagre culture. 
With the growth of culture and civilization 
the arts of design appear to grow complex 
and ugly; the loveliest work passed down 
to us being derived from the unsophisticated. 
The above paragraph is preliminary to 
calling attention to a ladle which is illus- 
trated on this page. It came from the 
island of Java and was made by one of the 
wild natives. Just think how beautiful that 
ladle would appear produced in silver, the 
inside being, perhaps, in gilt. We have no 
information as to what material the pretty 
dipping instrument is composed of. Proba- 
bly the bowl is formed of a cocoanut shell. 
Now, if some highly-trained student of 
design from one of the schools of art of 
any great metropolis should get his genius 
to work on this simple bit of savage crea- 
tion, his craftsmanship would, probably, turn 
out an elaboration that will put this bar- 
barian’s ladle “in the shade.” But—the Java 
islander’s implement (at least in the eyes 
of the true lover of beauty) will hold its 
own like the modest violet that hides its 
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beauty in sheltered seclusion as compared 
with the great and glorious sunflower that 
rears its head in defiance of old Sol’s glaring 


heat rays. And such is the beauty of the 
simple creations of the untrained genius of 
the uncultured native. 

We can see the lady of wealth and culture 
stop in her promenade along Fifth Ave. as 
she catches a glimpse of this ladle in the 
show window of a jeweler. “Ah! What 
consummate art! How I would like to see 
the artist-craftsman genius that created such 
a lovely work; nobility must be stamped on 
his features.” But would she? We can 
see her tilt up her delicate nose at sight of 
the dark-skinned, naked, uncouth savage, 
who just made that “dipper” because he 
needed one and put on those deftly scratched 





LADLE MADE BY A WILD NATIVE OF JAVA 


decorations because time nanged heavily on 
his hands and it was too hot to go hunting 
big game for his larder. 

If the teacher of design could untrain the 
sophistication of his pupils and bring them 
back to a childlike sensitive reception of 
nature’s pulsations. If (as is actually now 
being advocated) the art teacher could have 
an uncontaminated soul to rear with child- 
like faith in the beauteous mysteries of life 
in actuality as presented in Flora and Fauna. 
Then might we well hope for fresh motifs, 
decorative depiction full of real active vigor, 
a purity of art such as is impossible under 
the smothering influence of our ultra-civili- 
zation and industrialism. 

Well, let us have patience and watch dili- 
gently for the first speck of green cheese 
in the face of our mocking moon.—CLEMENT 
W. CouMBE. 








Dr. Bert P. Richardson, an alumnus of 
the University of Chicago with the degree 
of Ph.B. and with the degree of Ph.D. 
from the University of Leipsic, and at the 
present time a professor of science in the 
Oklahoma Baptist University, recently lec- 
tured to the students of Howard College, in 
Birmingham, on the history of diamonds. 
Several Birmingham jewelers attended the 
lecture. 
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Ornamental Metal Styles of Japan 





[X a work entitled “Japan and Its Art” 

M. B. Hushi writes: 

“The brilliant metals, gold and silver, are 
used most sparingly, only for enrichment, 
and to heighten the general effect; the pre- 
cious metals are only employed where their 
presence will serve some definite end in re- 
lation to the design as a whole. . . . The 
various styles of ornamenting metal are as 
follows: 

“(1) Zogan, which includes both dam- 
ascening and inlaying, is of two kinds, hon- 
zogan and nunomezogan. Honzogan is where 
the lines are cut of equal depth, but are 
made wider at the bottom than at the top, 
as in etching by acid. This undercutting is 
in order to retain the inlay which is ham- 
mered in, and which not only completely 
fills the furrow but usually projects beyond 
it. If the inlay is left in relief it is called 
takazogan, if it is made level with the sur- 
face hirazogan. Nunomezogan, which de- 
rives its name from having in early days 
had the grooves incised of a pattern re- 
sembling linen mesh, is also of various kinds. 
In its ruder form the lines are merely cut 
or scratched, and a leaf of metal is beaten 
into them and the surface polished. This 
process is easier and. more rapid than hon- 
sogan, but not so lasting. It has been prac- 
tised since the eighth century, and has been 
applied to cast as well as wrought iron. 

“(2) Kebori and katakiri, or engraving 
on metal. In kebori the lines are cut very 
finely and usually of equal depth and width, 
the word signifying ‘hair cutting.’ In kata- 
kiri the graver is used (as a painter would 
a brush) to produce lines varying in thick- 
ness and depth, the effect being produced 
in a great measure by light and shade on 
the sides. 

“(3) Nikubori, or carving in relief, di- 
vides itself into usunikubori, low, and taka- 
bori, high relief. 

“(4) Uchidashi, or repoussé, 
often combined with nikubori. 

“The background of Japanese metal-work 
is often as remarkable as any part of it. 
The artist seldom omits to treat it in a way 
which adds to the decoration and to his labor. 
He does not hesitate to attempt a misty twi- 
light, a night effect, or an imitation of 
wood or leather. And he succeeds. One 
thing only he avoids, and that is the bright 
polish which western nations esteem so 
highly. Glitter and garishness are not in 
his line. 

“Besides sword furniture, the artists in 
metal have occupied themselves with a va- 
riety of articles, all of which testify to their 
exceeding ability with the graver. Articles 
for the tea ceremony, pipes, hair-pins, ink- 
pots, brush-holders, perfume-boxes, the 
clasps (kanemono) and beads of their to- 
hacco pouches (kagamibuta). One must not 
judge of the last-named from the miserable 
castings usually offered in curio shops; they 
do not often appear in the market now, al- 
though at one time they must have been 
fairly plentiful for the French collectors to 
amass such specimens as they have.” 


which is 








The J. I.. Tushek Co., Lake Village, Ark., 
jeweler and optometrist here, has changed 
the policy of the company from a credit basis 
to a strictly cash basis. 
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A Small Cause for a Great Catastrophe* 





By Elton J. Buckley 

















I have just served as one of the pallbear- 
ers for a business which 18 months ago was 
a live, healthy, prosperous enterprise, one 
of those solidly founded businesses which 
one expects to grow appreciably from year 
to year. Its funeral has just been held, the 
poor corpse having wasted to skin and bone. 

The death of this business was most un- 
timely, and was due solely to the fact that 
the owner of it did not make a will. It is 
such an illuminating example of the dis- 
aster that can follow when a business man 
dies intestate, that I am going to pass it on 
to the readers of these articles. 

The sole owner of this business was a 
man who had joined it as indoor salesman 
about 10 years ago, working along until he 
was able to take the whole thing over. When 
he ‘died about 18 months ago, it was one 
of the soundest businesses in the field, with- 
out a drop of water or hot air anywhere 
about it. 

The man who owned this business had 
been married twice. He had separated from 
the first wife, and she had finally died. By 
her he had two children, both male, from 
whom he had become completely estranged. 
By the second wife he had also had two 
children, one male, the other female. At 
the time of his death these children were 
all of age. 

The wife was a charming woman, but as 
incapable of business as any kitten. She 
had no head for it and no liking for it. 
The husband knew this and before his death 
had discussed with his counsel the best way 
of protecting her if anything should hap- 
pen to him. Connected with the business 
were three tried and true employes, who had 
been with it even longer than the owner 
had. The attorney suggested that the busi- 
ness be put into a trust for the wife’s bene- 
fit, the three employes, who were perfectly 
capable of running it, serving as trustees. 
This plan was practically decided on when 
high blood pressure and a sudden stroke 
carried the owner aff before he could make 
any will whatever. 

For awhile after the death, all the discus- 
sion proceeded on the theory ‘that the busi- 
ness would be divided among the wife and 
two children. But the two children by 
the first marriage heard of the death and 
filed a claim for their share of the estate. 
Since they were the natural children of the 
decedent, who had not cut them off in any 
will, there was no question that they were 
entitled to their share. Thus the estate, 
seven-eighths of which was the business, 
was divided one-third to the widow, and 
one-fourth of the balance to each of the 
four children. The children were advised 
to sell the business intact, but all refused 
and decided to run it. This they proceeded 
to do. The two sets of children were total 
strangers to each other, and not in the least 
congenial, so that their efforts to run a 
business which required at least some tech- 
* nical knowledge were pitiful. Two of the 
competent old employes were discharged, 
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* Copyright, January, 1923, by Elton J. Buckley. 





and their places taken by the children. The 
wife was of course out of it. She sided with 
her two children, which gave the latter a 
majority, but the two outside children were 
unpleasant, scrappy people and managed to 
dominate in many ways. 

The result was precisely what everybody 
would have predicted. The business de- 
clined at both ends, shrunk visibly, and about 
six months ago obviously started on its last 
lap. From then until its final demise a few 
weeks ago it has had to be kept. alive by 
oxygen. At many points during the first 
few months, it could have been saved, but 
the five nurses could never agree on what 
course to pursue, nor could they agree as to 
whose prescription should be taken. 

So the poor remnant of what would still 
haye been a splendid business, had the owner 
of it made the will he confidently intended 
to make, went into liquidation. 

The absolute uselessness of the sacrifice 
is the outstanding thing about this case. It 
would have been an exceedingly easy mat- 
ter to prevent it by the method that was 
suggested. Any testator can refuse to leave 
his children anything if he likes. There is 
nothing to that old delusion that you must 
leave your children something, even if only 
a dollar. So that this man could have 
created a trust, put it in charge of com- 
petent people, made his wife, or his wife 
and children, beneficiary or beneficiaries, 
and averted every particle of the catastro- 
phe which followed. If he knows what 
his neglect has done, I can’t see how he can 
possibly be happy, no matter where he is. 








The Wise Girl Who Bought Silver in 
1844 That Became a Valuable 
Heirloom in 1923 





qyvus might be termed the “Fable of the 

Silver Dinner Set.” It is, however, a 
true story, vouched for by no less a firm 
than Maier & Berkele Co., of Atlanta, Ga. 

In 1844 two beautiful and cultured young 
girls from the south went for the first time 
to the great metropolis—New York city. 
Those were the days of stage coach travel, 
and it required three weeks in which to 
make the journey. 

On arriving in New York, the two went 
shopping together. One of the young 
women, enraptured by the dazzling array 
of Parisian gowns and feminine attire, 
bought lavishly of silks, shawls, bonnets and 
laces. The other, however, withheld pur- 
chasing until, passing a Broadway jewelry 
shop, she caught a vision of a wonderful 
silver display. Going into the shop, she 
invested the entire amount she had meant 
to spend on a Parisian wardrobe in a 
magnificent hand-chased imported Sterling 
English silver service of five pieces. 

The gowns and bonnets of the one have 
gone into oblivion. But the silver service 
of the other is as beautiful as on the day 
it was purchased, and will be a priceless 
heirloom for generations to come. Now 
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one of the five pieces is worth more than 
double the entire cost of the set complete. 

The young lady who purchased the sil- 
verware was Miss Sarah Porter Shepherd, 
of Columbus, Ga., and her set was recently 
put on display in the show windows of 
Maier & Berkele as one of the most 
beautiful southern collections. 

As for the other young lady—it doesn’t 
really matter who she was. She was one 
of those foolish virgins who never seem to 
realize the true and lasting value of silver- 
ware. 

As for the moral to the fable—it remains 
for the woman of today to take heed of 
tomorrow’s heirlooms. The responsibility 
is hers. If she buys wisely, her children 
and her children’s children may possess a 
tea set or a chest of family silver that is 
a thing of beauty and a joy forever. 








Sapphires Reported in Demand 
Among British Brides-to-Be 





GINCE it became known that the engage- 

ment ring of the Duke of York’s 
fiancée, Lady Elizabeth Bowes-Lyon, was to 
have a sapphire as its centre, jewelers of 
England have had a noticeable demand for 
rings set with that gem, says the London 
Evening News. 

‘The shops in Bond St. and Piccadilly are 
displaying sapphire jewelry in their win- 
dows, and already the demand has had an 
effect on importers of precious stones in the 
city of London. 

“During the last few days I have had 
quite a number of orders from London 
jewelers for sapphires,” Jack Schaverien, a 
Hatton Garden importer, who holds one of 
the largest stocks of sapphires in Europe, 
told the Evening News. 

“During recent years the supply of rough 
sapphires has been very. much below the 
demand. 

“In 1919 I imported £100,000 worth, Last 
year I could not get a tenth of the quantity 
I wanted. 

“Between 1917 and 1920 the Americans 
bought so freely that we used up all the 
surplus stocks that had been mined in the 
previous 10 years. 

“The sapphire was the only precious stone 
which did not decrease in value during the 
slump of 1921. The result is that prices 
have more than doubled since 1914.” 








Montreal Wholesale Jewelers Entertain Re 
tailers at Enjoyable Dinner 


MonrTREAL, Can., Feb. 7.—The Montreal 
wholesale jewelers entertained the retailers 
of the city at dinner in the Place Viger 
Hotel on the evening of January 31, at 
which about 200 were present. 

William Bramley, who occupied the chair, 
gave a short address on the trade outlook, 
which he regarded as highly encouraging. 
He urged the need of friendly co-operation 
as a means of promoting prosperity in the 
jewelry trade. 

J. A. Caron spoke in French along the 
same lines. 

A telegram extending cordial greetings 
from the Toronto Jewelers’ Association was 
received. Entertainment during the evening 
was provided by a number of professional 
artists. 
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HE jeweler who is ordering his Spring 
stock of Pearl necklaces should take into 
consideration the following facts about 


Deltah Pearls. 


First, the values offered are the greatest obtain- 
able in guaranteed advertised pearls of stand- 


ard brand. 


Second, the presentation and special features 
are exceptional. Handsome cases of Royal 
Purple, new and finer clasp 
ideas and designs, the well 
known Guarantee Certifi- 
cate showing Consumer 
Selling Price, and many 
other innovations. 


Deltah 


Unapproachable Values—Attractive Presentation 
National Advertising —Co-operation—Guarantee 


consistently and persistently advertised in a 
large list of selected national magazines. A 
straightforward, honest effort, this—which in- 
creases your year around sales. 


Fourth, Jeweler co-operation is extended to 
an unusual degree by the Deltah advertising 
department. Window Display material, book- 
lets, stuffers, electros and other matter are 
being constantly created for your use. 


Fifth, the full guarantee as 
to wearing qualities gives 
both your customers and 
yourself absolute protection. 


Sixth, and most important, 





Third, Deltah Pearls are 


PEAR LS 


TRADE MARK REG.U.S. PAT. OFF. 


Deltah Pearls have an un- 
usually ready resaleability. 


L Heller € Son, ne 


Paris 


PROVIDENCE 


358 Fifth Avenue, 


GENEVA 
New YorRK 





PRODUCERS . OF . HELLER . HOPE . SAPPHIRES. AND. RUBIES 
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Gold Clock Presented to French Am- bined. At the top appears the inscription, 


bassador by the Diplomatic Corps 
at Washington, D. C. 





LOCK cases of wood are common, of iron 
and enamel not unusual, while onyx, 
China and other materials are often used in 
the products handled by the jewelry trade. 
Cases made of sterling silver, though the 
exception, are also seen occasionally, but 
clock cases made of solid gold are extremely 
rare. An unusual case of this kind adorns 
the clock recently presented to the French 
Ambassador, M. Jusserand, the dean of the 


and on the golden sides the names of the 
ambassadors and ministers at Washington, 
who were among the donors. 








Death of Henry O. Bailey 

Los ANGELES, Cal., Feb. 7—Henry O. 
Bailey, a diamond broker doing business at 
$08 Title Guarantee building, died very sud- 
denly at his home a few days ago. He had 
just arrived from the east and was met at 
the train by his wife and other friends. He 
appeared especially cheerful and expressed 
his delight at being back in Los Angeles. 
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HANDSOME CLOCK OF SOLID GOLD PRESENTED TO 


THE FRENCH AMBASSADOR, M. JUSSERAND, 


BY MEMBERS OF THE DIPLOMATIC CORPS AT WASHINGTON, D, C. 


Diplomatic Corps in Washington, who has 
served as France’s Envoy from 1902 to the 
Present date. 

| This clock. which was given by the mem- 
ders of the Diplomatic Corps of other na- 
tions as a token of the profound esteem in 
Which they hold the French Ambassador and 
‘0 commemorate 20 years of service in Wash- 
ington, was supplied for the occasion by the 
house of Cartier, Fifth Ave. and 52nd St., 
New York, and, as will be seen from the 
illustration herewith, is a graceful product 
of the horologist’s and jeweler’s art com- 


He drove home the car in which his wife 
came for him and then went to his room, 
Ife remained there a short time and Mrs. 
Bailey went in and found him lying on the 
bed apparently in pain. When she asked 
him about his condition he replied that he 
had a severe pain in the region of his heart 
and then fell back and expired. 

Mr. Bailey came here some years ago 
from Oklahoma, where he had been in busi- 
ness and had accumulated a competence. 
He had recently bought a fine home in 
Hollywood. He was 65 years of age. 
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Utica Police Ask for Photographs of Four 
Prisoners Held in Cleveland, O., on 


Ring Theft Charge 


Utica, N. Y., Feb. 8—Four Uticans, Cor- 
rine Moore, aged 26; Charles Clifford, 20; 
Catherine Lombard, 22, and William Mc- 
Guire, 20, are under arrest in Cleveland, O., 
in connection with an alleged attempt to 
make off with a $720 diamond ring from the 
Webb C. Ball Co., of that city, according to 
a telegram received from that city today. 

The two women were held for the action 
of the grand jury there, following charges 
of an attempted grand larceny. Clifford and 
McGuire were fined $50 and sent to the work 
house as suspicious persons. 

According to the Cleveland police, the 
Moore woman traveled under the aliases of 
“Byron” and “Roberts,” while McGuire is 
also credited with the alias of “Byron.” 
The Lombard girl traveled under the alias 
of “Bowen” and “Dana.” Clifford also used 
the name of “Dana.” 

Police in Utica believe that the four might 
be able to throw some light on the theft 
from the Cadogan jewelry store, here, sev- 
eral days ago, when two small diamond rings 
were taken. 

The $720 ring taken from the Webb C. 
Ball ‘Co. store was found, it is alleged, by a 
store clerk in a handbag carried by Mrs. 
Moore. The two women denied that they 
stole it, maintaining that the ring must have 
been accidentally brushed off from the tray 
into her bag by the handkerchief held in the 
hand of one of the women. The two women 
were examining the rings in the store at the 
time. 

The Utica police will ask for photographs 
of the four prisoners. None of the four have 
ever been arrested here, according to the 
records, although Clifford was once ques- 
tioned regarding some thefts from the locker 
room of a local fraternity. 

Sergeant David Hill, of the local police 
force, wired to the Cleveland police that the 
description of Catherine Roberts answered 
that of the woman who got away with two 
diamond rings from the jewelry store of 
Cadogan & Son, of this city. 

A later report from the Pinkertons work- 
ing on the case was that the four persons 
arrested in Cleveland had admitted to thefts 
of stores in Syracuse, Rochester and Buf- 
falo. 

It is alleged that the two men were ar- 
rested last Summer for a garage burglary in 
northern New York. It also develops that 
the two women left Utica recently, after 
having been under surveillance of the police 
for some time. Their children were left with 
relatives, here, who it is reported are caring 
for them. 








There was an increase of $8,000,000 in 
the value of goods exported to the United 
States last year from Czecho-Slovakia, and 
when it is learned that most of this was 
beads, glassware, imitation stones and jew- 
elry, the report from Consul C. S. Winans, 
at Prague, is significant. Exports from this 
war-born country in 1922 totaled $17,676,306 
as against $9,616,140 in 1921. The gain is 
attributed both to the increased value of the 
crown and the larger bulk of goods, prin- 
cipally of the articles named and also of 
linens. 
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HE test of every business 
is its ability to retain its 
customers year after year. 


Our values and helpful co- 
operation have enabled us to 


do this. 


ARNSTEIN BROS. & CO. 


Importers and Cutters of Diamonds 


New York - 170 Broadway 


CHICAGO LONDON AMSTERDAM 
31 North State St. Audrey House, Ely Place 6 Tulp Straat 





























February 14, 1923. 


THE JEWELERWS’ 











ee 
~—7— 


The News from England 





Conditions in the Diamond Trade Improving—Jewelers Swindled by Man Who 
Works Substitution Game—Sneak Thief Robs Bath Jeweler—London 
Auction Sales—Jewelers Tricked by Crook Who Impersonates 
Society Man 

















Lonpvon, Feb. 1.—Conditions in the Euro- 
pean diamond market continue very satis- 
factory. Although the new year so far has 
not been marked by any great increase in 
diamond values the advance in price effected 
towards the end of the old year has been 
maintained, the market tone being strong 
with snappy goods still scarce. The future 
for the diamond industry this year is con- 
sidered here to be very promising. As long 
as the demand from the American continent 
for good stones continues and continental 
buyers find it politic to replenish their 
stocks at every opportunity diamond values, 
it is conceded, will go up rather than down. 
There is an increasing demand just now 
for small brilliants of around 30 per carat. 
The same may be said of small eightcuts 
in both fine and medium qualities. Slight 
increases in prices have taken place here and 
there in high-quality polished stones, but in 
most grades of polished goods values remain 
at the same level as last month. The de- 
mand for very small brilliants (resulting in 
higher prices than usual) is traceable mainly 
to the new fashion now in vogue to have 
the platinum wedding ring set all around 
with these little gems. The new style wed- 
ding ring is preferred among modern folks 
to the plain gold band usually worn by the 
last generation. The best grades of mélés 
have increased slightly in value but generally 
speaking market prices for these parcels of 
mixed and medium setting stones are on the 
same level as a few weeks back. Reports 
from the diamond centers of France, Bel- 
gium, Holland and Switzerland indicate 
that business is steadily improving. More 
diamond cutters and polishers are being 
taken on and in some districts the workers 
have voted to demand an increase in wages. 
The diamond works employes feel that un- 
less they get an increase in pay right now, 
consequent on improving conditions in the 
diamond industry, they will have to wait 
until the next recovery in the diamond 
market, 

x *k * 


By means of a smart but not exactly 
original trick Milward & Co., the Southsea 
jewelers, have just been swindled out of 
2000 by a supposed jewelers’ drummer. 
By means of a substitution trick the jewelers 
paid $2,000 for a box of rubbish instead of 
4 collection of valuable jewelry. The sup- 
posed traveler exhibited the jewelry in a 
box to the manager of the jewelry store. 
The latter immediately offered $2,000. The 
‘isitor, however, declined the offer as not 
good enough, closed the box and walked 
out of the store. Almost immediately he 
‘turned, placed the box on the counter, and 
‘id he had changed his mind and would 
accept the $2,000. This amount thereupon 
Was paid him in notes and he left. Later 


re Manager became suspicious when he 
‘ound the box was locked. Breaking it open 
"was found to contain a few worthless 





articles in place of the jewelry. The police 
say a confederate waited outside the store 
with a dummy box. 

— 

Fifty rings, valued at $7,500, were stolen 
from the counter of a jewelry store at Bath 
this week by a customer who left a cheap 
watch for repairs. The man entered the 
Vokes store and looked at some rings. He 
returned later to have some minor repairs 
done to his watch. While the assistant who 
attended to him was examining the watch 
the jeweler’s daughter placed a case of rings 
on the show counter. The supposed customer 
grabbed the case, dashed into the street and 
escaped on a bicycle. 

xk ok x 

At a Piccadilly auction this week 5,000 
ounces of antique silver were sold while 
several lots of jewelry fetched record prices. 
In the antique silverware section a Charles 
II porringer brought $20 an ounce and a 
George II two-handled cup and cover weigh- 
ing 141 ounces fetched just $1,200. A dia- 
mond tiara realized $2,675 and a brilliant 
star brooch sold for $950. 

k * x 

W. E. Hurcomb, a jewelry auctioneer 
here, says he is the first man to have two 
experts traveling 800 miles each week day 
and night valuing and collecting jewelry, 
silver and gold ware. Hurcomb has re- 
cently realized some astonishing prices at 
his London auctions. He deals with jewelry 
and antiques of only the most aristocratic 
folk this side. The other day he obtained 
$36,500 for a single pear shape drop dia- 
mond pendant and $19,825 for a single stone 
diamond ring. A loose emerald realized 
$25,000 and a row of pearls brought in 
$112,500. A diamond necklace sold for 
$17,500. The auctioneer last week says he 
paid $1,000 for two pearl shirt studs and 
sold a small afternoon teapot at auction 
for $1,060, a coffee pot for $1,515, a hot 
water jug for $1,100, a sugar dredger for 
$500, and a small mug for $300. All these 
articles were of antique pattern and of 
silver. Hurcomb says he can today get 
$1,250 for a fine single diamond and $500 
cach for small ones, 

* *k * 

A firm of west-end jewelers were victim- 
ized during the week by a_ well-dressed 
young man who successfully worked a dar- 
ing impersonation trick. The well-dressed 
customer purchased several thousand dollars’ 
worth of good jewelry and tendered a 
check. The jewelers pointed out that while 
they did not doubt the motive of the cus- 
tomer they preferred some authentic refer- 
ence before accepting payment by check. The 
card given by the customer bore the name 
and address of a well-known member of 
society. As an easy way out of the matter 
the customer suggested that the jewelers get 
in touch with two other firms—one a tailor- 
ing concern and the other a house furnish- 
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ing company. This the jewelers did. Both 
firms said the customer was quite all right 
and that he had dealt with them for years. 


The check thereupon was accepted. A few 
days later it was returned. Investigation 
proved that the alleged customer imper- 
sonated the society man, having used the 
names of merchants known to him per- 
sonally as references, and having artistic 
and high-quality cards printed bearing his 
name and town house address. 








Maine Jewelers Appear Before State Legal 
Affairs Committee to Discuss Lien Act 


Aucusta, Me. Feb. 7—When the em- 
battled jewelers of Maine appeared before 
the legal affairs committee recently at the 
hearing on an act providing for a jeweler’s 
lien, they told stories of accumulations of 
watches of the cheaper makes which had 
been repaired and never called for, represent- 
ing a considerable loss to them. 

Matson Tinker, Portland, president of the 
Maine Jewelers’ Association, said that a 
large amount of work is done on small jobs, 
like cheap watches, and when their owners 
do not call for these watches there is no 
way of getting back the money expended 
for the material, unless by a public auction, 
and there is not enough in this method to 
pay the costs. Most jewelers, he said, ob- 
ject to the auction idea. Mr. Tinker told 
of his big stock of inexpensive watches, and 
said he wanted the legislature to provide 
some means of getting the money back. 

C. E. Davis, of Rockland, a former presi- 
dent of the association, said he had been 
doing business for 25 years and he had on 
hand about 200 watches which he had re- 
paired at a dead loss for the material and 
time that he had put into the work. And 
every day his accumulation is becoming 
bigger and bigger. 

He told the members of the committee 
that New York and some other States had 
a jeweler’s lien, and it had proved very 
successful. 

George Webber, of Webber & Webber, 
of Augusta, suggested that the act be 
amended so as to include a lien for work 
done on automobile and electrical equip- 
ment, and he was informed that there is 
already befcre the legislature an act pro- 
viding for a lien of automobiles. 








Death of Frank F. Bonnet 


CoL_umsus, O., Feb. 7.—Suffering an at- 
tack of apoplexy at 1 Pp. M. Jan. 29, in his 
office in the James Theatre building, Frank 
F. Bonnet, 66, of 1117 E. Broad St., was 
taken to Mt. Carmel Hospital and died two 
hours later. 

Until a year ago he had been continuously 
in the jewelry business since he was 15 years 
old, having first taken up the vocation at 
his home in Jamesville. He came to Colum- 
bus in 1887 and opened a jewelry store in 
N. High St., where he was in business as 
Bonnet & Ross. A year ago he retired and 
associated himself with his son, Alvin C. 
Bonnet, in the insurance business. 








A. E. Smith, jeweler at Marlboro, Mass., 
reported last week that the display window 
of his store was smashed one night recently 
by thieves who stole more than $300 worth 
of jewelry. 
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IETTERS TO THE EDITOR 
The Scope of the Canadian Marking Act 






Editor of THE JEWELERS’ CIRCULAR: 
Through pressure of business we are a 
behind in the reading of our trade 
papers, and only last night picked up your 
‘ye of Jan. 10. On page 57 we read with 
snterest and chagrin the letter sent you by 
Mr, W. J. Ryan, our Canadian inspector 
under the Gold and Silver Marking Act. 
Mr. Ryan as stated was appointed by the 
government to interpret the act in 1919, and 
te should know ‘t as well or better than any- 
tody in our country, but he evidently is at 
va, We do not wish to enter into any con- 
trversy through the press or otherwise with 
Vr, Ryan, but in justice to the officers of 
ie National Jewelers Board of Trade who 
‘ited me to speak at their dinner, I think 
on explanation is due. ‘ 

Mr. Ryan states that the act was not 
pit on the statutes at the request of the 
manufacturers. I do not remember whether 
lever said that it was, but I did state it 
was put on the statutes at the request of 
the jewelry trade. The matter was first 
discussed by the Manufacturing Jewelers’ 
Gold and Silversmiths’ Association, and a 
committee was appointed from the manufac- 
turers to meet with the wholesalers and re- 


tailers, 


Iittle 


* * * 

Then Mr. Ryan states that the act can 
ie repealed or amended only by Parlia- 
ment. In this respect he is correct. My 
tatement at the dinner may have been mis- 
lading, and certainly was wrong if I said 
tat amendments were made by Order in 
Council, but the act has a provision govern- 
ing almost every clause that the Governor 
in Council may from time to time make such 
regulations as to him seem necessary for the 
proper interpretation, regulation and ad- 
ministration of the act. 

A copy of the act is enclosed. . You will 
ind the clause as above: No. 6, page 3— 
‘etion 5, clause 10, page 5—Section 10, 
wage ll, page 7—Section 2, clause 12, page 
iClause 19, page 9, and on the special 
jage following 291 you will see a copy of 
a Order in Council passed in January, 1914, 
‘iclaring a great list of articles exempted 
rom the application of the act. In reality 
‘nis last was an amendment to the act ex- 
‘mpting certain goods, and it was sych 
“anges as this that I had in mind when 
‘elivering my little talk. 

Mr Ryan states that I was entirely wrong 
vien I said: “If any article bears any mark 
"must bear a mark disclosing the identity 
‘the maker.” My authority is in Art. 7, 
mge 3, and Art. 10, page 5; also Art. 11, 
6. To quote Art. 7: “If such an 
‘ticle has applied to it any mark it must 
“ve applied to it the following marks: 
4) A trade-mark or trade-marks registered 
P accordance with the Trade-mark and De- 
“an Act.” Surely this clause is clear, and 
» © beyond our understanding that Mr. 
“Yan should have denied the existence of 
ese clauses, Unless the quality mark was 
‘y, anied by a registered trade-mark dis- 
“sing the identity of the manufacturer, the 
“* would be useless. 

x * x 


As aher 9 
any above, we do not wish to enter into 
» Controversy, but are sure of our ground, 
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and think you will agree with us when you 
have read the act and the summary of same 
which we are sending. 

Will you please be good enough to return 
the booklet and the copy of the act for 
which purpose we enclose stamps. 

With kind personal regards, 

Yours sincerely, 


(Signed) Stuart H. LEEs, 
(Geo. H. Lees & Co., Ltd.). 








NEBRASKA CONVENTION 





Interesting Program for Meeting of State 
Retail Jewelers’ Association 

Hastinocs, Nebr.. Feb. 9.—Plans have been 
completed for the 18th annual convention of 
the Nebraska Retail Jewelers’ Association 
which is to be held at the Clark Hotel, 
Feb. 13-14. The local jewelers are look- 
ing for a large delegation from various 
points in the State and have made a special 
effort to prepare a program and entertain- 
ment that will meet with universal approval. 

The program for Tuesday starts with the 
calling of the convention to order by Presi- 
dent Fleming at 9:30.a. mM. After the sing- 
ing of “America” and the invocation, musi- 
cal selections will be rendered by the Misses 
Geraldine Fleming and Rose Howe, of Lin- 
coln. An address of welcome will then be 
delivered by Mayor L. B. Stiner, Hastings, 
to which Joseph Mazer, Omaha, will re- 
spond. This will be followed by the Presi- 
dent Fleming address, the report of the 
secrctary-treasurer and such announcements 
as may be necessary. 

On Tuesday afternoon, W. A. Selleck, 
Lincoln will address the jewelers on “The 
Near East.” Mr. Selleck is the president 
of the Lincoln State Bank and he and his 
wife have been spending six months in 
Europe. 

FE. A. Warner, Kansas City, will address 
the jewelers on “Methods of Advertising” 
and Ed. B. Fanske, secretary of the asso- 
ciation, will submit a report of the last na- 
tional convention. This will be followed by 
an address, “What We Will Do at Provi- 
dence,” by Joseph Mazer. The remaining 
time will be devoted to a number of topics. 
A hanquet will be served at the Clark Hotel 
at 6:30 Pp. M., at which Joseph Mazer will 
act as toastmaster. During the evening a 
musical and a one-act play will be given. 

On Wednesday, Feb. 14, at the morning 
session an address will be delivered by J. R. 
Church, superintendent of the Pinkerton De- 
tective Agency at Omaha on the “Preven- 
tion of Loss by Burglary.” Ralph Roessler, 
Marion, Ind., will also address the conven- 
tion on “What We Are Doing to Eliminate 
the War Tax.” Mr. Roessler is the chair- 
man of the Special Excise Tax Elimination 
Committee of the American National Retail 
Jewelers’ Association. A three-real feature 
by the Holmes & Edwards Co., Illinois 
Watch Co. and Big Ben factories will be 
shown at the Strand, after which the con- 
vention will adjourn for luncheon. 

Wednesday afternoon, Robert A. Goodall, 
vice-president of the Nebraska Association, 
will talk on “Radio as a Side Line.” Other 
jewelers will follow with 10-minute talks 
on the same topic. The afternoon session 


will include a question box and discussions 
and the reports of committees. 


The elec- 


CIRCULAR 


37 


tion of officers and a selection of the next 
convention city will conclude the Wednes- 
day program. 

Wednesday evening the Ku-Ku’s will en- 
tertain all visiting jewelers and their ladies 
with one of their famous entertainments. 
The entertainment and dance will be given 
at the Elks Hall. 

On Monday night preceeding the conven- 
tion all 24-Karat Clubs of Nebraska will 
meet in joint session at the Clark Hotel. 
Every club president and secretary in the 
State, will, it is hoped, attend this meeting 
and all members who are able are asked to 
attend. President Fleming will have charge 
of the meeting and the subject, “How Best 
to Conduct a Successful District Club” will 
be discussed. 








HOLD ANNUAL CONVENTION 





Members of Manitoba Jewelers’ Association 
Elect Officers and Transact Other 


Business at Meeting in Winnipeg 


WINNIPEG, Man., Feb. 7.—The annual 
convention of the Manitoba Jewelers’ Asso- 
ciation was held at the Board of Trade 
building on Feb. 1. President Carl John- 
ston reviewed the progress of the associa- 
tion during the year and congratulated his 
hearers on the large increase in the mem- 
bership. The jewelry business, he said, was 
much better than a year ago and had been 
entirely satisfactory, especially during the 
holiday season. 

Ameng the topics discussed was the pro- 
posed adoption of a distinctive mark for 
Canadian products of gold, silver and 
platinum, which was strongly favored by 
many of the speakers. It was announced 
that this question would be settled at the 
convention of the Canadian Jewelers’ Asso- 
ciation to be held at Windsor, Ont., next 


_ week. 


The following delegates were elected to 
represent the Manitoba association at the 
Windsor convention: Charles E. Cole, A. 
FE. Rowland, A. W. Myers, F. J. McKinney 
and L, H. Levi. 

The election of officers resulted as fol- 
lows: Charles E. Cole, president; F. W. 
Dudley, Winnipeg, vice-president; A. E. 
Rowland, Winnipeg, secretary; T. J. Porte, 
Winnipeg, chairman of the Winnipeg dis- 
trict; S. G. Recson, Brandon, chairman of 
the Brandon district; N. R. Park, Russell, 
chairman of the northern district, and J. H. 
Cochrane, chairman of the southern dis- 
trict. 

The convention closed with a banquet at 
the Fort Garry Hotel in the evening. 








Members of Detroit Credit Jewelers Associ- 
ation Elect Officers for Ensuing Year 


Detroit, Mich. Feb. 3.—The annual 
election of the Detroit Credit Jewelers’ 
Association was held Friday evening, Feb. 2, 
after the monthly banquet and get together 
meeting. Charles E. Hathaway, of the 
3asch Co., was elected president. Roscoe 
Smith, of the Enggass Co., was chosen vice- 
president, and Miss I. Burton was elected 
secretary and treasurer. 

The organization is now seven years old, 
and is one of the most successful of its 
kind in the country. 
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Important Suit Against Silverware Redemption Bureaus 









International Silver Co. Asks Injunction in U. S. Court Against Concerns 
Using Trade Names and Marks of Its Constituent Companies in Advertis- 
ing, Redemption of Coupons or Cards with Silverware 




















Cmicaco, Feb. 8—A most important suit 
o the business world of the country, inas- 
mych as it takes up the subject of unfair 
competition and unauthorized use of name 
and trade-mark from a new angle, is the ac- 
jon recently started in the United States 
District Court, in this city, by the Interna- 
onal Silver Co. against Jacob Crane and 
A, Ross, a corporation known as “The 1847 
Redemption Bureau,” and another known as 
the “Silverware Advertising Corporation.” 
The action asks that these defendants be re- 
drained from using the word “1847 Rogers 
Bros,” “Rogers & Bro.,” “Wm. Rogers & 
Son,” “Rogers,” “1865 Wm. Rogers Mfg. 
(0.” or other of the trade names and trade- 
marks owned and controlled by the Inter- 
rational Silver Co., in selling, advertising 
or giving away silverware as premiums. A 
temporary injunction has just been issued 
against the defendants on affidavits filed by 
the International Silver Co., restraining the 
ye of these words, marks and trade names 
yitil the suit shall come on for hearing. 
The action, which was brought by the In- 
ternational Silver Co. though its attorney, 
lois Goldman, of Goldman & Althaus, 
comes after a series of operations by the de- 
fedants that have caused considerable con- 
fusion, annoyance and loss to the Interna- 
tional Silver Co., through the fact that for 
some time many firms throughout the coun- 
ty have been distributing cards which, in 
numbers of 25 or more, have been alleged to 
ke redeemable at the “1847 Redemption Bu- 
reat, 432 Plymouth St., Chicago,’ in articles 
of ‘1847 Rogers Bros.” silverware and other 
products of the International Silver Co. 
Other coupons for “Rogers silverware” were 
alleged to be redeemable at the Silverware 
Advertising Corp., Manhattan building, Chi- 
go, Announcements spread throughout the 
country advertised the International Silver 
(o's products, saying that this was a new 
" of advertising conducted by manu- 
‘acturer's and merchants and giving the im- 
wression that the bureaus redeeming them 
wee a part of a sales promotion scheme of 
the International Silver Co. 
_Atfempts were made by the International 
‘ver Co. (which had no connection what- 
soever with the scheme of the bureaus in 
question) to have the latter stop the prac- 
ee, and this being unsuccessful, action was 
Started by Mr. Goldman in the United States 
ie Court, here, by the filing of a suit 
" @quity. After reciting the history of the 
fmational Silver Co., the history of the 
'afious factories which it now controls, their 
‘rads and trade-marks, and how title to all 
“© Was merged into the company, the com- 
wt B0€s on to state that the high standard 














“ei maintained by the International Silver 
“4, and it has attained a valuable good-will 
he the public ; the complaint tells how the 
way has expended large sums of money 
© advertising its merchandise, and these 
oan trade-marks and trade names, and 
a large demand for the same, the 











‘niginally established by these brands has 





amount of such trade-marked goods sold 
during the past year amounting to about 
$10,000,000. 

After reciting the value to the company 
of the public recognizing its brands and 
qualities, the complaint goes on to say that 
the defendants, Crane and Ross, own and 
control approximately all the capital stock 
of the “Silverware Advertising Corp.” and 
“The 1847 Redemption Bureau” and are the 
principal officers of them. It alleges that 
both these corporations are engaged in sell- 
ing to merchant storekeepers and_ store- 
keepers throughout the United States pre- 
mium coupons to be distributed to customers ; 
that said coupons, according to the terms 
recited thereon, are redeemable in silverware 
(silver-plated ware). 

It further alleges that the defendants, 
knowing of the reputation of the Interna- 
tional Silver Co.’s merchandise and the value 
of its trade-marks, have confederated and 
conspired together for the purpose of profit- 
ing by this reputation and for the purpose 
of diverting to the “Silverware Advertising 
Corp.,” and the “1847 Redemption Bureau,” 
the profits and gains which would result to 
the complainant from the business of selling 
said silverware and for the fraudulent pur- 
pose of deceiving the public and causing peo- 
ple to believe that the defendants are the 
complainants or agents thereof, and acting 
under the supervision and direction of the 
complainant, the International Silver Co. 
This, it is alleged, was also done for the 
purpose of passing and substituting silver- 
ware other than that of the complainant, as 
and for silverware manufactured by the In- 
ternational concern, and for the purpose of 
invading the rights of the latter, deceiving 
the public ahd practicing unfair competition. 

The complaint recites that the defendants 
have distributed circulars, advertisements, 
cards, placards and other advertising mate- 
rial to concerns in the city of Chicago and 
other places in Illinois and other States. 
These circulars and advertisements contain- 
ing in large, bold face and colored type the 
words “1847 Rogers Bros.,” “Rogers Bros. 
Silverware,” “Rogers Silverware,” ‘1847 
Rogers Silverware” and other characteristic 
and peculiar words and parts of the trade- 
marks or trade names of the International 
Silver concern. These are displayed and 
emphasized so as to direct the first and im- 
mediate attention of the reader to its trade- 
marks and make him believe that the cou- 
pons, circulars, advertisements were issued 
by or under the authority of the Interna- 
tional Silver Co., or that the defendants so 
issuing them were and are the agents or sub- 
sidiaries of this company. It is claimed that 
the defendants are still selling, printing and 
distributing these coupons, circulars and ad- 
vertisements (copies of which are all at- 
tached to the complaint), thereby creating 
confusion in the minds of the public and 
loss to the complainant. 

Toward the end of the complaint it is al- 


leged that the “1847 Redemption Bureau” 
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was organized by the “Silverware Advertis- 
ing Corp.” as part of its sales work and to 
secure the name for use in the business of 
the Silverware Advertising Corp. This 
name was taken for the purpose of “deceiv- 
ing and decoying the public and inducing 
customers to believe that they dealt with 
subsidiaries of the International Silver Co., 
or people acting under the latter’s authority 
and supervision. It is alleged the defendants 
have informed the public and people whom 
they have solicited for the sale of coupons 
that the International Silver Co. had ceased 
to advertise its merchandise in. magazines and 
other advertising mediums and that now the 
only advertising conducted by their company 
is the so-called direct advertising through 
the sale and distribution of these coupons, 
and that the defendants were the sole agents 
of the complainants. 


The complaint then attacks the validity of 
the business done by the defendants, claim- 
ing it is not legitimate and cannot be main- 
tained on the basis conducted, contending 
that it is a scheme to perpetuate a fraud on 
the public. It goes on to show what cus- 
tomers are charged per thousand coupons, 
and what the defendants pay the solicitors to 
sell these, and claims that out of the amount 
realized from the sale, after deducting over- 
head expenses, mailing costs, etc., it ‘is im- 
possible for the defendants to purchase, with 
a residue, or even many times that sum, the 
amount of articles redeemable with each 
1,000 coupons, according to the terms there- 
on; therefore, says the complaint, it will be 
impossible for the defendants to redeem these 
coupons with silverware manufactured by 
the complainant; the only possible means of 
making such redemption. would be with sil- 
verware of a cheaper and inferior grade. 
An allegation is then made that the defend- 
ants are now making redemption with this 
cheap variety of silverware not manufac- 


tured by the complainant; also, that the 


wrongful conduct of the defendants in so 
doing has injured and damaged the value of 
the complainant’s rights and the good-will 
of its trade-marks and trade names; 


After stating that no authority had ever 
heen given to the defendants that would per- 
mit them to sell or distribute coupons with 
the marks and names and trade names of 
the complainant or the subsidiary companies, 
it was stated that an effort was made to 
have the defendants desist from these pur- 
poses, but the defendants have refused to do 
so; therefore, the International Silver Co. 
appeals to the Court, as a court of equity, 
for a remedy, asking it to compel the de- 
fendants to answer the complaint and that 
they, their agents, attorneys and employes 
restrain from using the figures “1847” in 
connection with the corporate name of the 
“1847 Redemption Bureau,” the figures “1847 
Rogers Bros.,” in connection with the ad- 
vertisements, announcements or offers for re- 
demption of any coupons, or from using any 
of the trade-marks or trade names of the 
complainant, including “1847 Rogers Bros.,” 
“Wm. Rogers Mfg. Co.,” “Wm. Rogers & 
Son,” “Rogers & Bro.,” “Rogers,” etc., or 
any characteristic number of words thereof 
in connection with the advertisements, an- 
nouncements, or offers; it asks that the in- 
junction also restrain the defendants from 
conducting their business in any way calcu- 





(Continued on page 63) 
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La Jausca fearls 


Suitably Presented 





Sentiment 


Moves mankind to their loftiest deeds 
of heroism and to their tenderest acts 
of kindness. 


La Tausca Pearls in these new neck- 
laces inspire sentiment in its most irre- 
sistible form — the desire to please the 
ones we love. 





PERLES DE INDIES 
For Sweetheart 


Opalescent indestructible pearls 
with white rosée tints 


40 inch graduated $57.50 each 


4 to 
2 il a3 4 334 


Every day offers countless oppor- 
tunities to sell La Tausca Pearls. 
Here are just a few of the many 
gift occasions: 


St. Valentine’s Day 
Easter 
Weddings 


Se a PERLES DE CEYLON — For Mother 


Confirmation Creme Rosée indestructible Pearls 


Graduations 30 inch graduated .. $57.50 each 
Birthdays 


Every day Gift Occasions 


(Prices subject to Standard Catalog Discount) 


These illustrations show how the necklace trays in these cases 
when removed, disclose compartments for other jewels 
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Important Suit Against Silver Re- 
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lated to induce the belief that the defendants 
are associated with the International Silver 
Co, or any part or subsidiary or agent 
thereof, or conducted with the authority or 
consent of the latter in any manner; that 
they be restrained from attempting to pass 
of, supply or redeem said coupons with any 
silverware not manufactured by the Inter- 
national Silver Co., and that. the complainant 
may have an accounting of the gains and 
profits wrongfully attained by the defendants 
iy reason of the conduct complained of, as 
well as damages arising from these acts, to 
he assessed by the court. Both a preliminary 
and perpetual injunction is asked for. 

Judge Carpenter issued a general restrain- 
ing oder on the affidavits filed by the In- 
ternational Silver Co., putting up a bond of 
$1,000 in case the injunction is dissolved or 
later declared null and void. 

No answer has yet been filed by the de- 


fendants. 








Tenth National Foreign Trade Convention 
to Be Held in New Orleans May 2, 3, 4 


James A. Farrel, chairman National 
Foreign Trade Council, and president United 
States Steel Corporation, has called the 
Foreign Traders of the United States to 
meet at the Tenth National Foreign Trade 
Convention in New Orleans, May 2, 3, 4, 
next, and announced that the central theme 
of the convention would be “European Gon- 
ditions as Relating to World Trade.” 

This convention is the outstanding foreign 
trade gathering of the year, and is attended 
by manufacturers, merchants, bankers, trans- 
portation officials, and producers represent- 
ing every line of industry entering into 
foreign trade. 

“The foreign trade of the United States,” 
says Mr. Farrel in his Call, “renders a 
service that is of benefit to the nation and 
the individual. It assists in supplying ma- 
terial for our industry and furnishes an out- 
let for our products. It is an agency of 
prosperity that is entitled to our thoughtful 
study, 

“Co-operative examination of our prob- 
lems is a proven factor of helpfulness. To 
provide a national opportunity for such 
consideration of the questions confronting 
American foreign trade; to examine its 
present condition and its need for the future ; 
to study means of assisting to restore pro- 
duction and consumption abroad as well as 
a home; to improve transportation, on land 
and sea; and to secure the thoughtful judg- 
ment of experienced businessmen on these 
and other matters of vital concern to all 
the American people, the National Foreign 
Trade Council will hold the Tenth National 
foreign Trade Convention in New Orleans, 
. Wednesday, Thursday, and Friday, May 
‘, 3,4, 1923, 

_ The ceritral theme of the convention will 
% ‘European Conditions: As Relating to 
World Trade.’ 

“All Americans engaged in foreign trade 
% connected with any factor of our inter- 
tational commerce, agricultural, commer- 
“al, educational, industrial, financial or 
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transportation; all Chambers of Commerce, 
Boards of Trade, National and State Asso- 
ciations, and other industrial and commercial 
organizations, as well as firms and _ indi- 
viduals, are cordially invited to participate.” 








SENT TO WORKHOUSE 





Sidney Schwartz, Notorious Swindler, Pleads 
Guilty to Petit Larceny and Will 
Serve Term of Six Months 

Sidney Schwartz, a notorious swindler, 
who several months ago was arrested on a 
charge of stealing a beaded bag and who 
was indicted on Dec. 29, last, charged with 
grand larceny in the second degree, appeared 
before Judge Collins in Part 3, Court of 
General Sessions, New York, and pleaded 
guilty to a charge of petit larceny. Upon 





SIDNEY SCHWARTZ ALIAS “BAUM” 


his own request, Schwartz was sentenced 
immediately and was sent to the workhouse 
for six months. 

Schwartz had previously pleaded not guilty 
to the indictment of grand larceny in the 
second degree and was to be placed on trial 
shortly. Apparently, following an old cus- 
tom of his, he suddenly requested that he be 
allowed to plead guilty to a minor charge 
and be sentenced at once. Schwartz has 
done this on a number of occasions and has 
been successful in obtaining a light sentence. 
When Schwartz has finished his sentence, 
however, he will undoubtedly be arrested on 
a charge of a Brooklyn jeweler, who claims 
that this man swindled him several years 
ago out of jewelry valued at almost $300. 

Schwartz was released from Sing Sing 
last September and shortly after being lib- 
erated he began his operations. He used his 
old scheme of posing as a representative of 
the Liberty Clothing Co., of Buffalo, N. Y., 
and in this manner succeeded in swindling 
the Knickerbocker Watch Co. and several 
other concerns outside of the trade. One of 
his victims was L. Greenstein, of the Green- 
stein Clothing Co., 749 Broadway, New 
York, through whose recommendation 
Schwartz succeeded in swindling L. Gutman 
& Co. out of a beaded bag. 

Schwartz, it is claimed, visited Mr. Green- 
stein and ordered a number of suits for the 
Liberty Clothing Co. He then informed Mr. 


Greenstein he wanted to purchase a beaded 
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bag, and the clothing man, wishing to help 
the supposed buyer, sent him to the Gutman 
concern. There he received a beaded bag 
on the promise that he would pay Mr. Green- 
stein the following day. Needless to say, 
Schwartz failed to return with the check, 
and, in the meantime, Mr. Greenstein learned 
that Schwartz was an imposter. While sit- 
ting in a restaurant on 14th St. several weeks 
later, Mr. (Greenstein noticed Schwartz walk 
into the place, and he immediately called a 
policeman and caused the man’s arrest. After 
his arrest, the firm of Simon Blum & Co. 
also appeared as complainants, they claiming 
that Schwartz had ordered a number of 
sheepskin coats, supposedly for the Liberty 
Clothing Co. These coats were sent to Buf- 
falo, but were returned, causing the concern 
a great deal of trouble and embarrassment. 

Schwartz was finally indicted on a charge 
of grand larceny in the second degree as a 
second offender. Last month he was ar- 
raigned and pleaded not guilty to the charge 
and was held under $20,000 bail. Each time 
the trial was scheduled it was postponed, and 
finally, Schwartz, unknown to his victims, 
consented to plead to a lesser charge and 
consequently received only a light sentence. 

Schwartz gave his age as 42 years old 
and claims he was born in the United States. 
He is a barber by trade, and at the time of 
his arrest was living in E. Houston St, 
Schwartz claims that he started on his crim- 
inal career in 1900, when he was arrested 
on:a charge of grand larceny in the second 
degree and sent to the Elmira Reformatory. 
From that time he has been arrested on a 
number of occasions, but has never been sen- 
tenced to serve more than four and a half 
years for any of his crimes. 








A BRUTAL ATTACK 


Long Beach, Cal., Jeweler Suffers at Hands 
of a Bandit Who Escapes with Diamonds 


Los ANGFLES, Cal., Feb. 7.—Brutally 
striking H. C. Taylor, 126 W. 1st St., Long 
Beach, with the butt of an automatic re- 
volver, a young unmasked bandit early one 
morning recently. seized three trays of dia- 
monds and escaped after locking his semi- 
conscious victim in a rear room. : 

The bandit entered the store a few 
minutes after the proprietor had opened 
for business. He asked to see some dia+ 
mond rings and Mr. Taylor set three trays 
containing 19 rings on the counter. “I'll 
take these,” said the bandit. 

“You'll have to kill me to get them,” re- 
plied Mr. Taylor. 

The bandit then grabbed the jeweler by 
the hair, pulled his head down on the show- 
case and brought his gun down time after 
time. He then dragged the half-conscious 
man to the safe and ordered him to open it. 
Mr. Taylor pleaded that blood was flowing 
into his eyes and he could not see to adjust 
the combination. The bandit forced him 
into the shop in the rear, locked the door 
and made his escape. In the safe were 
diamonds and jewelry valued at $12,000 and 
$700 in cash. 

W. Smith, a clerk, arrived a few minutes 
later, police were summoned and Mr. Taylor 
was removed to a hospital. The surgeon 
who attended him reported his condition 
to be serious. 
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30sTtoN, Mass., Feb. 8.—Banqueting has 
become an exquisite art with the Boston 
Jewelers’ Club. This was exemplified last 
night to the supreme satisfaction of upwards 
of 400 members and guests, by far the larg- 
est attendance in the long history of the 
club. It was the 35th annual banquet and it 
was held at the Copley Plaza, an ideal set- 
ting for a function of this kind. 

It is not difficult to run off a string of 
superlative adjectives, wordy witticisms and 
extravagant phrases in describing the event, 
but such expressions can give only a faint 
picture of the scene and its accompanying 
activities. The physical surroundings can 
be presented. Picture an immense banquet- 
ing hall whose color scheme is gold and 
silver. Above, huge clusters of electric can- 
delabra casting a brilliant effulgence on all 
beneath. Around, at frequent intervals, long 
panels on the walls ornamented in floral de- 
signs of unusual artistic merit, and supple- 
mented for the occasion by the display of 
the national emblem. Overlooking the main 
floor, numerous alcoves containing easy 
chairs from which one may view the scene 
below. Then a host of round tables, glis- 
tening with purest linen, glittering silver 
and glassware and flowers of various hues. 
There you have the beautiful but inanimate 
physical panorama, a proper and picturesque 
setting for the festive function. 

3ut the spirit of fraternity, the merry- 
making, the music, the infectious laughter, 
the handshaking, the clinking of glasses, the 
exchanging of compliments and congratula- 
tions, the happy banter and jesting, the gen- 
eral hubbub, and above all the atmosphere of 
good-fellowship permeating the whole pro- 
ceedings—these have to be seen and heard 
and felt by personal contact to be appreciated 
to the full. 

Former banquets given by the Boston 
Jewelers’ Club have always been marked by 
this spirit of conviviality. On the last occa- 
sion it seemed that the zenith had been 
reached. Last night’s festivities, however, 
far surpassed anything previously presented. 
It was as if each guest and member went 
beyond the limit to make the event com- 
pletely overshadow all former banquets. The 
result far exceeded the expectations of the 
most ardent and optimistic. 

Long before 6:30 o’clock, the time speci- 
fied for the banquet to begin, limousines had 
whisked members to the Copley Plaza, in the 
foyer of which they assembled to exchange 
greetings with an ever-increasing number of 
their fellow diners. Rooms had been en- 
gaged by many and there they escorted fresh 
arrivals just to show how highly they re- 
garded Mr. Volstead. So great was the 
press and concourse that it was impossible 
to find a place not embellished by the pres- 
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in Evening’s Enjoyment 


ence of a jeweler in immaculate white shirt 
and evening dress. 

Foremost among those on the scene was 
the reception committee whose welcome 
alone was worth all the trouble and expense 
involved in getting to the Copley Plaza. The 
thanks of everyone present last night is due 
to the chairman and members of that com- 
mittee, which consisted of Carl D. Smith, 
chairman; Edward A. Bigelow, William J. 











F. R. HOLLISTER, PRESIDENT 
Marshall, John Sherwood, Oscar C. Lane, 
Ed. F. Lilley, Jesse E. McCourt, Frank H. 
Elliott, John Hall, Frederick C. Newhall, 
Cyrus J. Gidley, Reginald C. Heath, Walter 
H. Kipp, J. Luman Bogert, John Derby, 
Charles H. Buxton and Frank J. Ryder. 

Sut finally the sound for which all had 
been waiting anxiously rang out. Sharp 
notes from a bugle summoned them to the 
banquet hall. President Frederick R. Hol- 
lister, to the accompaniment of the orches- 
tra, led the guests to the main table. Their 
arrival was greeted with loud cheering from 
the members grouped around the tables. At 
the head table, besides President Hollister 
were G. H. Niemeyer, Commander A. J. 
Chantry, J. Clare Crawford, Capt, F. D. 
Karns, the Hon. F. W. Cook, Maj. Gen. 
Mark L. Hersey, Commander P. E. Damp- 
man, Rev. John M. Phillips, Bartley J. 
Doyle, Lt. Simon Foss and Walter M. Kahn. 

When the cheering had subsided President 
Hollister briefly welcomed the guests and 
members and then called upon the Reverend 
Phillips, who invoked the Divine blessing. 

“Everybody look this way,” shouted the 
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photographer through a megaphone. Every. 
body did so, a loud report boomed, followed 
by a vivid white flash, and everybody hag 
been “snapped.” 

Then the feasting began. The meng, 
which follows, gives an idea of the delicious 
dishes which were served with commendable 
expedition by the long lines of waiters, | 
was a menu designed to meet the most exact. 
ing requirements of the epicure. 

THE MENU 
Cape Cod Oyster Cocktails 
Celery, Olives and Assorted Nuts 
Moussoline of Tomato with Croutons 
Filet ot Sea Bass a L’Armeniville 
Breast of Chicken with Yorkshire Ham 
Peas a L’Anglaise 
Potatoes Parisienne Risoleé 
Hfeart of Lettuce with Russian Dressing 
Tortoni Pralinee Glacé 
Friandise 
Café 
Cigars et Cigarettes 


Appolinaris Ginger Ale 


As the banqueting proceeded the orchestra 
rendered popular airs, which gave the diners 
a chance to show what wonderful voices 
they possess. Soloists, trios and quartets 
gave several well known songs, alternating 
between the stages at either end of the hall. 
The diners at each table vied with others in 
giving that classic air which epitomizes the 
sentiment of all banqueters, beginning “Hail, 
hail, the gang’s all here.” Individual mem- 
bers indulged in Carusoesque songs on their 
own account, some danced between the aisles, 
everybody did something conspicuous to éf- 
hance the spirit of reveiry which swept the 
entire hall. In this gay way the minutes flew 
merrily by until President. Hollister, after 
hammering the table with his gavel several 
times, succeeded in quelling the storm. 

“It is a great pleasure to welcome you al 
here,”* he said. “As Coué says, every day, 
in every way, we ‘are growing bigger and 
bigger. Tonight we have the largest attend- 
ance at any banquet, and also we have a full 
membership. I am not going to make a long 
speech. There are to be no long speeches 
tonight. But I would like to say that the 
directors forgot to put in any feeding bot 
tles.”. This was an illustion to another bat 
quet where such feeding bottles were su? 
plied, but instead of the customary milk they 
contained a liquid of another hue. Hooch, 
some people call it, for want of a better 
term. Entre nous, the jewelers brought it 
a much better receptacle. Silver flasks fit 
the hip better and are much more ofna 
mental. 

Mr. Hollister then predicted that the 
jewelry trade had entered upon what prom- 
ised to be a most prosperous year and hoped 
that every member would derive the greate#! 
benefit from it. 

The remainder of the menu was finished 
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GROUP PHOTOGRAPH SHOWING SOME OF THE MEMBERS AND GUESTS WHO ATTENDED THE 35TH ANNUAL BANQUET OF THE BOSTON JEWELERS’ CLUB AT THE COPLEY-PLAZA HOTEL, FEB, 8, 1923 
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.. the same spirit of boisterous conviviality, 
bach succeeding minute adding to the enjoy- 
ment and well-being of every member. But 
the banquet was only the first part of the 
gram. The piece de resistance, as it 
nf was the entertainment furnished by 
ohn Quigley’s Theatrical Agency, Inc. Be- 
fore this took place, however, the guests and 
members were given half an hour’s inter- 
inde to stretch their legs and to visit the 
“om where the souvenirs were distributed. 
This year it took the form of a handsome 
pil fold of real ostrich leather and it was 
igeatly prized by the recipients, 

Then the company returned to the main 
igll to enjoy the entertainment. It is no 
eaggeration to say that the program com- 
yared most favorably with anything that 
tas ever been produced in the regular the- 
aires in this city. In former years the club 
us always arranged a long list of speakers 
of national reputation. Last year, how- 








ALBERT R. KERR, SECRETARY-TREASURER 
ever, a change was made, a first-class vaude- 
pille being substituted. This proved a most 
eeptable innovation, so that the commit- 
me decided to repeat the change. The pro- 
m follows: 


THE ENTERTAINMENT PROGRAM 
A. McGrath's Novelty Orchestra 

4 The Nonpariel Vocalists 

_—w of Popular Melodies 


A vave I 

4 rare Gem in feats of Contortion 

Billy Walsh 

Singing Comedian 
Theatre 

Ladue & Ladue 

Two Dare Devils on Rollers 

Rae Sapphire 

‘ima Douna Scprano with a Vcice as Brilliant 
as the Gem Jtsel} 


from Shuberts Majestic 







Tis—to be announced 


} 





“ovelty Clay Mi leller 
, ~ Misses Bassis ond Ferri 
‘M Musical Gypsies 
} Milo? 
“rom Shuberts Viajestic Theatre 
Hats Ete 4ars.s lewincs iaceieaes arate Wirth, Paris 
wae Peeheue stiches Renault, Paris 
—_ pr ee Kaymeyer, New York 
ky ewelry.... Bigelow Kennard Co., Boston 
oon © be announced 
_ DeLuxe 
le Mice , a : 
€ Misses Gordon, Thayer, Merrill, Mor- 
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daunt, Tierney, Gould—All full of pep, all 
24 karat 
M. Extra Added Attracticn 
Gonzell White’s Jazsers of Real Jazz, 10 in 
number, 10 
Entertainment Furnished by 
John Quigley’s Theatrical Agency, Inc., 
Boston 
Once again the highest praise and thanks 
of the guests and members must be re- 
corded. Secretary Kerr and the various 
committees attending to the details worked 
ceaselessly to make the event a phenomenal 
success. The machinery of the whole affair 
proceeded so smoothly that one almost failed 
to perceive the great amount of work in- 
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volved in securing this perfection of ar- 
rangement. But, as in former years, Mr. 
Kerr’ and the directors spared no efforts to 
attain a maximum of entertainment and 
efficiency. The success which attended their 
energies will go down in the history of the 
organization as one of its greatest achieve- 
ments. 

The officers of the club are: (Frederick 
R. Hollister, president, Edward D. Cole, 
vice-president; Albert R. Kerr, secretary- 
treasurer; directors: James S. Blake, Harry 


L. Brown, Frank T. Cram, William L. 
Stone, J. Charles Stever and James H. 
Parks. 

Reception Committee—Carl D. Smith, 


chairman; Edward A. Bigelow, William J. 
Marshall, John Sherwood, Oscar C. Lane, 
Edwin F. Lilley, Jesse E. McCourt, Frank 
H. Elliott, John Hall, Frederick C. New- 
hall, Cyrus J. Gidley, Reginald C. Heath, 


Walter H. Kipp, J. Lyman Bogert, John 
Derby, Charles H. Buxton, Frank J. 
Ryder. 


Banquet Notes 
“Beb” Lohnes of Worcester, the guest of J. E. 
McCourt, was very much in evidence. Everybody 
knows Bcb and Bob knows everybody, so that no 
introductions were necessary. 


7 * * 


Table 16 was one of the few that thought of 


Mr. Volstead. 
. * * 

David Nemser needs no dancing lessons. The 
way that he steered one of the cabaret girls through 
the aisles was a masterpiece of the art. 

* * * 


Max Alberts had a seat in the very front row 
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when the vaudeville started. He has a way with 
the ladies which caused much jealousy and admira- 
tion among the rest of the members. 

* * * 


ILew Lawton made an ideal host in room 103. 
* . 

Bill Griscom did not sing “The Little Red 
Shawl.” but he was very much in tune. He 
certainly was a symphony all by himself. 

Ad o * * 


George W. Homer made a pretty flower stand. 
He was in the pink of condition. 
* * 


William Harber, of Enos Richardson, enter- 
tained his usually large party of friends aud was 
certainly the life of his table. 

* 7 * 

Mrs. Carl Smith was hostess to a party of the 
wives of some of the jewelers. She entertained 
them at the Algonquin Club, while the husbands 
were having a good time at the banquet. Mrs. 
McCourt also entertained a party of friends at 
the Hotel Touraine. 

* * 


One of the most popular rooms in the hotel 


was Room C, where the souvenirs were distributed. 
James 


William Keating and W. Gargan, with 





CARL dD. SMITH, CHAIRMAN RECEPTION 


COM MITTEE 


their usual grace and speed, officiated as dispensers 
of the good gifts. 
_ a . 
Of course the Siamese twins, E. E. Hardy and 
George Homer were as inseparable as ever. 
+ * * 


George Lunt was host to a very dignified table, 
* * * 

without Arthur Clem would be like 

With his running 

share of the 


A banquet 
a bunghole without the cask. 
mate, Roy Foster, they got their 
enjoyment. 

. o * 

Eddie Brooks says he hoped the banquet would 
keep on like the brook of Tennyson fame. 

* - . 

With the glad Frank E. Davis is O. K. He 

must have gripped the mitts of at least 400 guests 


and members. 
* * ” 


Franks and Mr. Miller both had 
Like father, like son, only 


Lawrence 
their sons as guests. 
more so. 

* * * 

Amos Blackinton was a banquet all on his own. 
He furnished heaps of good natured fun right 
throughout the affair. Many a good laugh he 
raises, often on himself. The Boston banquet 
would greatly miss him. 

* * * 

George Lux missed a good poker game, as he 
retired early. But there were lots of good things 
that he did not miss. 

* * . 

M. J. Karpeles of La Tausca fame seemed to 

enjoy it as much as he did the Chicago banquet. 
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A Short History of American Silversmithing* 





By George C. Lunt 

















OU may have often heard the word 
“sterling” as a figurative adjective of 
praise applied to worthy citizens in obituary 
notices. Any live man should be proud to 
have mention as a “man of sterling charac- 
er” and he should know that word is used 
tecause he is compared with the finest 
quality of that queen of metals, silver. 

These words “sterling silver” have had 
, long and dignified reputation, and yet 
there are thousands of people in this coun- 
try that don’t know the real meaning of 
these words. For instance, one of our best 
manufacturers put on an exhibit of its finest 
wares a short time ago at one of the largest 
firs held in New England and had many 
gens marked “sterling silver” about the 
exhibit. So many people that stopped and 
praised the beauty of the exhibit asked the 
questions: “Is this solid silver”? “Where 
is Mr. Sterling’s factory”? and “Is it as 
good as a certain advertised brand of plated 
ware’? etc., that the silversmiths in general 
are now putting on an educational campaign 
that the people at large in this most wealthy 
of countries may have a full appreciation of 
what silver of sterling quality means. 

Silver has always been a precious metal. 
It was known to the ancients. The gold- 
smiths and smiths and silversmiths were no 
doubt the earliest craftsmen in metal, prob- 
ably the goldsmiths first, as gold was found 
wmetimes in pure nuggets that could be 
immediately worked, whereas most metals 
are found in alloys and have to be smelted. 

The Archzologists find vessels and coins 
of gold and silver, one of the most recent 
finds being the tomb of Tutankhamen, an 
Fgyptian Pharaoh of ancient Thebes many 
centuries before Christ’s time, this being one 
of the richest finds in gold, silver and gems. 
The second book in the Bible, Exodus, men- 
tions many times articles of gold and silver. 
When the families of Israel left the Egyp- 
tans the women were told to borrow gold 
aid silver jewelry from the Egyptians and 
ater they had crossed the Red Sea and 
come to the Promised Land, they built the 
téernacle and the altar was decorated 
with gold and the boards of the taber- 
tale were fastened with silver and the 
crapery caught up with golden hooks and 
tooks of silver and brass. 

As soon as they were well established, 
‘oses called in the engravers and the crafts- 
men skilled in gold and silver and brass. 

- The early Greeks and Romans made 
‘autiful gold and silver cups and vessels 
‘ousands of years before Christ’s time. 
Now the silver used in these times was not 
“Ways of the purest quality, probably be- 
“use the means of smelting and assaying 
Were crude. However, along in the 12th 
catury there was a band of famous mer- 
“ants up the Baltic country called the Han- 
atic League, They sailed ships and traded 
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with most parts of the then known civilized 
world, and had an especially large trade with 
England. These merchants used silver 
coins of their own minting in their traffic 
with England. These Hanse traders were 
called Easterlings by the English, and the 
silver money they brought was of such fine 
quality that it soon became known by the 
name of “sterling”’—sterling from Easterling. 

This money assayed 925 parts in 1000 pure 
silver, and was of the right hardness and 
strength for many purposes. Therefore, 
when Richard I minted British coins as 
early as 1190 they were made 925 fine and 
called “sterling,” and British money has 
been made to this standard ever since, with 
the exception of a few years about 1700, 
in William and Mary’s reign, the standard 
was raised to 950 fine, and just recently 
since the World War English subsidiary 
coin is being made in 900 fine. 

The British silversmiths along in the 14th 
century mostly belonged to guilds as did 
many other crafts. They did this to protect 
themselves, but the British silversmiths did 
more. They early realized the dignity of 
their calling and decided thus early they 
would make their wares of sterling quality 
and sought the protection of the crown. 
Therefore, they obtained a law requiring 
themselves to submit their wares to the 
government assayer to be stamped with the 
Lion of England and a government letter 
showing the year of make and a device 
showing the maker’s mark. This law has 
been in force for 600 years, and is what is 
called the hall mark on English silver. 

Now American silver is somewhat of a 
different proposition and necessarily so on 
account of its history. Siiversmiths came 
to this country early. One came to Boston 
as early as 1634 and another, John Hull, in 
1635. He was the man who coined the Pine- 
tree shilling. Paul Revere was a silver- 
smith, as was his father before him. <A 
silversmith came to Newburyport in 1696, 
William Moulton by name. His business 
was handed from father to son in successive 
generations. About 75 years ago, Anthony 
Towle learned his trade of the Moultons in 
Newburyport and established himself in 
business there in 1855. He with his son 
came to Greenfield in 1890 and established 
the business to which we succeeded in 1902. 
Therefore, Rogers, Lunt & Bowlen Co. are 
directly descended from the early American 
silversmiths, if the handing down of a trade 
can be called a descent. 

Now these early silversmiths fashioned 
their wares after the models of their masters 
in England to whom they had been ap- 
prenticed, and our own early smiths of native 
birth naturally copied the work of their 
masters, or from the latest models from 
abroad. 

Silver, however, was rather scarce, and 
the law of England hardly touched the 
colonies, besides there was much Spanish 
money and silver from Mexico and the 
Spanish Main. Everything was melted and 
sometimes an extra dab of copper added, 
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so that while the lines of beauty were all 
‘preserved in our antique silver, the quality 
of the metal was not always up to the 


standard. Indeed I have melted many 
ounces of old silver, say 75 to 100 years 
old, and it rarely assays much over 800 
parts silver to the thousand. 

After the Revolutionary War, and our 
independence was well established, our 
government made better coins and estab- 
lished by law that they should be 900 fine, 
i. e. 900 parts silver to the 1000. From 
about 1840 to 1875 much of the silverware 
was made of better grade than previous to 
1840, indeed much of it was made up to 
our government standard of 900 fine and 
was stamped “Coin.” 

Since about 1875 the American silver- 
smith has found his conscience, and you 
gentlemen can rest assured that today any 
piece of silver you may purchase with the 
word “Sterling” on the back is absolutely 
full .925 fine or better. 

Our own American silversmiths, like our 
English ancestry of the 14th century had 
the laws put on the statute book defining the 
stamping of sterling silver, that it must be 
.925 fine. 

The silversmith of today uses more care 
with his product than Uncle Sam. Our 
sterling standard is .925 fine. Uncle Sam’s 
.900 fine. We have a four point tolerance, 
Uncle Sam a three point tolerance in his 
money. No silversmith that I know makes 
a melt at less than .925 fine, while on the 
other hand, Uncle Sam often takes his 
tolerance or is careless about it. 

I had occasion some two years ago to 
buy 50,000 silver dollars. We melted 25,000 
of them and added pure silver to bring them 
to sterling standard. In looking up the 
matter of coinage I consulted the Phila- 
delphia Mint reports. I found there was 
hardly a melt in the year that ran to 900 
or exceeded it. Most of them assayed near 
897, whereas I doubt if you could find a 
piece of silver of ours or any other reputable 
make but what it will exceed the .925 fine 
standard. 

Now then, if you want the real thing, 
insist on seeing the word “Sterling” on the 
back. A lot of crimes are committed under 
the name of “silverware.” I saw an ad in 
a paper the other day: 


“THIS BEAUTIFUL NICKEL SILVER SUGAR 
SPOON, ETC., ETC.” 


Nickel silver has no silver in its composition 
whatever. 

Sheffield Plate is another term that has 
been garbled. A hundred and fifty years 
ago labor was comparatively cheap as com- 
pared to silver, so some good English 
silversmith of Sheffield made wares out of 
plate, i. e., they soldered a sheet of silver 
onto a sheet of copper, and sometimes onto 
both sides of the piece of copper, like a 
sandwich, the silver on both sides and copper 
in the middle, rolled them down thin and 
wrought a pot or bowl or platter. This was 
Sheffield Plate, and the only Sheffield Plate, 
and none has been made anywhere for 75 
years, and all so-called Sheffield Plate for 
sale today is an absolute fraud unless it is 
a genuine antique 75 years old or older. 

About 75 years ago the electro-plating 
process was invented, and was a much 
cheaper process. 

The making of Sheffield Plate required 
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uch skill as that metal sandwich had to be 
rolled and beatcn out into thin shape with- 
st bursting the skin, whereas the modern 
lated articles are all made of a base metal, 
bod when pra: tically finished is immersed 
2 liquid solution containing silver, and 
prough electro chemical action a coating of 
i; silver is deposited on the article. 
The best of plate is very thin. For ex- 
pmple, if the average plated spoon was 
nelted down and assayed, it would show 
from 30 to 50 parts in 1,000 were silver, and 
he balance 950 to 970 parts base metal. 
I) much for quality of the material. 
The other ingredient in our business is 
bt and craftsmanship. The craft of the 
jversmiths is about the oldest one in ex- 
rence and do you know that we have to 
wake articles in our factory in the develop- 
nent of a pattern just exactly as did those 
nen efore the pyramids existed? The de- 
igner conceives the article and the crafts- 
man works it out by hand. We may then 
make tools for its economical reproduction. 
The silverware designer is of necessity a 
kiudent of the history of all time, for the 
history of the decorative arts is a history 
{ the civilization and refinement of the 
world. When we look back in history of 
corative arts and find there plain, common, 
omely things, the peoples were poor or at 
war, or in some political, social or religious 
wruggle. The beautifully decorated things 
ame in the periods of plenty and prosperity. 
Russians were good silversmiths and for 
ituries have made beautiful articles in 
wid, silver and enamel. These have all 
«en despoiled for the melting pot and as the 
ist resort the vessels of the church have 
hen wantonly taken and destroyed for the 
trinsic value that is in them. The art is 
crihiced, 
Again referring back to history, you find 
Mut little English silver in the museums pre- 
Nious to the Commonwealth in England. 
The round heads seized it all; they allowed 
tut no man could be a good Christian and 
wie silverware in his home, The estab- 
ished church was likewise robbed of its 
tasures and they were wantonly thrown 
into the melting pot. 
After the Restoration, the silversmith 
am to his own again and during that 
riod some of the finest articles of silver 
world has ever seen were then wrought. 
Every period since the earliest civiliza- 
m left the imprint of its art on its silver. 
te designer must understand the beauties 
ithe Ancient Egyptian, Greek, Pompeian, 
yonan, The Romanesque and Gothic. The 
uaissance, and Louis XIII, XIV, XV and 
M\land the Empire, and the detail of our 
Colonial and its derivation, mostly from 
ue English William and Mary, Queen Anne 
; Georgian, and after this knowledge he 
Paes his own composition, building on the 
“st traditions of the past, and unless he 
ms this he creates something freakish and 
maningless, and of no artistic value. He 
tales he is creating merchandise that has 
“sity and worth, that will last for any 
“met of generations. And here comes 
" “ial connection—the family pride. 
feeently visited a house that had a few 
me Of antique furniture for sale. The 
4. * Widow, had died. She had fine 
M8 about the house and a Pierce Arrow 
caretaker asked me to look over 
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the silver. There was about a half bushel of 
spoons and forks and kindred articles and 
only about a dozen spoons in the whole lot 
were of solid sterling silver. The rest were 
plate, and were in all stages of nudity as 
far as the silver plate went. The wear had 
shown the brass and nickel and base metal 
underneath, 

I lost respect for the discernment and 
taste of that family. Of course they didn’t 
know it, they were dead. But all you 
gentlemen of course, have a sterling silver 
tea set at home and much flat silver and 
all the serving pieces, so I will just say to 
you that I thank you for the privilege of 
talking about our kind of business. As I 
said before, all you fellows probably have a 
full equipment of solid silver, but please let 
it be known to your friends that are mar- 
ried or about to get married, that they will 
be ancestors some day, and how will they 
establish the fact to their posterity that they 
were ancestors of quality, of dignity and 
worth and taste? Why, what else is there 
like sterling silver, solid all the way through, 
and of good design, that you may hand 
down in Gifts that Last. 








VISITS RICHMOND 


President Hufnagel of the A. N. R. J. A. 
Entertained by Jewelers’ Twenty-Four 
Karat Club of That City 


RICHMOND, Va., Feb. 7.—Edward H. Huf- 
nagel, president of the American National 
Retail Jewelers’ Association and acting 
president of the Horological Institute of 
America, visited this city on Monday and 
was entertained by the Jewelers’ 24-Karat 
Club of Richmond who gave a dinner at the 
Richmond Hotel. The jewelers of Peters- 
burg, Va., were also invited to attend the 
dinner and to hear Mr. Hufnagel, who gave 
an interesting and inspiring talk, during the 
course of which he touched upon a number 
of subjects of vital interest to the jewelry 
trade. 

Besides the Richmond jewelers, many of 
whom attended the dinner, Petersburg 
jewelers included Stanton Pilcher, E. H. 
Titmus, C. F. Lauterbach, Mark Holt and 
T. A. James. 











Harvey C. Smith, Retired Jeweler, Dead 
After a Month’s Illness 

Syracuse, N. Y., Feb. 7.—Harvey C. 
Smith, 73, of 129 Midland Ave., for 30 years 
a member of the Citizens’ Club, who re- 
tired from the jewelry business 35 years ago, 
died Monday night in the Crouse-Irving 
Hospital where he had been a patient since 
Jan. 18. 

Mr. Smith paid his last visit to the club 
Jan. 2 and shortly afterward contracted the 
illness which made it necessary for him to 
go to the hospital. 

The body was removed by George E. 
Fairchild to his rooms in W. Onondaga St., 
and will be sent to Sloanville, Schoharie 
County, for burial. Mr. Smith’s wife was 
buried there 25 years ago. His only known 
surviving relative is a counsin residing in 
New York. 





A. S. Miller, Madison, Nebr., has sold his 
business to Henry Hobbs, Sr. 
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50 YEARS IN JEWELRY TRADE 





Louis Meyer, Kansas City, Mo., Celebrates 
Half Century in the Industry This Month 


Kansas City, Mo. Feb. 10.—Louis 
Meyer, president of the Meyer Jewelry Co., 
is this month celebrating his 50th anniver- 
sary in the jewelry business. Special ad- 
vertising for the event’ is being done this 
month, with a campaign on that fact in 
progress. 

Mr. Meyer was born in Washington, 
D. C., and entered the jewelry game when 
he was byt 13 years old, in 1873, as an ap- 
prentice to Wm. Frederick, at that time 
a manufacturing jeweler. After four years, 
he was made foreman of the shop, which 
position he held until he was 20, when he 
accepted a position in Leadville, Colo., with 
Goldstein & Brody, with whom he worked 
for some time. From there he came to 
Kansas City, where he _ established the 
Meyer Jewelry Co. The firm started with 
Mr, Meyer and one errand boy and is at 
the present time one of the largest firms 
in the middle west, employing a force of 
135 people. After several removals, the 
company came 14 years ago to its present 
location in the Boley building, where the 
10,000 feet of floor space are insufficiently 
large for the different departments. 

The division of the company into definite 
departments was one of the first changes 
Mr. Meyer made, after the business had 
grown to any extent, and the business which 
each department does, separate from other 
sections, is a big factor in the concern’s 
success. 








Daring Burglar Robs Haverhill, Mass., 
Jewelry Store and Escapes After Chase 


HAVERHILL, Mass., Feb. 9.—One of the 


boldest jewelry store robberies that have 


ever occurred in this city took place early 
this morning, the burglar escaping in an 
exciting chase after securing about $800 
worth of watches. 

The store robbed was that of Joseph Eno 
on Merrimac St. The burglar leaned 
against the plate glass window, demolishing 
it, and grabbing all the watches in the 
window, quickly decamped, leaving all the 
other articles on display. He was seen by 
Special Officer Joseph Powers and James 
Cotter, who happened to be in a barber shop 
nearby. They followed the burglar, who 
ran up Merrimac St. and Washington St. 
to the Boston & Maine depot. 

Powers and Cotter notified the police and 
when Patrolmen Adams and Donoghue ar- 
rived at the depot the burglar, who was 
evidently waiting for the first train to Bos- 
ton, leaped over the fence separating the 
tracks and ran down the depot platform and 
escaped through Essex St. the pursuers 
losing all trace of him. 

This is the second robbery of the kind 
that has occurred at this store within two 
months, the burglar, who was captured, in 
the first case, having secured only two 
watches, That the burglar in the present 
case was severely injured when he leaped 
against the glass window to break it was 
evident by the pool of blood found. A trail 


of blood also marked the fence at the Boston 
& Maine depot. 
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Announcement Ka 


Our Representatives are now in their 
respective territories. 


O. S. Hudis covering the South and Middle West. 

B. M. Lewy in charge of Chicago office in 
1111 Heyworth Building. 

B. Kriegel covering the East. 
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36-40 John St., New York, N. Y. 
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ysis NORFOLK JEWELERS 
wident of A. N. R. J. A. Speaks on the 
Jewelry Tax and Urges Co-operation 

in Fight Against It 





Norrork, Va., Feb. 10.—Jewelers of the 
wth are tardy in asserting opposition to 
M.. ive per cent sales tax imposed by the 
| ederal Government on jewelry sales, de- 
trod President Edward H. Hufnagel, of 
American National Retail Jewelers’ As- 
cation, addressing a gathering of jewel- 
-s here Tuesday night. Mr. Hufnagel was 
» this city on his tour of the. chief cities 
{the southern States in the interest of 
vmbership in the national association. He 
ft for Raleigh, N. C., on his way south 
Wednesday morning. 
While in Norfolk Mr. Hufnagel visited 
ie leading stores, among them E. F. Jake- 
wn, Jacob Bennett, Paul-Gale-Greenwood, 
we-Ford, Flickinger’s and Castleberg's. 
Tuesday night these firms united in giv- 
“ga banquet in honor of the national presi- 
lot, At the close of the dinner in the 
ote! Southland, Mr. Hufnagel was heard. 
rank R. Ford, of the Gale-Ford Co., and 
ident of the Virginia Retail Jewelers’ 
sociation, presided. About 45 were in at- 
ndance. A committee to plan for the or- 
ization of a 24-Karat Club in this section 
as authorized. This will be named by 
(r, Ford and will include a jeweler each 
fom Norfolk, Portsmouth and Newport 
News. This committee will meet next week 
m get plans for the organization under 
ay. 
The sales tax was one of the chief points 
iscussed by Mr. Hufnagel, who urged that 
jewelers of Virginia secure the as- 
te of the Virkinia Senators and Con- 
¢n in working for the elimination of 
sales tax. That the tax is unjust and 
was asserted, Mr. Hufnagel declaring 
Many of the sales taxed were sales 
fiteessary articles. Watches, clocks, 
Ware and other items dealt in by all 
could not be considered as other 
M Mecessities, Mr. Hufnagel said. He 
of the loyalty of jewelers as a class 
i the assistance they gave the nation 
ig the war and pointed to that service 
@other reason why the present sales tax 
He pointed also to the fact that 
Max has been taken off of cosmetics, 
foods, chewing gum and certain other 
labeled luxuries for the purpose of 
Plax, and insisted that the watch or 
f the household goods handled by 
Wwelry trade to be less luxuries than 
ey items from which the tax has 




























Mt Hufnagel also spoke of the business 
ret bureau of the University of Har- 
pM and suggested that jewelers could 
te: through taking advantage of the facili- 
“Tee bureau places at their disposal. 
Mau, Present discussed the 24-Karat 
~ ta and gave it endorsement, voting 
=tize President Ford to name a com- 
emt Which will attend to the preliminary 


x 










' lt at first deemed that Hampton and 
» p Jewelers might be associated with 
me 4 Norfolk, Portsmouth and New- 
ore i$ in such an organization, but a 
the situation during the last three 
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days of the week induced Norfolk jewelers 
to defer, including Hampton and Suffolk 
in the club territory until after the club is 
well established. 








Death of William F. Robinson 


Newport, R. I[., Feb. 11.—William F. 
Robinson, the little old colored watchmaker 
of this city is dead. His death followed 
an incident which typified the high esteem 
in which he was held in this community. 
He was one of the honorary bearers at the 
funeral of Mayor Patrick J. Boyle last 
week and was returning to his humble home 
when he was stricken by a shock and was 
found near the railroad station in an al- 
most unconscious condition. He was taken 
to the Newport Hospital where he died 
yesterday. 

One of the few members of his race to 
engage in the business of a watchmaker 
and retail jeweler in New England, he con- 
ducted a small store on Spring street for 
many years and being a recognized expert, 
was well known to people of prominence 
from all sections of the country, especially 
New Yorkers, Philadelphians and members 
of the governmental and diplomatic set 
from Washington who spent their Sum- 
mers in the City-by-the-Sea. 

Mr. Robinson was very reticent concern- 
ing himself and but little is known as to 
his life history before he came to Newport. 
Here he had always lived alone and so far 
as known had no near relatives. He was 
a member of the colored Odd Fellows for 
a long while but had dropped out of the 
order. As to his antecedents there were 
two stories told, either of which was equally 
interesting. One was that he was born at 
Kingston, R. I., where his boyhood was 
passed upon a farm and that he went to 
Providence as a young man and later came 
to Newport. It was said that he was one 
of the original stockholders of the Kingston 
Agricultural Fair Co. 

The other story, and the one that was 
believed by those who knew Mr. Robinson 
best was that he was a native of Kingston, 
on the island of Jamaica, where he passed 
his boyhood days, but came to the States 
while in his teens on a sailing vessel upon 
which he was a stowaway, Landing in 
New York, he finally made his way to 
Providence, where he remained a_ short 
time and then came to Newport. 

Realizing the advantages of an education 
Mr. Robinson attended evening school and 
acquired a better general knowledge than 
that enjoyed by the average person. After 
he had been in Newport a few years he 
entered the employ of the late Harley W. 
Pray, for many years one of the leading 
watchmakers of this city, with whom he 
learned the watchmaker’s trade and with 
whom he was associated for many years 
commanding the patronage of almost the 
whole of Newport’s extensive colored popu- 
lation. He began business for himself a 
number of years ago and was very promi- 
nent in local business circles and among the 
colored residents. 








Thomas Martin, Mountain Home, Ark., 
has moved his jewelry store into the room 
formerly occupied by Dr. W. S. Oyler in the 
Martin building. 
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GET LOOT WORTH $5,000 


Thieves Break Into Pittsburgh Store Through 
a Cellar Window and Secure Watches, 
Rings and Diamonds 


PITTSBURGH, Pa., Feb. 10—Thieves gained 
entrance to the store of Sam Wynett, 215 
Grant St., last week, entering through a 
cellar window and stole merchandise, ac- 
cording to the police report valued at $5,000 
including diamonds, watches, rings, etc. 

The proprietor discovered the robbery 
when he opened his store for business. He 
also found the safe unlocked and is not 
certain whether he locked the strong box 
the night before the robbery was discovered 
or not. In any event the robbers had ac- 
cess to it and helped themselves to the 
valuable merchandise. 

The steel safe was kept in the rear of the 
store and the contents was scattered about 
the floor. It is stated that most of the dia- 
monds that were stolen, were held on loans 
as Wynett conducts a pawn shop as well as 
a jewelry store. The display cases in the 
store also were rifled. Sixty women’s 
watches were also included in the stuff taken 
together with about 150 rings. Mr. Wynett 
told the police he was not sure whether 
he had locked the safe. In any event, it 
did not appear to have been tampered with 
and the police are of the opinion it was 
left unlocked, 











Massachusetts Retail Jewelers to Hold Con- 
vention at Springfield, March 27-28 


Boston, Mass., Feb. 10—The annual 
convention of the Massachusetts Retail 
Jewelers’ Association is to be held in 


Springfield, March 27-28. The program is 
now ‘being outlined and a successful con- 
vention is assured, The Kimball will prob- 


_ably be the headquarters. 


While the association does not seek ex- 
hibits it is perfectly willing that manufac- 
turers and wholesalers who so desire may 
exhibit. Anyone desiring to make a display 
of goods should make arrangements direct 
with the hotel management. 

The association during the last year has 
accomplished much toward the uplift of 
conditions in the jewelry trade, and reports 
and papers to be presented at the conven- 
tion will bring to the attention of those 
attending a great amount of information 
and recommendations of value. 

A feature will be the annual banquet, and 
Secretary Smith is making plans to make 
the forthcoming event one long to be re- 
membered. Further details of the program 
will be announced shortly. 








Market Prices for Silver Bars 


The following are the quotations for sil- 
ver bars in London and New York as re- 
ported for the past week: 


Domestic 
Selling Price Silver 
London U.S.Gov't Standard 
Date Official. Assay Bars. Price. 
February 6 ..... 30% 665% 995% 
February 7. <0<0 30% 66% 995% 
February 8...... 30% 66% 99% 
February 9...... 30% 66% 99% 
February 10...... 304% 66% 99% 
February12 ..... 3034 Holiday Holiday 
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Walter Eitelbach & Co., == 576 Fifth Ave,, 
Ludwig Nissen & Co. NEW York 

















in Genuine Oriental [earl Necklaces and Individual Pearls 
Finest Selection Rare Gems 











FREDERICK W. RAUCH 
522 Fifth Ave. New York 


Pearl NecKlaces 


Pearl Ropes Loose Pearls 
Black Pearls eer nana 


Fancy Cut Diamonds and Precious Stones 
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DEATH OF E. R. BARKER 





yl] Known Manufacturing Jeweler of 
Providence Passes Away in His Sixty- 
second Year After a Long Illness 


PyovipeNcE, R. I., Feb. 12.—Captain Ed- 
ar R. Barker, senior member of Barker & 
parker, 1199 Eddy St., this city, and one of 
.. best known manufacturing jewelers in 
,is country through his active affiliations 
or more than a quarter of a century, died 
44 o'clock this morning at his home, 192 
\iller Ave., in his 62nd year. He had been 
, ill-health for nearly a year from heart 
vmplications, but it was only within recent 
weeks that his illness developed acutely. 

He was equally prominent in military af- 
girs, in which he took an active interest 
fom his boyhood days and for several 
wars commanded Rhode Island’s famous 
Light Battery A and was an officer in the 
ational affairs of the United Spanish War 
Veterans, rising to the rank of Senior Vice 
Commander in Chief and declining to be- 
come the chief executive because of failing 
health. 

Deceased was affiliated with the New 
England Manufacturing Jewelers’ and Sil- 
versmiths’ Association, where for several 
yeats he was a member of various impor- 
tant committees and performed valiant serv- 
te to the industry, especially as chairman 
of the association’s committee on legisla- 
tion, He was also a member of the Manu- 
facturing Jewelers Board of Trade and of 
the Providence Chamber of Commerce. 

Edgar Richards Barker was. born in 
Providence, Sept. 29, 1861, the son of 
Stephen A. and Annette (Richards) Barker, 
ad had been a resident of this city all his 
if. He received his education in the pub- 
le schools and then began working in the 
jewelry industry. He was employed as a 
journeyman in the factory of D. Wilcox 
Co, until early in 1894, when he decided 
0 enter business for himself. With the 
ate Samuel J. Weeden he formed a partner- 
sup under the style of Weeden & Barker 
ad March 9, 1894, began business in the 
‘id building at Weybosset and Eddy Sts., 
wut soon afterwards removed to 31 Clifford 
‘. In April, 1895, the plant was again re- 
moved to the Fitzgerald building, 53 Clifford 
‘, where it was burned out in 1899, 

In the meanwhile the firm had been dis- 
“lved by the withdrawal, Nov. 24, 1897, of 
“4 fr, Weeden, and Mr. Barker continued 

“me, although the firm name was E. R. 
taker & Co. After the fire, the business 
"8 removed to the Green building, at 26 
*untain St. where it remained until the 
ral of 1906, when the firm’s quarters were 
taisferred to the Kescot building, 86 Page 
‘, where the business was conducted for 
~ J&rs, or until the present new factory 
M the corner of Eddy and Baker Sts. was 
. nto operation on July 1, of last year. 
oe Fall of 1903 Mr. Barker dropped 
~ itm style of E, R. Barker & Co. and 
“inducted the business in his own name un- 
y tly 1, 1919, when his son, Major Harold 
« atker, became associated with him and 








th : ° 

— was again changed to its present 
Fr —— 

0M a marker in the First Light In- 
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in? Regiment, which he joined July 4 
aptain Barker subsequently became 


: 
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connected with Battery A. First Rhode Is- 
land Volunteer Artillery, where, after three 
years, he was promoted to Second Lieu- 
tenant Junior Grade. June 9, 1888, he was 
advanced to First Lieutenant Senior Grade 
and assumed command of the Battery on 
June 9, 1891, and served in that capacity 
until 1900. 

In 1898 when the Battery was ordered into 
active service in connection with the 
Spanish-American War, Captain Barker 
was its commanding officer and for several 
months drilled in close encampment awaiting 
orders to proceed to the front. During the 
World War he served as chairman of Local 
Draft Board No. 7 for Providence, and fol- 
lowing the cessation of hostilities was chair- 
man of the State Bonus Board. For many 
years he had served as chairman of the 
State Board of Soldiers’ Relief and was re- 
appointed two weeks ago by Governor Wil- 
liam S. Flynn for a three-year term. 

He had served as Department Commander 
of Rhode Island Department, United Span- 
ish War Veterans, and as Senior Vice 
Commander-in-Chief of the same organiza- 
tion, He was one of the charter members 
and organizers of Sydney F. Goar Camp of 
Spanish War Veterans, and had served as 
the Commander of the camp, and with Capt. 
Henry Wolcott, of the Wolcott Mfg. Co., 
manufacturing: jewelers, and others, was in- 
strumental in obtaining the funds for the 
erection of the memorial bronze monument, 
“The Hiker,” at the North Burial Ground. 

Captain Barker interested himself per- 
sonally in the affairs of many ex-service 
men and was ever ready to lend a helping 
hand, but in line with his quiet, unassuming 
and affable manner, none but those directly 
concerned were aware of his numerous acts 
of kindness. 

He was a descendant from old Colonial 
families, his ancestors having been among 
the patriots who fought for the independence 
of the country, and Captain Barker was a 
member of the Rhode Island Society Sons 
of the American Revolution. He was also 
a member of the Pomham Club and a mem- 


ber of the trustees of Providence Lodge 
No. 14, Benevolent Protective Order of 
Elks. He is survived by his widow, Mrs. 


Mary F. (Pierce) Barker; a daughter, 
Gladys P., who is the wife of Dr. Daniel 
M. Molloy, of Nicaragua, and a son, Major 
Harold R. Barker. The funeral will be 
held Thursday afternoon at 2 o'clock, and 
burial will be at Swan Point Cemetery. 








GETS SIX MONTHS’ TERM 


Man Who Posed as Federal Officer Pleads 
Guilty and Claims to Have Been Under 
Influences of a Drug 
CincINNATI, O., Feb. 10.—W. W. Fields, 
who was indicted by the Federal grand jury 
after passing a check on the Oskamp Jewelry 
Co., which he said had been collected from 
fellow colleagues in Congress to buy pres- 
ents for Chief Justice W. H. Taft’s grand- 
children, born to two sons on Jan. 1, entered 
a plea of guilty when his case came up for 
trial in the United States District Court. 
He was sentenced to serve six months in 

the Hamilton County jail. 
He claimed to be under the influence of 
a drug at the time and said he had no recol- 
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lection of the transaction. He was indicted 
for impersonating a Federal officer. He ob- 
tained $25 in change from the check which 
was given to cover the cost of small silver 
sets ordered by him for the babies. 








DEATH OF I. R. RUBENSTEIN 





Prominent Jeweler of Birmingham, Ala., 
Dies Suddenly at His Home 


BirMINGHAM, Ala., Feb. 8—I. R. Ruben- 
stein, aged 46, one of the leading and best 
known and most popular jewelers of Bir- 
mingham, died suddenly at his home, 1426 S. 
15th St., at an early hour Wednesday morn- 
ing. At the time of his death Mrs. Ruben- 
stein was visiting in Hot Springs, Ark. 

It is thought that the death of Mr. Ruben- 
stein was due to a weak heart. He had not 
been ill, and his death came as a sudden 
shock to thousands of people in the city who 
had known him well for many years. Only 
a day or two before his death he talked and 
joked with the correspondent of THE JEWEL- 
ERS’ CIRCULAR, and said that he was enjoying 
a good business. “Business is always good 
with me, but at this time of year it is the 
best I have ever seen in Birmingham,” he 
remarked. 

Mr. Rubenstein had been in the jewelry 
business in Birmigham for the past 20 years, 
and during that time had made a wide circle 
of friends and customers in Birmingham and 
in a number of nearby cities as well. 

Mr. Rubenstein is survived by his wife; 
one son, Harold Rubenstein; two daughters, 
Misses Miriam and Hona Rubenstein; one 
sister, Mrs. H. L. Friedman, of Birmingham, 
and four brothers, Samuel Rubenstein, of 
3irmingham; Charles Rubenstein, of Miami, 
Fla.; Benjamin Rubenstein, of Indianapolis, 
Ind., and David Rubenstein, of Philadelphia, 
Pa. 

While Mr. Rubenstein owned a business 
which required much of his time, still he 
found a great deal of time to devote to mat- 
ters of interest looking to the upbuilding of 
sirmingham. It has not been announced at 
this time just what disposition will be made 
of the jewelry store, but it is understood that 
the business will be continued just the same 
and run on the same high business lines as 
it was during Mr. Rubenstein’s lifetime. 

The funeral services of Mr. Rubenstein 
were held from his residence, 1426 S. 15th 
St., Thursday afternoon at 3:30 o’clock and 
the interment followed in Knesseth Israel 
Cemetery. A number of leading jewelers of 
Birmingham were among the pallbearers, 
who included the following: Active, Robert 
Aland, Dr. L. Swedlaw, Benjamin Corn- 
bloum, Nathan Marlow, Samuel Myer and 
Julius Jaffe. Honorary pallbearers, Benja- 
min Spielburger, E. Herzog, N. Rose, “Ike” 
Elsman, Patrick L. Lennehan, Reid Lawson, 


William Farmer, “Gus” Boatright, Claude 
Ritter, Dr. W. L. Rosamond and William 
Parris. 








Frank W. Stockton, Glens Falls, N. Y., 
jeweler, suffered a fracture of his left leg 
above the knee a short time ago when he 
fell on the icy walk near the postoffice. 
Unable to rise a stretcher was provided and 
he was removed to his home, 53 Maple St., 
where Drs. Charles A. Prescott and W. C. 
Cuthbert attended him. 
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SAPPHIRES— 


ORIENTAL AUSTRALIAN SYNTHETIC 
FINE SPECIAL GEMS FOR SINGLE PIECES ' 


] Also, for Bracelets, Bar Pins, Brooches and Ring Shanks, in a superb assortment of : 
"s shapes and sizes for quantity purposes. ' 
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This particular shipment has brought us some unusually fine stones and you should 
not miss the opportunity of securing them. 


H. NORDLINGER’S SONS, INC. t 


Importers and Dealers in Precious, Semi-Precious and Imitation Stones. Th 
New York, 70 West 40th Street 


Paris, 32 Rue Beaurepaire Gablonz, a/N., Jagergasse 3 Providence, 63 Washington St. 




















CABLE ADDRESS: AMSTERDAM 
RIPRAP, LONDON ANTWERP 


Jac. ROMYN 


BROKER IN ROUGH (SYNDICATE), AND CUT DIAMONDS 


BRISTOL HOUSE 


19-20 HOLBORN VIADUCT LONDON, E. C. 1. 














NECKLACES Are Selling Stronger Than Ever 


BE IN LINE ——— STOCK NOW 


Real Stone Bead Necklaces 
and 14 Kt. Earrings 


Amethyst Topaz Rock Crystal Aquamarine 
Opal Jade Amber Turquoise 
Siberian Lapis Swiss Lapis Amazonite Black Onyx & « 
Cornelian (Red) Crysophrase (Green) Chalcedony (Blue) Avenjurine 


Send for Selection Package. 


A. SCHORR & COMPANY r 


15 Maiden Lane IMPORTERS—PRECIOUS AND SEMI-PRECIOUS STONES, PEARLS New York fr 








Se 


Australian Sapphires 


For Bracelets and Rings cut to order 


CALIBRE CUTTING A SPECIALTY 


ag > 


ESPOSITER, VARNI CO., inc. 


Lapidaries and Importers of Precious Stones 


15 Maiden Lane New York 


Stephen Varni, Pres. Harry F. Garofalo, Vice-Pres. 


2rwRmwe SP 
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Benevolent Association Celebrates 35th Anniversary 





Over Eight Hundred Members and Guests of New York Association Join in 
Making Banquet at Hotel Pennsylvania a Big Success—Many Gifts Presented 














The celebrating of the 35th anniversary of 
¢ New York Jewelers’ Benevolent Asso- 
‘ation last Sunday evening took the form of 
panquet and ball, held in the grand ball- 
oom of the Pennsylvania Hotel, New York. 
e banquet was the best attended affairs 
te association has ever held, there being 
wesent more than 800 members and guests. 
Almost the entire evening was devoted to 
the presentation of numerous gifts to the 
founders and officers of the organization. 
The only speakers on the program were G. 
H, Niemeyer, president of the National 
lewelers Board of Trade, and M. L. Kor- 


} / 











wmsky, president of the Bronx Retail 
Jewelers’ Association. 
Activities were scheduled to start at 7 
eM, but it was more than an hour later 
os the call to the dining was sounded. 
4 aiet a great deal of commotion the diners 
mally found their places at the numerous 
lts scattered over the room. 
¢ banquet hall was attractively ar- 
ranged, and on the south wall was a huge 
- bearing the words, “35th Anniversary.” 
“s sign was covered with different colored 
‘nel and with a number of electric lights 
wining on it, made a pleasing sight. 
The evening’s activities were opened with 
singing of the “Star-Spangled Banner,” 
“ier which was read the names of the de- 
Bi es An impressive feature of 
‘ solemn ceremony was the presence of a 
limber of lighted candles, and as each de- 
* member’s name was read, a candle 
extinguished. 












A greeting of welcome was next extended 
to the assemblage by President Barnet Can- 
tor, after which past President Louis Fried- 
lander took over the duties of master of 
ceremony. 

The jewelers then began discussing an ex- 
cellent menu. During the serving of the 
dinner short addresses were made and a 
trouple of musicians gave a most enjoyable 
entertainment. 

During the dinner the founders of the or- 
ganization, six in all, were each presented 
with a solid gold plate, mounted on a black 
background, and in a frame of ebony. These 
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Toastmaster Friedlander and Secretary Max 
Schoenbrun. 

Before these presentations were made, G. 
H. Niemeyer, president of the National 
Jewelers Board of Trade, was called upon to 
address the diners. Mr. Niemeyer spoke 
briefly and during his remarks congratulated 
the members on their 35th anniversary. He 
commended them for their benevolent activi- 
ties and expressed the hope that the asso- 
ciation would continue to grow and thrive. 

The only other speaker of the evening was 
M. L. Korsunsky, president of the Bronx 
(Retail Jewelers’ Association. His talk was 
also brief. 

At the conclusion of the dinner, Toast- 
master Friedlander expressed the hope that 
everyone had enjoyed the first part of the 
evening’s program, but reminded them that 
if they would adjourn to the lobby the ban- 
quet hall would be cleared of tables and 
chairs and dancing would be enjoyed. 

The diners immediately left the banquet 








plates were inscribed as follows: “Honorary 
membership. Presented by the New York 
‘Jewelers’ Benevolent Association to 
commemorating 35 years of service, 1888- 
1923.” The following members, all founders 
of the association, were presented with these 
plates: Leopold Lewis, Barnet Cantor, Sam- 
uel Pincus, Joseph Schulman, Saul Aronson 
and Louis Amols. 

Presentations were also made to several of 
the officers and members of the association. 
They include: Barnet Cantor, sterling silver 
loving cup; Leopold Lewis, sterling silver 
loving cup; Louis Friedlander, Gruen watch; 
S. Edelberg, Gruen watch; Mark Kantor, 
Kodak camera; Jack Goldstein, gold foun- 
tain pen and pencil; S. Yampolsky, silver 
fruit dish; Philip Hersh, silver bread tray; 
S. A. Meren, silver chocolate set; Max 
Schoenbrun, check, and Harry Kaufman, 
humidor. These presentations and the 
speeches that went with them were made’ by 
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MEMBERS AND GUESTS WHO ATTENDED THE 35TH ANNUAL BANQUET OF THE NEW YORK JEWELERS’ BENEVOLENT ASSOCIATION 


hall, and while waiting for the tables and 
chairs to be moved away, the ladies and gen- 
tlemen were given handsome _ souvenirs. 
Each of the lady guests was given a silver 
flower vase, while to the men were dis- 
tributed handsome ash trays. 

After these were distributed, the jewelers 
and their guests returned to the ballroom, 
where dancing was enjoyed until a late hour. 

In connection with the 35th anniversary, 
the association issued a 68-page souvenir 
journal, which contains some _ interesting 
data on the history of the association. The 
journal also contains the photograph of the 
founders and some of the past and present 
officers, as well as advertisements of various 
jewelry concerns. 

To the officers and the various committees 
belong a great deal of credit for the success 
of the affair. The officers include: Presi- 
dent, B. Cantor; first vice-president, Philip 
Hersh; second vice-president, S. Edelberg ; 











THE JEWELERS’ CIRCULAR 




















It is impossible to cut an Aquamarine thin 
and retain its BRILLIANCY. 

Lacking BRILLIANCY an Aquamarine has 
absolutely no merit. 

Hence, an Aquamarine cut too thin is prac- 
tically unsalable, and therefore expensive at 
any price. 





American Gem & Pearl Company 


6 West 48th Street, NEW YORK 


LONDON PARIS 
26 Holborn Viaduct 44 Rue Lafayette 





FROM MINES TO MARKET 
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a Tiffany was 
at Union Square 
2 47th St. 
Frank C. Osmers “*yovYor Giy 


Specialized Then as Now in 
Seed Pearl Repairing, Remodelling and Renovating 
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Prisms: Their Use and Equivalents 


A book containing a more extended knowledge on this 
branch of refraction than is contained in works on 
ophthalmology. Price, $2.00. 


THE OPTICAL PUBLISHING CO. 
11 John St. New York 
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The Buyers 
Directory 





Price, $1.00 





The Jewelers’ Circular 
Publishing Company 


11 John Street New York 








BLACK ONYX 


In All Sizes and Shapes 


Also precious and_ imitation 
stones — drilling — engraving 
—encrusting Lapidary work. 


Kroner, Hyman & Co,, In. 


51 Maiden Lane, New York 
Phone John 0350 
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Attention—Manufachre 
ONYX RING STONES 
ed for Any Sim 
Furnish 


EARRING STONES 
“| ONYX and AMBER BEA 


THE DOUBRAVA C0. 
61 Beekman St. New Ye 








A. &S. ESPOSITER = EXPERT LAPIDARIES 
NEW YORK We are always in the market for fine rough 
Tele. Bryant 4787 : gem material. 
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treasurer, S. A. Meren; recording secretary, 
\. Schoenbrun; financial secretary, S. H. 
Lefkowitz ; trustees, Harris Cohen, M. Kan- 
tor and C. Kahan; sergeant-at-arms, S. 
Yampolsky, and keeper of valuables, L. 
Friedlander. The anniversary committee in- 
cluded Joseph Kraysler, secretary, and Sid- 
ney A. Meren, treasurer. The entertainment 
committee was made up of the following: 
Sig. Edelberg, chairman ; Max Schoenbrun, 
secretary, and L. Lewis, A. Kleinman, L. 
Klein, B. Cantor, J. Goldstein, S. A. Meren, 
s Yampolsky, L. Friedlander, I. Hecht, J. 





BARNET CANTOR, PRESIDENT 


Kraysler, S. S. Solomon, M. Kantor, E. Hy- 
man, H. Lewis, L. Miller, H. G. Kaufman, 
H, Silver, S. H. Lefkowitz. 








Henry Hakan, Kansas City, Mo., Jeweler, 
Adjudicated a Bankrupt 


Kansas City, Mo., Feb. 10.—Henry 
Hakan, retail jeweler, was adjudicated 
tankrupt yesterday. Mr. Hakan had se- 


cured abeyance of bankruptcy proceedings, 
in order to provide opportunity for presen- 
tation of an offer of 25 per cent composi- 
tion, to creditors. The offer was put into 
the hands of a referee, who notified credi- 
tors of a meeting on Feb. 6 to discuss it. 
The meeting was held, adjourned to Feb. 7, 
and resulted in the disclosure of a lack of 
a sufficient number of assents from credi- 
lors to bring about a composition. 

At the suggestion of Mr. Hakan, the 
offer was withdrawn, and adjudication was 
announced. 








Through an oversight in the preparing of 
the story regarding Holmes & Edwards 
Century dinner, which appeared in a recent 
issue. P. A. Clark, who covers New Jersey, 
Delaware, District of Columbia, Maryland, 
Kentucky, North Carolina, Tennessee, Vir- 
gia, and West Virginia for The Holmes 

Edwards Silver Co, (Factory C, Inter- 
tational Silver Co.), was not mentioned as 

8 present at this dinner. Although Mr. 
k has been laid up for some time, due 

‘0 an operation, he was able to go to the 
meeting and partake in the activities of the 
~ - Mr. Clark is gradually recuperat- 
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Waltham Watch Co. Reorganized 











Stockholders at Special Meeting Overwhelmingly Vote to Accept Kidder- 
Peabody Plan and F. C. Dumaine is Elected President—Court Action 
to Stop Plan Going Into Effect Fails 














Boston, Mass., Feb. 9.—A total of 103,326 
shares of both common and preferred stock 
were voted in favor of the plan for the 
reorganization of the Waltham Watch Co. 
and 699 shares were voted in opposition at 
the special meeting of stockholders held 
late yesterday at the factory in Waltham. 

Under the proposed plan Frederick C. 
Dumaine, assisted by a new board of direc- 
tors and with the financial co-operation of 
Kidder, Peabody & Co., will manage the 
business. More than $7,000,000 will be pro- 
vided to pay coupon notes and bank loans 
and to raise part of the cash required 
$1,700,000 worth of 7 per cent preference 
stock will be offered for subscription at par 
by present stockholders. Besides this stock 
the new corporation plans to issue $3,000,000 
worth of first mortgage, 20-year, 6 per cent. 
bonds; a similar amount of five-year, 6 per 
cent. debentures; $5,000,000 six per cent. 
preferred stock; 25,000 shares of Class A 
and 70,000 shares of Class B, common stock. 

Kidder, Peabody & Co., as syndicate 
managers, are to purchase the $6,000,000 
worth of bonds and debentures, 10,000 
shares of the preferred and 7,000 shares of 
the Class B common stock, paying $5,300,000 
cash, and agree to underwrite the prior 
preference stock, making the total commit- 
ment $7,000,000. Also they are to purchase 
the 25,000 shares of Class A common for 
$250,000. FF. S. Moseley & Co. are with 
Kidder, Peabody in the syndicate. 

The syndicate contract provides for the 
purchase of prior preference stock not taken 
by present stockholders, the syndicate to 
receive for each $20 or $10 paid by similar 
face value in this stock and 55-100 of a 
share of the new preferred or 65-100 of a 
share of the new common stock, as_ the 
case may be. The syndicate will receive no 
underwriting compensation other than the 
securities it purchases under the agreement. 

As yet the permanent board of directors 
has not been elected, but F. C. Dumaine was 
made president and Harry L. Brown, treas- 
urer. I. E. Boucher, lately of the selling 
firm of Jarvis, Loomis & Boucher, and 
formerly for 21 years with the Amoskeag 
Mfg. Co., has been appointed manager. Mr. 
3oucher, although only 36 years old, is said 
to have worked in every position in the 
mill at the great Amoskeag plant in Man- 
chester, N. H. 





Boston, Feb. 9.—Judge Brewster, of the 
U. S. District Court, yesterday refused to 
grant the petition of Mary B. Willson, of 
Manchester, N. H., owner of 96 shares of 
Waltham Watch Co. stock, seeking a re- 
ceiver for the company and also an injunc- 
tion to prevent the common stockholders 
protective committee and the preferred 
stockholders protective committee from 
entering into a plan for reorganization of 
the company. The bill in equity filed by 
Mrs. Willson was directed at the Waltham 
Watch Co., the board of directors and the 
members of the common stockholders pro- 


tective committee and the preferred stock- 
holders committee. 

In the bill in equity seeking appointment 
of a receiver for the Waltham Watch Co., 
the plaintiff, Mrs. Willson, averred that the 
plan of reorganization proposed is unjust 
and confiscatory, and that in securing de- 
posits and transfer of stock by stockholders 
the respondents have concealed facts that 
are of material value. The petitioner alleged 
that the cash on hand Aug. 31, said to be 
140,000, was upon the date of the circular 
and is now in excess of 600,000. Also that 
at the time the circular was issued sales 
reaching a rate of approximately 25 per cent. 
were being made. 

The bill further stated that according to 
the plan which it is proposed to consum- 
mate, the interest on the first mortgage 
bonds would amount to $180,000 per year, 
the interest on the debentures $150,000, the 
interest cumulative preferred stock $119,000 
a year, the total interest charges on first 
three preferences amounting in all to $449,000 
a year, which in addition to $100,000 per 
annum required to be set aside as a sinking 
fund makes a total of approximately $550,000 
in fixed capital charges. 

In case the net annual earnings of the 
corporation should amount to $375,000 more 
or $925,000 in all, nothing would be paid 
on the stock which it is proposed to issue 
to the present holders of the common stock, 
but the holders of the class A common stock, 
that is the stock proposed to be purchased 
by the syndicate, would receive dividends 
of 30 per cent. on their investment. 

The court held that there was ample 
remedy at law and that petitioner had not 
set forth adequately any reason for the re- 
ceivership. Arthur S. Phillips, of Fall 
River, who represented Mrs. Willson, 
claimed the deposit of stock had been made 
by stockholders who had been misled by the 
directors and that while there was no in- 
tentional fraud the directors, “omitted to 
state important and essential things without 
knowing which no stockholder could fairly 
consider his rights and interests.” 


At one point when Mr. Phillips contended 
that the Massachusetts law did not properly 
protect his client because she was trying to 
head off the consummation of the sale of 
assets of the company rather than realize 
on her holdings after a sale, Judge Brewster 
humorously commented: “Then you should 
appeal to the Massachusetts Legislature for 
new laws.” 

Mr. Phillips made a motion to join Ed- 
ward Parker, a Massachusetts resident, who 
had deposited his stock under the reorgani- 
zation plan but now wished to oppose car- 
rying out the plan, and at the same time 
declared that he had 1,700 other shares of 
preferred in similar position. Mr. Phillips, 
however, was unable to say that any owners 
of these shares lived outside Massachusetts. 

A New York attorney, who did not give 
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The Re- birth of Prosperity 
White, Wile & Warner 


Six months ago we sensed prosperity. We accordingly 
made preparations for 1923. 


This means we are going to the Retail Jewelers of America 
this coming year with the most comprehensive—most 
complete—most original line of merchandise we have ever 
shown. 


The line will consist of not only good stone rings—rings 
that are different—but popular priced diamond rings, 
wedding rings (original, exclusive designs), mountings of 
all kinds and pearl necklaces. Later on you will be told 
more in detail regarding this line of merchandise. 


In addition to the showing of good merchandise, we will 
come to you with startling advertising features that sur- 
pass anything we have ever before attempted, all of which, 
we know, will meet with the approval of all good Retail 
Jewelers. 


Our policy, as you know, is not merely to sell you good 
merchandise but to aid you in selling same. 


White, Wile & Warner 


“Makers of W. W. W. Guaranteed Nationally Advertised Rings” 
BUFFALO, N. Y. 














= es e& Om se ee Sst etlhlU Ol 


——=—- an Os co fF Op 








February 14, 1923. 


THE JEWELERS’ 








ee 
a 


Jewelry, Leather and Fancy Goods Salesmen’s Banquet 





First Dinner of Association Attended by Over Four Hundred Members and 
Guests—Distinguished Speakers and Fine Entertainment Program 
Features of the Evening 











a 








——— 


If the first annual banquet of the Jewelry, 
Leather and Fancy Goods Salesmen’s As- 
gciation held last Sunday evening in the 
Waldorf-Astoria, New York, is any indica- 
tion, this youthful organization has an ex- 
eptionally bright future. — Although only 
one year old, this association succeeded in 
filing the grand ballroom of the Waldorf 
with more than 400 members and guests, 
yho, during the evening, listened to such 
eminent men as Theodore Roosevelt, Jr., 
Assistant Secretary of the Navy; Murray 
Hulbert, at the present time Acting Mayor 
of New York City, and A. M. Loeb, presi- 
dent of the National Council of Traveling 
Salesmen’s Associations. 

In keeping with the Waldorf’s custom of 
promptness and accuracy, the dinner was 
grved closed to the scheduled hour and 
without any “hitch” in the arrangements. 
With the famous “Oscar” the Czar of the 
Waldorf’s cuisine, overseeing all things, 
needless to say the menu served was an 
excellent one. During the course of the 
dinner, the assemblage was entertained by 
the famous Kruger Orchestra, official har- 
monizers for the Brunswick records. 

A few moments after 7 Pp. M. a bugler 
appeared outside the door of the banquet 
hall and blew the “mess call.” This was 


the signal that everything was in readiness 
and immediately the members and_ their 
guests began marching into the huge ban- 
quet hall, the walls of which were draped 
on all four sides with huge American flags. 














As soon as the diners had found their places 
at the tables, the orchestra played the “Star- 
Spangled Banner.” While the audience was 
still standing the orchestra “struck up” a 
lively march and the officers and some of 
the honored guests were escorted to the 
head table. Just as everyone was about to 
be seated, “Teddy” Roosevelt, Jr., his face 
beaming with an expansive smile, marched 
into the place and was loudly applauded. 

After the flashlight, shown herewith, was 
taken, the diners were served an excellent 
menu. They were also entertained by the 
orchestra, which rendered many of the latest 
hits. 

Owing to the fact that “Teddy” Jr. had 
another engagement to speak at another 
dinner it was necessary for him to deliver 
his address while the menu was being 
served. In opening his talk Mr. Roosevelt 
recited an old adage of his eminent father, 
saying, “My son, if you value your audi- 
ence’s friendship, talk for only 10 mi.utes.” 
“Teddy” Jr. followed the advice of his father 
and delivered only a short address. 

Mr. Roosevelt emphasized his pleasure at 
being present and reminded the salesmen 
that they have a great mission to perform 
in the commerce of the world. He told his 
hosts that they should familiarize themselves 
with governmental matters so that when ap- 
proached they may be prepared to answer 
correctly and intelligently. Traveling sales- 
meu, he said, are the spreaders of news, 
and in so doing should have the facts. They 





SOME OF THOSE WHO ATTENDED THE FIRST ANNUAL BANQUET OF THE JEWELRY, LEATHER AND FANCY GOODS SALES MEN’S ASSOCIATION 


CIRCULAR 








81 





should also preach Americanism, he pointed 
out, and in doing this they are performing 
a great work. 


The speaker expressed the opinion, that 
the country’s best citizens are married men 


and women with children. They, he said, 
usually make decisions and judge things by 
considering just what effect it will have om 
their children. Mr. Roosevelt stated that 
when he is considering any weighty ques- 
tion he always, before making any decision, 
thinks of the effect it will have on his 
daughter and sons when they grow up to 
womanhood and manhood. In concluding, 
“Teddy” Jr. said: “If you think there is any 
truth in what I have said, go out and carry 
on.” <A few minutes after concluding his 
address Mr. Roosevelt left the banquet hall 
amid loud applause, 


Just before the serving of the menu was 
completed, I. J. Joseph, counsel for the as- 
sociation and master of ceremonies for the 
evening, arose and complimented the of- 
ficers and executive committee on the suc- 
cess of its first affair. He then read a letter 
from the Hon. James E. Watson, expressing 
his regret at his inability to attend the 
banquet. Regret was also expressed at the 
absence of Roy Carruthers, one of the in- 
vited guests, and who, as a member of the 
Waldorf’s staff, has helped the association 
since its inception. 

Toastmaster Joseph then proceeded to in- 
troduce Urie F. Mandle, president of the 
Jewelry, Leather and Fancy Goods Sales- 
men’s Association. 


President Mandle welcomed the members 
and their guests to the first annual banquet 
of the organization. After a few other re- 
marks, the speaker called attention to the 
association’s objects, which were outlined in 
the souvenir journal given to all of the 
diners. In addition, President Mandle 
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that the organization has established 
a legal department where all members can 
ain advice, also an employment bureau 
the bencfit of the salesmen as well as 
manufacturers and wholesalers. 
oe speaker emphasized the importance 
gf salesmen and the part they play in the 
sxid’s commerce. He expressed his ad- 
‘on at the rapid growth of the associa- 

g, pointing out that a year ago 37 sales- 
men banded together for the mutual benefit 
of themselves and the industries they repre- 
gat, Now, the speaker said, the associa- 
tion has a membership of 300. In conclu- 
son, the speaker expressed the hope that the 

meedings of the evening would impress 
those not already in the association to such 
mextent that they would enroll before the 
gext banquet. 

The next speaker presented was Murray 
Hulbert, president of the Board of Alder- 
men, and at the present time Acting Mayor 
ot New York city. Mr. Hulbert expressed 
his pleasure at being present and said he 
was happy if his presence in any way fur- 
thered the purposes of the association. The 
geaker said he is an advocate of co-opera- 
tion and organization. 

Acting Mayor Hulbert told of his visit 
arly on Sunday morning, down New York 
Bay, where he greeted the last cf the re- 
tuning members of the A. E. F. In per- 
forming this ceremony Mr. Hulbert stated 
that in greeting the last of the Rhine troops 
completed for him an interesting cycle of 
events in connection with the war. He said 
he had been a member of the Congress that 
declared war on Germany, that later as Dock 
Commissioner he had been active in assist- 
ing in selecting piers for the returning troop 
ships, that he had visited the Army of Oc- 
cupation on the Rhine and finished by greet- 
ing the final contingent of the country’s 
forces that had gone to Europe. Mr. Hul- 
bert said he is proud of this record. In 
losing his address the speaker congratulated 
the officers and executive committee for the 
rapid strides the organization is making and 
expressed the hope that it would continue 
to grow and make for the best there is; also 
that the members would carry on their work 
of promoting the welfare of not only the 
industries they represent, but for the coun- 
try at large. 

The post prandial exercises ended, fol- 
lowing the address of A. M. ‘Loeb, presi- 
dent of the National Council of Traveling 
salesmen’s Associations. Mr. Loeb was 
mesented as the man who almost single- 
tanded had placed on the statute books the 
suing of interchangeable mileage books 
‘or men who travel at least 2,500 miles dur- 
mg the year. Mr. Loeb delivered an inter- 
‘sting address on what the National Council 
tas accomplished and it still hopes to do. 

Following a few remarks by Toastmaster 
Joseph, the diners were asked to adjourn 
9 the reception hall until the floor of the 
‘anquet hall was cleared of the tables and 
thairs. After this was done the members 
ad their guests returned to the banquet 
tall, where they enjoyed dancing until a 

te hour, 

The Officers of this association include: 
President, Urie F: Mandle; first vice-presi- 
dent, Victor M. Strasburger; second vice- 
Mesident, Gus M. Katz; secretary, Michael 
blum; treasurer, Ira Barzilay. 
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HELLER-ROSE CO. 





Trustees Instructed to Distribute Assets 
Among Creditors Pro Rata After Small 
Claims Are Paid in Full 


Cuicaco, Feb. 9—A meeting of the cred- 
itors of the Heller-Rose Co. was held at 
the Chicago office of the National Jewelers 
Board of Trade on Thursday, Feb. 8, at 2 
p. M. The report of a certified public ac- 
countant, who had audited the books of the 
company, was presented, This audit showed 
the current assets and liabilities to be as 
follows: 

CurrENT ASSETS: 
Cash and debtors to company........ 
Cash value life policies............. 


Inventories: Merchandise. .$58,654.55 
Dies and de- 


$2,799.16 
643.05 


signs 1,148.71 
Metal and 
findings - 1,190.53 60,993.79 
PORTE UNE ee iclin-g $5504 8) Races k harees 369.89 
Tota Assets (ex. fixtures)..... $64,805.89 


~ 


‘URRENT LIABILITIES: 
Open trade accounts...... $13,399.53 


Notes payable, trade....... 24,626.81 
| a ae 11,290.06 
WOE CO. GOI isa sc kiccicee 4,477.67 
Contingencies ............ 1,500.09 
NE oo aoa i96.4 40 2 184.50 
Salary accounts 2,378.17 
Customers’ credits ....... 1.829.74 
Customers’ insurance ..... 


Tora Ldapinitres. (ex. 
Heller acct.) Pe ae 
Add: Mr. Heller’s open ac- 
MI Ge esse a ak elas Rio 17,206.09 77,046.22 





All liabilities over assets (ex. fixtures) $12,246.33 

3enjamin M. Engelhard was appointed 
chairman of the meeting, and the question 
of hew best to liquidate the assets in the 
hands of the trustees was thoroughly dis- 
cussed. 

A resolution was adopted instructing the 
trustees to sell enough merchandise for cash 
to pay the claims of 55 small creditors un- 
der $100 in amount, the total of which is 
about $1,900, the amount due the Govern- 
ment for jewelry excise taxes, and cost of 
the trusteeship. The cash on hand and ac- 


counts receivable will approximate the 
amount due the small creditors. The 
trustees were further instructed to either 


distribute the balance of the merchandise 
equally and ratably among the remaining 
31 creditors, and to distribute equally and 
ratably to such creditors any cash available 
for distribution or, to sell the balance of 
the assets in parcels or in bulk and distribute 
the proceeds equally and ratably to the 31 
creditors whose claims are over $100 in 
amount. 

In view of the fact, however, that the 
Government is demanding payment of ap- 
proximately $5,000 for excise taxes, seri- 
ously delinquent, some of them as much as 
one and a half years, and that the Govern- 
ment’s claim constitutes a prior lien and 
that there are not sufficient cash assets to 
pay off the Government in advance, Mr. 
Heller, «zs an accommodation to the 
creditors, offered to advance the necessary 
monies to pay the Government, provided 
that he be repaid in cash the amount he 
advanced, before distribution is made to the 
creditors. 

Mr. Heller only agrees to waive his claim 
against the company for cash loaned to the 
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company after its incorporation, amounting 
to over $17,000, if the affairs of the com- 
pany are quickly settled out of bankruptcy. 
The trustees will proceed to liquidate the 
assets of the company, as above outlined. 








FAKE DIAMOND GAME 





Men Arrested at Newark for Swindling with 
Imitation Gems Identified by 
Victims in Other Places 

Newark, N. J., Feb. 13—Two men have 
been arrested here on charge of being “fake” 
diamond swindlers. A third man, who was 
pointed out to Traffic Officers Smith and 
McNenanny by a man who said the trio had 
tried to victimize him. The men arrested 
were locked up for future questioning. They 
gave their names as John Belinski of 2445 
Broad St. and John Rogus of 1418 Four- 
teenth St., both of Boston. The complainant 
was Frank Kijwski, a grocer at 47 Jones 
St., who alleged the men tried to sell him 
stones which he declared were fictitious. 

One of the prisoners carried a brief case 
in which there was a regulation diamond 
scale, four small cut glass bottles in a ma- 
hogany case said to contain acids used in 
testing diamonds and a testing stone. The 
other prisoner had a roll of bills, which, the 
grocer said, he claimed to total $1,000. A 
yellowback $20 bill was on the bottom. An- 
other was on top and in between were 90 
one-dollar bills. 

When Rogus was examined by detectives 
it was found that the joint of one of his 
fingers was missing, tallying with the de- 
scription sent out by the police of Bayonne, 
N. J., of one of the men, who had operated 
there a week before. The Bayonne police 
were notified. Miss Sophia Lowjesky of 
169 Avenue E, Bayonne, came to Newark 
and identified the men as two of three men 
who had swindled her fiance, Stanly Low- 
jesky, of the same address, out of $2,500. 

Shortly afterward Victor Patewitz, a 
grocer of 444 Monmouth St., Jersey City, 
came to Newark and identified the pair held 
here as having tried to work the diamond 
swindle at his store. 

It was testified that the alleged gem 
swindlers told their Bayonne victim that the 
diamonds which they offered for $2,500 had 
been smuggled. A third man, who, accord- 
ing to Lowjesky, said he was Andrew Bud- 
zinski and that his home was in Newark, 
had come into his place, and when he re- 
fused to buy the gems, said he himself 
would take them if Lowjesky would loan 
him the $2,500. He said Lowjesky could 
hold the diamonds back until he came back 
with the $2,500. Having confidence in the 
“Newark man,” Lowjesky went to the Me- 
chanics Trust Co. and drew out $2,500, which 
he gave the “Newark man,” who promised 
to be back in two hours. The three men 
left together and did not come back. 














Maier & Berkele, Atlanta, Ga., have just 
issued their 1923 edition of “Facts About 
Diamonds,” which is better this year than 
ever. This booklet, written by Hubert An- 
derson, and carefully revised each year, is 
one of the best pieces of advertising pro- 
duced by a southern firm, and is read by 
thousands of Maier & Berkele customers and 
visitors. 
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South Carolina Retailers Hold Annual Meeting 





Members of State Association Meet at Columbia—Trade Topics Discussed by 
National Officers and Others—State Officers Elected 








CoLtumBia, S, C., Feb. 12.—Featured by 
addresses by Edward H. Hufnagel, Mount 
Vernon, N. Y., president of the American 
National Retail Jewelers’ Association, and 
Walter H. Mellor, of Michigan City, Ind., 
field secretary of the national association, 
the fourth annual convention of the South 
Carolina Retail Jewelers’ Association, closed 
in Columbia, the capital city of the Palmetto 
State, Saturday, after an interesting and 
profitable session of two days. 

W. R. Hale, of Greenville, was elected 
president, succeeding W. E. Avery, of 
Columbia. O. F. Russow, of Columbia, was 
elected first vice-president; G, C. Cooper, of 
Sumter, second vice-president, and W. P. 
Cart, of Charleston, secretary and treasurer. 

The code of ethics—a condensation of 


W. E. AVERY, RETIRING PRESIDENT 

the body of ethical principles adopted at 
the last annual convention of the American 
National Retail Jewelers’ Association—was 
adopted by the South Carolina association. 
Through the co-operation of President Huf- 
nagel practically the entire jewelry trade 
will be supplied with the code. 

A very interesting address before the 
convention was that delivered by Dr. Mark 
L. Carlisle, of Columbia, on “Jewelers, 
Leaders in Art, Science, Civilization and 
Religious Endeavor.” Dr. Carlisle is one 
of the foremost Methodist ministers in 
South Carolina. He addressed the jewelers 
as “fellow craftsmen.” He did this, he said, 
because jewelers deal in gold, silver and 
jewels—the precious things of the world, 
while he deals with precious things, too— 
the souls of men. Dr. Carlisle declared 
that jewelers contribute much to the march 
of civilization because they supply the 
things of beauty and ornamentation—the 
things that the children of men crave. 
“Your craft,” he said, “stands for beauty, 
integrity and service. You minister to some 


of the needs of life and contribute to its 
refining influences.” 

President Hufnagel’s address was on 
“Citizenship.” He told of the high and 
honorable places jewelers hold in various 


O. F. RUSSOW, FIRST VICE-PRESIDENT 


cities. “We, as jewelers,” he said, “must 
begin at home; let us adorn our wives and 
then adorn ourselves.” Mr. Hufnagel told 
the jewelers of Columbia they have a chance 
to make the Palmetto Capital City one of 
the most attractive in the South. “It is 











W. P. CART, SECRETARY-TREASURER 


your home—make it your pride. Do for 
it more than you would for yourselves. 
Take your place in the life of the com- 
munity and exemplify ‘citizenship in ‘its 
highest form.” 


February 14, 1923 


The members of the board of directors of 
the South Carolina Retail Jewelers’ Associ. 
tion are: Gustav Sylvan, Columbia; §, p 
Tribble, Anderson; A. T. Vaughn, Green. 
ville; H. K. Thayer, Greenwood; §, | 
Sulzbacher, Florence. 

It was announced at the conclusion of the 
convention that the 1924 annual convention 
would also be held in Columbia. 








Reorganization of the Waltham 
Watch Co. 


(Continued from page 79) 








his name, said that he knew of other stock. 
holders who wished to join but that it would 
take a day or two to file for them. He said 
that unless time was given them to file the 
case would come up again. Judge Brewster 
suggested that as all the attorneys were 
present it might be well to go ahead and 
thresh the matter out on its merits but that 
he would make a ruling on the law points 
raised by the demurrer if that was insisted 
on. John Noble, of counsel for the com- 
pany and the preferred stockholders’ com- 
mittee, promptly called for the ruling, which 
was made. 

During the hearing Mr. Noble informed 
the court that between 80 and 90 per cent, 
of the stockholders had deposited their cer- 
tificates and that in addition, the directors 
had been given the proxies for 18,000 shares 
of common and 6,700 shares of the pre- 
ferred stock. Mr. Noble said that if the 
claim of Mrs. Willson was correct, carried 
to a logical conclusion it would mean that 
any single stockholder could interfere with 
action by the majority and with the actions 
of the directors—that it was, in other words, 
an attempt by one stockholder to control 
the majority. 

Mr. Phillips argued that the directors 
had fathered the whole plan and that they 
had violated their duty. He said that di- 
rectors were elected only to operate the 
company and not to plan to dissolve the 
corporation and sell its assets, also that they 
had no right to combine with stockholders’ 
committee. One of the directors, he claimed, 
had been made a member of each stock- 
holders’ committee. He was informed that 
they were made members as_ stockholders 
rather than as directors. Mr. Phillips said 
that he believed a plan had been developed 
whereby the directors secured possession of 
a majority of the stock and intended to 
carry out a plan that was confiscatory. 








Jewelers’ Gold Bars Withdrawn and 
Exchanged at New York 


Week Ended Feb. 10, 1923 
The U. S. Assay Office reports: 


Gold bars exchanged for gold coins.. $1,153,745.06 


Gold bars paid depositors 118,323.45 
————— 


Total $1,272,068.51 
Of this the gold bars exchanged for gold 


coin are reported as follows: 
Date 

February 5 

February 6 
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SEIZE JEWELRY STORE 





Government Agents Take Charge of Pitts- 
burgh House on Claim It Is Delinquent 
in Paying Taxes on Jewelry Sales 


PitrspuRGH, Pa., Feb. 9—That the gov- 
ernment intends to take drastic steps where 
merchants do not pay the jewelry tax 
promptly was evidenced here yesterday by 
the action of the Internal Revenue Depart- 
ment of this district seizing the store of R. 
Siedle & Sons 518 Wood St., because it is 
alleged that concern has not paid the jewelry 
tax for several months. 

A government lock was placed on the 
store as soon as the authorities seized it 
and a deputy U. S. Marshall has been placed 
in charge of the premises. The amount of 
the tax alleged to be due is said to be 
several thousand dollars, The action here 
was taken by representatives of the Office 
of Internal Revenue Collector, D. B. Heiner. 

Next Wednesday has been set as the day 
for the sale of the contents of the establish- 
ment to obtain sufficient revenue to pay 
the tax. As the store is locked THE 
JeweLers’ CIRCULAR correspondent was un- 
able to obtain a statement from any mem- 
ber of the firm, regarding the government’s 
allegations. 

This house last year conducted an auction 
sale. One of the members of the firm re- 
tired, and the auction followed in order to 
satisfy the retiring partner. 

The Siedle establishment is one of the 
oldest jewelry stores in Pittsburgh and the 
closing of the place by the internal revenue 
men caused no small amount of comment in 
Pittsburgh. 








STOLEN MONEY ORDERS 


Post Office Dept. Issues Warning to Mer- 
chants About Accepting Proceeds of 
Thefts and Gives Lists of the 
Orders Recently Stolen 


PitrspurGH, Pa. Feb. 10.—The Post 
Office Department has issued another state- 
ment warning merchants that a number of 
post office money order books have been 
stolen from various offices and warning them 
not to accept them for payment of mer- 
chandise or to cash them, provided the 
orders presented correspond with those con- 
tained on the notification. Paying tellers 
are requested to keep the list of numbers 
handy for comparison, in the event of them 
being presented. 

The numbers of the stolen orders and 
the offices from which they were stolen 
follows: 

Summit, Ala., Nos. 6401 to 6800, inc., Jan. 
17, 1923. 

Rumiey, Ark., Nos. 2602 to 2800, inc., Dec. 
25, 1922. 

Cuicaco, Sta. 4 Ill., Nos. 40028 to 40200, 
inc., Dec. 26, 1922. 

Lancpon, Mo., Nos. 26649 to 26658, inc., 
Dec, 23, 1922. 

Dutton, Mont., Nos. 22204 to 22400, inc., 
Jan. 14, 1923. 

Brooxtyn, Sta. 59, N. Y., Nos. 33452 to 
33600, inc. Jan. 13, 1923. 

Bygsvitte, Ohio, Nos. 195318 to 195400, inc., 
Dec. 21, 1922. 

Haskett, Okla., Nos. 108691 to 108800, inc., 
Jan. 19, 1923. . 
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Mixter, Okla., Nos. 5511 to 5600, inc., Jan. 
5, 1923. 

SCHULENBURG, Tex., Nos. 201601 to 202000, 
inc., date unknown. 











The Craft Co., ring manufacturer of In- 
dianapolis, has increased its capital stock 
from $20,000 to $100,000. 

Joseph E. Reagan, head of the Baldwin- 
Miller Co., distributor here, is named as 
one of the directors of the newly incor- 
porated Travelers’ Mutual Life Insurance 
Co. of Indiana. 

Charles Weiser, of Vincennes, Ind., has 
been named receiver for the jewelry store 
of Justus H. Henkes, of that city. A 
petition was filed against the store by Chi- 
cago creditors on claims of $5,400. It is 
said Henkes owes approximately $60,000 
with assets of about $15,000, 

Forest Casebeer, a jeweler of Terre 
Haute, Ind., is a speed fiend. Not automo- 
biles or motorcycles any more, but boats. 
He has a power boat named Miss Terre 
Haute, which will compete in the national 
power boat regatta to be held in New Or- 
leans. The craft, which is propelled by a 
200 horse-power areoplane motor, converted 
into a marine engine, has been entered in 
two classifications and already has made 
better than 60 miles an hour on the 
Wabash River. The boat will be handled 
by the owner and his brother, Byron. 

R. W. Riley, Terre Haute, a jeweler, has 
officially opened his new jewelry store at 
1137% E. Wabash Ave. For more than 14 
years Mr. Riley has been in Terre Haute 
doing some sort of special work along the 
jewelry line. Finally he started in business 
at 651 Wabash Ave. While there most of 
his work was done for the downtown 
jewelers. From there he went to Olsen & 
Ebann, working in the store as a bench- 
man, though not connected with the firm in 
any way. His specialty is repair work. As 
business improves, he hopes to enlarge his 
lines. 

The members of the trade in Kokomo, 
Ind., were very active participants recently 
in the formation of a merchants’ credit rat- 
ing bureau, the function of which is to pro- 
tect merchants from giving credit to per- 
sons whose credit reputation on accounts is 
bad, or to persons unable to pay. Seventy- 
five merchants attended the first meeting 
and all went on record as favoring the or- 
ganization of the bureau. The directors will 
begin immediately the work of finding an 
experienced man to manage the bureau and 
of enlisting the aid of the remaining re- 
tailers. The bureau expects to be function- 
ing within a month. 

Police at Elkhart, Ind., are holding four 
young persons who gave their names as 
Maurice Pontius, Bessie Pontius, Roy Gil- 
lespie and Sadie Gillespie, on charges of 
shoplifting. Detectives say they have con- 
fessed operations in which three jewelry 
stores were robbed of more than $1,000 in 
merchandise recently. Most of the jewelry, 
the police allege, was recovered from per- 
sons to whom the two women had sold it, 
representing they were compelled to make 
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sacrifices because their husbands were out 
of work. Pontius, the police allege, was 
sentenced for forgery in 1919. Gillespie 
went to Elkhart from Kendallville, Ind. 

A thief, after hurling a rock through the 
window of the jewelry store owned by R. J. 
Hesse, 1131 West Washington Ave., South 
Bend, Ind., reached through the opening 
and escaped with nearly $200 worth of 
jewelry before the proprietor could reach 
the front of the store. Among the articles 
which the robber was able to grasp in his 
haste were: One mesh bag, a wrist watch, 
a gold fob, two gold watch charms and 
two rings. 








DEATH OF HERMAN DUHME 





Cincinnati Jeweler Succumbs to Pneumonia 
After a Short Illness 


CincinnaTI, O., Feb. 10—The death of 
Herman Duhme, 72, on Monday, Feb. 5, 
as briefly reported in the last issue of THE 
JEWELERS’ CIRCULAR, removed one of the 
best known jewelers in the middle west. 
He died at the home of his daughter, Mrs. 
Frank Stevenson, 2925 Observatory Road. 
Death was due to an attack of influenza 
suffered a few days before, which developed 
into pneumonia. 

Mr. Duhme retired from active business 
10 years ago as the head of the Duhme 
Jewelry Co. which was founded by his 
father, Herman Duhme. At that. time it 
was one of the largest jewelry concerns west 
of New York. He was the tenth in the line 
of Herman Duhmes, the eldest son of that 
family for generations taking the name 
Herman. His eldest son lives in St. Louis 
who also has a son named Herman, this 
being the 12th in the line. 

Mr. Duhme is survived by his widow and 
nine children: Mrs. August Newstead, 
Mrs. Frank Stevenson, Robert Duhme, Mrs. 
E. Stearns, Mrs, Ratterman and Charles L. 
Duhme, all of Cincinnati, and Herman’ 
Duhme, Jr., St. Louis. 








Judgment Rendered Against F. I. Gorton, 
North Attleboro, in Dispute Over 
Note for an Old Claim 


NortH ATTLezoro, Feb. 10.—Judge Hugo 
A. Dubuque has handed down decision for 
the plaintiff in the Superior Court case of 
Howard W. Randall and Addie C. Childs, 
both of Providence, R, I.. against Fred I. 
Gorton, manufacturing jeweler of North 
Attleboro. The case involved a promissory 
note for $1,500 which the defendant is al- 
leged to have made. 

The defense was lack of consideration, the 
defendant claiming that he actually received 
nothing from the note. The plaintiffs pre- 
sented evidence to show that the note was 
the sixth given for the original considera- 
tion, the first five being made by the F. I. 
Gorton Co. The note was given for the 
preceding notes, and was signed Fred I. 
Gorton. The original bill was in 1915 for 
coloring insignia, and was due to Walter 
Randall of Providence, who has since died, 
and the plaintiffs were his heirs at law. 
The law suit followed a book account which 
was found in the Randall estate. 

The decision for the plaintiffs was for 
$2,137.50, which included interest and costs. 











Ed Carleton has been laid up with an 
attack of erysipelas for the last two weeks. 
He is getting better and hopes to be back 
in business in a week or so. 

Sol Malkiel has purchased Benjamin 
Rossman’s interest in the Hanover Jewelry 
Co. The Hanover company has built up 
a high reputation as a manufacturing cor- 
poration. 

A charter of incorporation has _ been 
granted to D. F. G. Co., Boston, watches 
and jewelry. The capital is $10,000 and the 
incorporators are Harry A. Davis, Maurice 
R. Feinzig and Jacob Glasker, of Boston, 
and Harry Pinansky, of Winthrop. 

Funeral services for Charles J. W. Addi- 
son, Chelsea jeweler, was held Feb. 6 at 
the First Baptist Church, Chelsea. Mr. 
Addison was for 72 years a resident of 
Chelsea and for nearly 50 years a member 
of the firm of Addison Bros., jewelers of 
Chelsea. He was a member of the old 
Chelsea Common Council, the Torrent fire 
company and local lodges of the Masonic 
and Odd Fellows orders. Besides a son, 
Charles D., and the daughter with whom 
he resided, Mr. Addison is. survived by four 
other married daughters, one brother and 
three sisters. 











Miss Kathleene Stephens has joined the 
office staff of the J. F. Apple Co. 

President Alfred W. Moyer, of the Non- 
Retailing Co., and wife, have returned home 
from a week’s visit te Atlantic City. 

At the annual meeting of the Northern 
Trust Co., F. K. Sener, a director of the 


Hamilton Watch Co., 
director. 

Students of the Bowman Technical School 
and invited guests had an enjoyable time 
at a recent social held at the Breneman 
building. 

Mrs. Catherine Whalen, Lancaster, gave 
an interesting talk at the recent meeting of 
the Quota Club, describing the instruments 
used in optometry. 

A 50-year Masonic jewel was presented 
last week to Samuel M. Staple by Lamber- 
ton Lodge, No. 476, F. and A. M. John B. 
Roth furnished the jewel. 

Charles A. Dexter, of Springfield, Mass., 
formerly connected with the Hamilton 
Watch Co., son of its former president, 
Charles D. Rood, visited Lancaster last 
week. 

The many desirable prizes awarded to the 
winner of the card party and dance held 
last week at Hotel Stevens for the benefit 
of the General Hospital, were on display 
several days in one of the show windows 
of S. Kurtz Zook’s store. 

Carl Breinig and Charles F. Reisner, of 
the traveling sales force of the H. S. 
Freiskey Co., leave this week on extended 
tours of their trade, the former going west 
and the latter south. As Mr. Reisner’s 
family resides at Salisbury, N. C., he man- 


was re-elected a 
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ages to get in touch with them fairly often. 
The following students have enrolled in 
the Bowman Technical School: I. H. Priest, 


Lancaster; E. R. Walters, Lebanon, Pa.; - 


C. W. Butler, Honesdale, Pa.; G. W. Fox, 
Warren, Pa.; J. F. Jordan, Altoona; John 
Caporal, Dobbs Ferry, N. Y. 

The beautiful silver cup awarded as a 
prize by the Lancaster Chapter of Organists 
for the school team winning the senior 
division of the music memory contest was 
furnished by S. Kurtz Zook and is displayed 
in a window of the Examiner-New Era. 

The following jewelers visited Lancaster 
lately on business: J. Howard Buck, Mid- 
dletown; Fred Kaufhold and A. K. Bru- 
baker, Columbia; E. B. 3illmeyer, 
Marietta; J. Harry Sensenig, New Holland; 
H. R. Wertsch, Lititz; J. Frank Maurer, 
Strasburg; John R. Wertsch, Ephrata; 
Jacob Fisher, Elizabethtown; E. P. Zane 
and W. FE. Russell, Christiana; Samuel and 
William Fraser, Lincoln. 
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Harry C. McCormack, vice-president of 
T. C. Tanke, Inc., and manager of this 
firm’s new store at 557 Main St., returned 
to his office this week after an attack of 
grippe which confined him to his home for 
ten days. 

The house of T. C. Tanke, Inc., is in- 
troducing to Buffalonians that fascinating 
old Chinese game, Mah Jongg, which is at 
present enjoying a return to popularity. 
The local jewelers are carrying the game 
in sets of bamboo and ivory. 

The retail jewelry business of the late 
Walter H. Germain, who died on Jan. 27, 
will be carried on by his widow, Mrs. Anna 
Germain, at the same location, 76 Seneca 
St. She will have associated with her Miss 
Grace Massman, who has been connected 
with the Germain store for the past 12 
years. 

William J. Olson, Jamestown jeweler, 
who has been occupying temporary quarters 
in the Swanson-Holmberg shoe store, 12 
Main St., since his store was gutted by fire 
when the Warner block was destroyed by 
fire late in November, will move “into his 
old location this week on completion of 
repairs. 

The Peerless Jewelry Co., 4 E. Eagle St., 
of which David and Benjamin K. Freed- 
lander are proprietors, are holding a series 
of auction sales which will continue until 
May 1, when their two-year lease of their 
present store expires. In the meantime they 
expect to find a new location on one of the 
city’s main thoroughfares. 

Charles T. Evans, president of Brayton’s, 
Inc., past president of State and ‘national 
associations, and Mrs. Evans and Alfred 
O. Bald, secretary of the New York State 
Association, and Mrs, Bald left Monday 
night for Windsor, Ont., to attend the fifth 
annual convention of the Canadian Jewelers’ 
Association being held on Feb. 13, 14 and 
15 in the Prince Edward Hotel in the 
Canadian border city. The Buffalo party 
was joined here by Harry N. Clark, presi- 
dent of the New York State Association, 
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who came through here from Syracuse on 
his way to Windsor. 

Notices have been sent out from the Office 
of Alfred O. Bald, secretary of the New York 
State Retail Jewelers’ Association, Calling 
an executive meeting of that organization 
to be held in the Onondaga Hotel, Syra. 
cuse, on Feb. 19, at 2 p. M. At that meet. 
ing the 1923 convention city will be selected 
and plans mapped out for the Spring and 
Summer activities of the association, Re. 
ports will also be received from the legisla. 
tive committee on the progress being made 
at Albany with the bill to restrict auction 
sales. 

William Ehmann, Sr., left Sunday night 
for Baltimore, where he took a steamer for 
Jacksonville, Fla. From the latter city he 
will go to St. Petersberg, where he will 
take a complete rest, returning to Buffalo 
when the cold weather is over. William 
Fr. Ehmann, who is associated with his 
father in the retail jewelry business at 316 
Ik St., leaves for New York on Feb, 18 
from whence he will sail on the White Star 
Liner Empress of Britain on a five weeks’ 
South American cruise, which will take him 
to Cuba, Jamaica, Costa Rica, through the 
Panama Canal to Colon, Venezuela and re- 
turning via Bermuda. 











Amos Present, of the Rosenthal-Present 
Co., reports business good. He has recently 
returned from a southern business trip. 

George C. Hallock has cpened a new 
jewelry shop at 369 Driving Park Ave, 
with ,a department for watch, clock and 
jewelry repairs. 

E. C. Jacobson, I. H. Liberman and D. 
Stocker, of the P. Present Co., are calling 
on the trade in the west. E. Rosenthal 
leaves here next week to call on the trade 
in the vicinity. 

Bastian Bros. Co., Clinton Ave. N., held 
an annual meeting and election of officers 
last Wednesday. The following directors 
were elected: T. E. Bastian, president; 
F, J. Bastian, treasurer, and W. F. Dur- 


nan, secretary. The other directors were 
H. F. Remington, A. L. Maurer, and W. R. 
Spears. 

Morris Rosenbloom cabled M. Rosen- 


bloom & Co., of his arrival in London Jan. 
29. B. Moll is away calling on the trade 
in this State and J. Koppel, who has re- 
cently been engaged as salesman for the 
company is now “on the road” for business. 
W. Levinson leaves next week for a busi- 
ness trip west. 

At the regular meeting of the Rochester 
Retail Jewelers’ Association held last week 
at Powers Hotel, the members and 
their families assembled in the dining room 
of the hotel and extra tables were requife 
to accommodate the party. President L. M. 
Campbell called a meeting after the dinner 
in a reception room reserved for the purpose 
and the ladies attended and took a lively 
interest in the proceedings. President 
Campbell said that the ladies were invited 
to attend all the meetings this year and he 
hoped that they would “keep it up.” A 
number of trade topics were discussed. 
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TRADE CONDITIONS 


Trade with the retail jewelers of Evansville is 

reported to be very good. January brought in a 
arger volume of business than during the cor- 
responding month of last year and February also 
jg proving to be a very good month. Merchants 
report that not only their local trade is better, 
put that their out of town trade is also showing 
gme improvement, and they are well pleased with 
the outleok. Ccllections are steadily improving 
and general business conditions are better than 
they were last year. The various manufacturing 
plants in Evansville are being operated on steady 
ime, and in some instances the factories are run- 
ning extr: time The retail jewelers are of the 
pinicn that their Spring and Summer business 
is going to be good and that the year, taken as a 
whole, will bring in a much larger vclume of 
yusiness than last year. The wholesale jewelers 
report that their business has been very good since 
the first of the year, and that in fact they find 
no room to romplain and that they believe a good 
year is ahead of them. 








E. A. Rhodes, retail jeweler at Chrisney, 
Ind, was a business visitor in Evansville, a 
few days ago. 

Hovey H. Tislow, retail jeweler at 
Petersburg, Ind., and several other mer- 
chants of that town will arrange to have a 
race meet there during the coming Summer. 

Charles Artes, of the Charles F. Artes 
Co, Inc., 321 Main St. is back from 
Indianapolis where he took a look in upon 
the State legislature that has been in session 
since early in January. 

Local jewelers are laying in good stocks 
of Scottish Rite Masonic and Shrine jewelry 
to be ready to supply the demand during 
the Scottish Rite convocation and_ the 
Shrine ceremonial that will be held early in 
April. 

Several of the local retail jewelers are 
arranging to give liberal prizes for the 
players on the Evansville baseball club of 
the Three-Eye league who make the best 
plays during the coming season, that will 
open late in April or early in May. 

Ben Kruckemeyer, of Kruckemeyer & 
Cohn, retail jewelers of 417 Main St., took 
a leading part in the annual circus of Hadi 
Temple, Ancient Arabic Order, Nobles of 
the Mystic Shrine, that was given for 10 
fays ending Feb. 17, at the soldiers’ and 
silors’ memorial coliseum here. 

T. C. Basye, leading retail jeweler at 
Rockport, Ind., has been re-elected secre- 
lary of the Spencer County Fair Associa- 
tion, which position he has held a great deal 
lmger than a quarter of a century. In. fact 
m point of years served he is believed to be 
the oldest fair secretary in the State of 
Indiana. 

Mrs, Elizabeth Naegele, 69 years old, 
widow of Frank Naegele, who for a number 
of years was engaged in the retail jewelry 
wusiness in Evansville, died at her home here 
afew days ago and the funeral services 
were held Monday, Jan. 29, from the St. 
Anthony’s Catholic Church here with burial 
at St. Joseph’s Cemetery. She is survived 
‘y two sons and two daughters. Her hus- 
land died about a year ago after being in 
the jewelry business here for a number of 
years, 

A bill has passed the lower house of the 
Miana legislature and has gone to the 
“mate with indications that it will pass, 
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making a closed season for digging mussels, 
along with fish, during April and May. If 
the bill becomes a law it is going to hurt 
the pearl button industry to a certain ex- 
tent as the factories in this section depend 
‘almost entirely upon the shells that are 
taken from the Indiana rivers. The owners 
of mussel shell camps as a rule start 
operations early in the Spring and these are 
continued until cold weather or late in the 
year. In fact April and May are two of 
the best months in the year and if the shell 
men are not able to operate during these 
months it is going to greatly curtail the 
shell output in this State. The bill passed 
the House of Representatives by a good 
majority. 








Notes from Iowa. 





Dan Leget, Danbury jeweler, who was 
operated upon for relief from appendicitis 
at Ida Grove several weeks ago, is recuper- 
ating slowly and has left the hospital ac- 
cording to word received by his business 
associates. 

D. A. Curtis, former Knoxville jeweler, 
died at his home in Greely, Colo., recently. 
He left Knoxville in 1907 and engaged in 
the jewelry business in Greely up to two 
years ago when he retired. Mr. Curtis was 
73 years old. 

Ulysses Couloy, who died in St. Louis 
late in January, was an employe of the 
Jules Renaud Sons jewelry store, Keokuk, 
for 18 years. He was born in France and 
came to this country when a child. He 
learned the trade with the old Eugene Jac- 
card store in St. Louis. 

The Githens Jewelry store, Allerton, was 
wrecked recently when a series of explosions 
which started in the Rumph restaurant prac- 
tically destroyed four business buildings. 
J. C. Githens narrowly escaped death when 
he with others who had rushed to the scene 
were blown clear across Main street by a 
blast which succeeded the first explosion. 
He was painfully injured. The total loss 
is estimated at $20,000. However, some of 
the owners of the wrecked stores will prob- 
ably not be able to collect on their insur- 
ance, as no fire accompanied the explosions. 








Notes from Ohio 





W. S. Gaines, manager of the Webb C. 
sall Co., Cleveland, O., and W. Z. Edwards 

the same company, were in New York dur- 
ing the past week. 

The Bowler & Burdick Co., Cleveland, O., 
has had on display in its window the loving 
cup made for the Cleveland Plain Dealer, to 
be presented to the winner of the Ohio State 
Chess Tournament. The Bowler & Burdick 
Co. presented a gold medal to the winner of 
this tournament. 

W. G. Van Horne, vice-president of the 
Cowell & Hubbard Co., Cleveland, O., has 
left for Florida, where he intends to spend 
a few weeks. He will join Mrs. Van Horne, 
who has already been at St. Petersburg for 
several weeks. E. H. Dutter, manager of 


the silver department of the concern, has 
returned from a business trip in the east. 
A. Ellman & Co., 15 3rd St., Arcade, Day- 
ton, has purchased the jewelry store op- 
erated by Jacob A. Brasley, 37 W. 5th St., 
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Dayton, O. The company will continue to 
operate its Arcade store and plans now are 
being completed to extend the lease on the 
site. Mr. Brasley has been in the jewelry 
business in Dayton for the last 10 years, 
while Ellman & Co. has been established 
for the last 15 years. 

The Scribner & Loehr Co., Cleveland, O., 
has completed the loving cup to be presented 
by the Great American Mutual Indemnity 
Insurance Co. to the man who makes the 
greatest volume of sules within a specified 
time. The Scribner & Loehr Co. has made 
a number of cups for the Great American 
Mutual Indemnity Insurance Co. O. T. 
Loehr, vice-president of the concern, has 
left for Florida to spend a few weeks in 
that State. 

Carpenters have begun remodeling the 
store room at 120 W. Center St., in the Na- 
tional City Bank & Trust Co. building, 
Marion, O., and on Feb. 15 the May Jewelry 
Co. will move from its present location, 141 
N. Main St., into the room. The May com- 
pany recently purchased Freeds Jewelry & 
Loan Co. store and the present stock of 
jewelry will be increased. A complete line 
of jewelry, watches, cut glass, silverware, 
clocks and other articles will be handled. 











The debris is being removed and the estab- 
lishment of the Haussmann’s will soon be 
as handsome as ever, in spite of the ex- 
plosion which only a few days ago came very 
nearly destroying the building. 

The death of Alwin Mabuix, of Bay St. 


Louis, occurred last week. ‘He was one of 
the oldest jewelers in this section, and 25 
years ago was in business in Carrollton, 
which is a part of this municipal corpora- 
tion. ‘He was. well-to-do. His remains 
were brought to New Orleans for interment. 

The jewels of Rex’s King and Queen have 
been placed on exhibition in the showcase of 
Coleman E. Adler on Canal St., and are 
drawing crowds of spectators daily. The 
jewels cofisist of the crowns and scepters, set 
with rhinestones in white metal. The jewels 
were manufactured especially for the occa- 
sion in Paris. 

Mr. and ‘Mrs. Van Arsdel, formerly with 
Joe Lucas, Orange, Tex., recently passed 
through the city en route to Athens, Tenn., 
where they will henceforth make their home. 
Before leaving New Orleans they spent some 
days purchasing stock in this city for an 
establishment which they will open up in 
Athens, where they are both well known. 
For 22 years Mr. Van Arsdel was con- 
nected with the establishment of Joe Lucas 
in Orange as his watchmaker. 

Hausmann, Inc., have manufactured for 
the Parents’ Co-operative Club of New Or- 
leans a handsome gavel, with a beautiful 
raised gold monogram, to be presented to the 
first principal of the new A. H. Wilson 
Public School; also two gavels mounted in 
silver for the law students of Loyala Uni- 
versity, to be presented to Judges W. H. 
Byrnes and Mark M. Boatner, recently 
elected to preside over the Civil District 
Court in New Orleans; also gold clasp pins 
to the class of the Normal School that won 
the prize in a recent basketball contest. 
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Ideals the Potent (THERE is a tend- 
Force in Business , .°"CY @mong some 
Suvciepman business men to laugh 
(or at least smile) 
at the idealist and give little more than tol- 
eration to what he says, in the belief that 
their interests as business men lie essentially 
in the practical and not in the theoretical 
side of life. Unfortunately, these people do 
not realize their shortsightedness or under- 
stand that ideals are the most potent factor 
in the development of business, and to-day 
as in the past, it is the idealist who has set 
the goal and even blazed the trail for every 
great movement that has redounded to the 
benefit of the business and political world. 
Were it not for the idealist, industry would 
crystallize in certain lines, stagnate and de- 
teriorate. The idealist is the man who sees 
ahead not for the day, the month and the 
year, but for the decade, the generation and 
the century; the one who sets the goal that 
looks to perfection and improvement, toward 
which his fellow business men eventually 
strive. 

Far from belonging to the realm of the 
impractical or visionary, ideals, looked at 
in the big and broad way, belong to the in- 
tensely practical, and are the motive force 
that eventually brings into being the im- 
provements in conditions from which all 
classes of the community benefit. No truer 
word was ever spoken than is to be found 
in the sentence used by Secretary of Com- 
merce Herbert Hoover, in his new book, 
“American Individualism,” in which he says, 
“The most potent force in society is its 
ideals.” Secretary Hoover, by his life and 
his works, has proved himself intensely prac- 
tical. ‘His training as an engineer made him 
so even before he made his success in han- 
dling great movements that affected the 
whole world. He has proven himself to be 
a man of deeds, not of words; a man of 
results, not theories. When such a man 
realizes and recognizes ideals as the most 
potent force, his testimony should be listened 
to with respect. 

Among business men, there is no class to 
whom ideals are more important or have a 
profounder effect upon their particular in- 
dustry than with the jewelers. It was the 
ideals of the jeweler-craftsmen of past ages 
that made their work live and their force 
felt throughout the centuries from almost 
the beginning of time. It was their ideals 
that have made the public recognize the 
jeweler as something higher than the work- 
man and more important than the artist, and 
have given him a standing for honor and 
integrity in the community that in the minds 
of the public is felt even to-day. It is the 
living force of these ideals and the desire 
to live up to them that has caused the jew- 
elry trade of America to become the leaders 
among business men in movements for busi- 
ness honesty and the protection of the pub- 
lic. The jewelers were among the first to 
seek legislation to prevent fraud in their in- 
dustry in the way of misbranding ; they were 
among the first to support the honest adver- 
tising laws; they were among the first to 
adopt informally, and now formally, a code 
of ethics and high standards. It is this force 
within the trade that makes them reach out 
to square the practices of the business with 
the ideals of the craft, that will serve to 
strengthen the industry in the future and 
differentiate the men in it from the mere 
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purveyors of goods and handlers of mer- 
chandise in other lines. 

The jeweler should always hold his ideals 
and let them become the potent force which 
Secretary Hoover recognizes that they are, 
and should help in every way in giving full 
play to them by supporting all movements 
for honest methods in merchandising and 
advertising. Above all, he should see to it 
that his “code of ethics” as adopted by the 
American National Retail Jewelers’ Associa- 
tion at the last convention is a creed to 
which he and his employes should adhere in 
word and act, at all times, in every way; he 
should see also that the principles underlying 
it are spread throughout his industry and 
to all with whom he deals, either as buyer 
or seller. 





HERE is no more 
Lawyers with important ele- 
Wikewe Wee Maes ment in the business, 
political and every- 
day life of the community than the class of 
professional men known as lawyers. They 
play their part not only in drawing and ad- 
ministering of the laws of State and Nation, 
in the righting of wrongs and the obtaining 
of justice, but a most important part as the 
advisers and counselors to the business man 
and the business organization. In fact, 
much of the work sought to be accomplished 
in business is turned over to the lawyer to 
work out, the end desired alone being given 
him, he finding the means and planning the 
way that it should be done. There has 
grown up, therefore, a class of lawyers who 
might be considered as conservators of the 
business interests, and who work not only in 
the interest of their clients but generally in 
the interest of the industries to which their 
clients belong. 

But despite the fact that many of the mem- 
bers of the bar are honorable men of high 
integrity, we regret to say that there is in 
this, as in other professions, and in all busi- 
nesses, an element who work primarily 
neither for their clients or their clients’ in- 
dustries, but essentially for themselves. 
Their interest lies not in the conservation of 
the assets of the debtor in trouble, or the 
protection of the creditor, but in the litiga- 
tion which they can foster between the two 
and the fees that they can get out of it. 
They are veritable cormorants, who prey 
upon business and business men, making the 
extremity of the latter their own opportunity 
to get fees; and they exist in every section 
of the country, and particularly in all large 
cities. 

A favorite trick of such men is to get 
hold of the claim against a business man 
or firm, normally solvent, who may be em- 
barrassed for lack of ready cash and, after 
pressing the debtor in the interest of one 
client, by fair means or foul, induce him to 
give them a list of his creditors. Then they 
circularize these creditors asking that all 
claims be put into their hands in order that 
they be in a position to take concerted ac- 
tion to protect the assets. In most in- 
stances it is not the protection of the assets 
and the creditors that they seek but merely 
the opportunity to bring pressure to bear 
on the debtor or throw him into bankruptcy, 
appoint a receiver and get the fees as coun- 
sel for the said receiver. They care not 
whether a solvent estate is dissipated, an 
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honest man put out of business or whether 
the creditors realize a proper amount on 
their claims. Litigation or bankruptcy jg 
their first and last object and so long as 
they “get theirs” in the way of fees, the in. 
terest of neither debtor nor creditor troy. 
bles them. 

One method by which some of these men 
get in a position to circularize creditors jg 
by pretending to the debtor that they repre. 
sent a firm that is counsel for one of the 
big credit organizations in the jewelry trade 
known as an organization to conserve jp- 
terests of the industry as a whole, and we 
regret to say that as far as the jewelry 
trade is concerned, many an embarrassed 
jeweler has, without investigation, put him- 
self into the hands of these sharks on the 
latter’s simple “say-so” that he represented 
a trade organization without first finding 
out who and what he represented or writing 
to the trade organization for verification of 
his claim. In the same way creditors often, 
unthinkingly, send their claims to attorneys 
on similar representation without any veri- 
fication on their own part. 

It is because of this carelessness on the 
part of jewelers that many of these sharp- 
practice lawyers have fattened on the trade 
in the past and hope to do so in the future. 
Therefore we feel that it would be wise for 
all jewelers, whether debtor or creditor, 
when solicited by an attorney either for 
claims or for lists of his creditors, to be 
sure before he does so that he verify the 
statement of the attorney as to who the 
latter represents, whether organization or 
group of individuals, what is his authority 
and what plans he expects to pursue. 

Our large credit organizations have emi- 
nent attorneys in the various cities of the 
country who are known to the industry at 
large as conscientious men of high integrity 
who have the interest of the industry at 
heart. In practically all instances the claims 
of these men may be taken without question 
and the jeweler is safe in putting himself 
in their hands. When soliciied for business 
by an attorney whom he does not know, on 
representations that the solicitor represents 
one of our trade associations, the members 
of our trade should be careful to see that 
such claims are verified and that the man 
with whom he deals belongs to the group 
of attorneys whom he can trust. 

No honorable attorney will feel insulted 
by such an attempt at verification by those 
who do not know him personally while on 
the other hand a little care in this way will, 
to a large extent, end the sharp practices 
of those who prey upon our industry. Care- 
lessness on the part of the debtor or creditor 
in this regard may mean only unnecessary 
litigation and financial loss. It is a. case 
where it is much better to be safe than to 
be sorry. 








According to statistics just made known 
by the Bureau of Foreign and Domestic 
Commerce, Washington, D. C., the domestic 
exports of platinum, in ingots, sheets, wiré 
and alloys, during Nov., 1922, amounted to 
$1,996. Of this amount, seven Troy ounces 
went to Quebec and Ontario, while the other 
seven ounces were sent to British Columbia 
and Yukon. Domestic exports of manufac- 
tures of platinum, except jewelry, during 
November went entirely to Canada 4 
amounted to 24 Troy ounces. 
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The Ksh Co., manufacturing jeweler, has 
moved from 16 W. 45th St. to 110 W. 40th 
ot. 

R. G. Ross, president and manager of Ross 
Bros. Inc., Beckley, W. Va., was in New 
York last week, but has returned home. 

Albert G. Imbrey is now associated with 
Sylvan Levy, manufacturing jeweler, 33 W. 
46th St., and is about to leave for a trip 
through the middle west. 

Benjamin Sternman, of the Benjamin 
Sternman Co., 87 Nassau St., has left to call 
on his trade in the middle west and will be 
gone for four or five weeks. 

L. Rosenberg, who was with S. Rosenthal 
& Co., has joined the selling force of G. 
Benefico & Sons, importers of cameos, stone 
necklaces and coral, 116 Nassau St. 

R. R. Arnstein & Co., jewelers, this city, 
is the name of a concern incorporated at 
Albany, N. Y., last week by D. Clickman, 
]. Ward and G. Levy. The capital is $19,- 
000. 

G. R. Miles has been appointed sales 
manager of the Dudley Watch Co., Lan- 
caster, Pa. Mr. Miles is calling on the 
trade in this city in the interest of his 
concern. 

Max Mire, member of the firm of Roth- 
blum & Mire, cutters and importers of dia- 
monds, 87 Nassau St., announced his engage- 
ment several days ago to Miss Etta Jaffe 
of this city. 

Sol Katzman, who recently retired from 
the partnership of Nelkin & Katzman, 16 
Maiden Lane, has gone into business for 
himself as a diamond setter and lapidary at 
112 Fulton St. 

The business of Hananel Saragossi, jewel- 
er, this city, was incorporated at Albany, 
N. Y., several days ago, with a capital of 
$10,000. The incorporators are D. Hananel 
and A. and H. Saragossi. 

The Double A. Platinum Works, this 
city, is the name of a concern incorporated 
at Albany, N. Y., last week, with a capital of 
$100,000. The incorporators are A. and I. 
Gelbaum and L. Smith, Jr. 

Moe Lenkowsky, importer of diamonds, 
65 Nassau St., sailed for Europe last week 
on the Olympic. Mr. Lenkowsky will re- 
main abroad about two months to visit the 
European diamond markets. 

M. H. Shiman, of M. H. Shiman & Co., 
manufacturing jewelers and diamond im- 
porters, 2 Maiden Lane, will leave during 
the first week in March for the European 
diamond and precious stone markets. 

Colonel and Mrs. Henry C. Barthman 
sailed on Wednesday on the Mauretania 
for an extended cruise through the Medi- 
terranean Sea. Colonel Barthman is of the 
house of William Barthman, 174 Broadway. 

Oscar S. Balzer, representing A. Ham- 
burger & Sons, Inc., Los Angeles, Cal., was 
an out-of-town visitor at the offices of THE 
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JEWELERS’ CiRCULAR during the past week. 
Mr. Balzer will remain in this city until 
Feb. 20, when he will sail for Europe aboard 
the steamship Berengaria. 

Among the out-of-town visitors at the 
offices of THE JEWELERS’ CirCuULAR during 
the past week was Harry Z. Kimes, manu- 
facturer’s agent, 704 Market St., San Fran- 
cisco, Cal. Mr. Kimes represents the Hipp 
Didisheim Co. and the U. S. Chain Co., on 
the Pacilic Coast. While in this city he 
is making his headquarters with the Didis- 
heim concern, 

Richard Dailey, the traffic policeman at 
the corner of Maiden Lane and Broadway, 
who is known to his many friends in the 
jewelry trade as “Dick,” has been stationed 
at the same corner for 25 years. Last 
Thursday, Feb. 8, marked the 25th anni- 
versary of his work as traffic officer at that 
point. 

The new issue of the Reference Book of 
the National Jewelers Board of Trade will 
be in print on March 1. Members who paid 
for the full pocket edition, the expense of 
which is $12 per annum for the two issues 
are entitled to the March, 1923, issue without 
additicnal charge. All agreements for use 
of previous issues expire March 1, and 
books now in use must then be returned. 

John H. Curran, with A. J. Hedges & 
Co., 11 John St., is recovering from a_-seri- 
ous accident which he suffered last Decem- 
ber. He made his first appearance at the 
office last week. Several days before 
Christmas Mr. Curran, who was not feel- 
ing well, was sitting up in bed when he 
fainted, His feet come in contact with 
a lighted gas stove near his bed and he 
was severely burned. 

The creditors of the Conjoint Jewelry 
Corp., formerly located at 108 Fulton St., 
but now in bankruptcy, were notified last 
week that a meeting would be held on 
Thursday, Feb. 15, at 1 p. M. at the office of 
Seaman Miller, referee in bankruptcy, 2 
Rector St. The purpose of the meeting is 
to give the creditors an opportunity to ex- 
amine the trustee’s account, and if same is 
found correct, the trustee is to be discharged 
of his duties. If there are any remaining 
assets, a final dividend will be declared. 

B. Pusrin, manufacturing jeweler, 59 
Chrystie St., announced last week that Sam 
Brucher, formerly with the Spero Watch 
Case Co., will in the future represent the 
Pusrin concern and will call on the trade 
in New Jersey. Max Schwartz and Jack 
Pusrin will continue to cover. the trade in 
New York and Brooklyn. Miss Fay Pusrin, 
who is in charge of the pearl department 
of the Pusrin concern, is rapidly recover- 
ing from an injury she sustained in an 
automobile accident and expects to resume 
her duties shortly. 
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It was announced last week that Jules S. 
May and Jack J. Greenberg have been ad- 
mitted to the firm of Fischer Bros., manu- 
facturers of platinum mountings and that 
in the future the firm will be conducted as 
Fischer Bros. & May Co. Mr. May has 
been associated with the concern for the 
past three years and will continue cover- 
ing his territory as in the past. Mr. Green- 
berg will call on the trade in this city. The 
concern, which was formerly at 54 Lafay- 
ette St., is now located at 49 Maiden Lane. 

Ralph Magid, salesman, residing at 1438 
45th St., Brooklyn, recently filed a voluntary 
petition in bankruptcy in the United States 
District Court. The liabilities are listed at 
$7,410, which amount consists entirely of 
unsecured claims. The schedules show no 
assets, Among the unsecured creditors are 
a number of jewelry concerns located on 
Maiden Lane, this city. Some of the largest 
unsecured creditors are: The State Bank, 
$2,800; Overland Trading Co., and the State 
Mercantile Co., $400; Max Singer, $400; 
Fritz Singer, $85; Sol Smigrod, Inc., $1,500; 
I. Charak Co., $700; Ed. Nicholson, $450; 
N. Y. Jewelry Co., $40; S. C. Platt, $375; 
Suffolk Jewelry & Optical Co., $60; and 
J. B. Huddelston, $600. 

L. Heller & Son, Inc., 358 Fifth Ave., this 
city, have succeeded in securing another in- 
junction in litigation over ‘Letters Patent No. 
1,004,505, which covers what is known as 
the Verneuil patent. The defendant in this 
case is Hugo Albert Wolff, doing business 
under the firm name and style of the J. 
Berlett Co., 373 Fulton St., Brooklyn. The 
injunction was issued on Jan. 29, by Judge 
Edwin L. Garvin, United States District 
Court for the Eastern District. The action 
brought by this concern was similar to sev- 
eral others which the Heller firm has in- 
stituted in this city, and are based on certain 
new and useful improvements in synthetic 
sapphires which, it is claimed, are covered by 
Letters Patent 1,004,505. In the injunction 
the defendant is enjoined from directly or 
indirectly making or using or causing to be 
used, selling or causing to be sold, or dis- 
posing in any manner, any jewels or syn- 
thetic sapphires embodying the invention and 
improvements involved. The injunction also 
prohibits the defendants from otherwise in- 
fringing on the plaintiff’s rights. 

Alfred J. Bonas, member of the firm of 
Bonas Fils & Co., Antwerp, Belgium, and 
Henry Bonas & Co., London, Eng., the old- 
est diamond brokers in the world, expects 
to arrive in this country within a few days 
on the Berengeria. Mr. Bonas is taking the 
opportunity to visit his numerous clients in 
this country, and also to call upon the very 
many friends his concern has acquired in 
their many years of business. Mr. Bonas 
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expects to remain in New York several 
weeks and may perhaps, take a 10 days’ trip 
through the country visiting the larger cities. 
During his sojourn here, he will make his 
home at the Hotel Plaza. 

Leikind & Pearlman, manufacturers of 
jewelry and importers of diamonds have 
moved to new quarters at 78 Canal St. 

Through the operations of a man describ- 
ing himself as a jeweler at 65 Nassau St., 
M. H. Pluznik of the Corporation Watch 
Co. 12 John St., was swindled recently out 
of watch movements valued at $112. Ac- 
cording to Mr. Pluznik, this man whose op- 
erations have been recorded before in these 
columns, came to his place of business and 
selected 12 watch movements. In payment 
the man gave a check for $112 drawn on 
the Chatham & Phoenix Bank, Bowery and 
Grand St. branch and signed the name 
“Harry L, Schaffner.” The check was later 
returned marked ‘‘no account.” 

While the proprietors and clerks of Phil- 
lip’s Pawnship, 157 Bowery, were preparing 
to close the store on Monday night, Feb. 5, 
a padded brick was thrown through the 
large display window. A man who had been 
standing on the sidewalk looking at the 
jewelry grabbed a handful of the merchan- 
dise and then ran north on the Bowery. 
Hearing the crash of glass the proprietors 
and one of the clerks dashed from the store 
and seeing a man running from the place 
gave chase. After a long chase the man 
was finally overtaken by a patrolman. The 
man gave his name as William P. Driscoll 
but when searched none of the jewelry was 
recovered. The proprietors claim that 
among the articles taken were a diamond 
ring worth $900 and another-valued at $210; 
a platinum and diamond bracelet worth $3,- 
(0 and a cheaper bracelet worth $56. Dris- 
coll was arraigned in the Tombs Police 
Court on Tuesday and after pleading not 
guilty was held for the grand jury. 








Tapping on the floor above with a shoe 
frightened away two thieves from the re- 
tail jewelry store of William I. Main, in 
the Griffin block, Wakefield, R. I., early 
Sunday morning. Daniel B. Griffin and his 
son, Daniel B., Jr., who live in the tene- 
ment over the store, were awakened by 
hoses below. The younger man, whose 
toom is directly above the store, took a shoe 
and pounded on the floor as vigorously as 
he could. The noises below stopped and a 
few minutes later the Griffins heard two 
voices, but were unable to distinguish what 
was said. A few minutes later a high 
powered automobile sped up Main St. In- 
Yestigation showed that a window on the 
north side of the store had been raised, 
after a shutter held in place by an iron 
‘toss har, had been forced probably with a 
jimmy. A wall show case is placed across 
the window, and it is believed that the 
hose of goods dropping from this as the 
thieves attempted to force an _ entrance 
awakened the Griffins. Mr. Main carries 


4 stock of goods somewhat more valuable 
than usual in small town retail stores. 
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Birmingham, Ala. 


Some of the Birmingham jewelers have 
attractive Valentine show windows, and they 
are causing much favorable comment. One 
of the most attractive windows is that of 
Bromberg & Co.’s jewelry store on N. 20th 
St. and Third Ave. In this window are a 
number of large red Valentines, and printed 
on them in neat letters are such signs as 
“Tell It with Jewelry,” etc. 

The jewelry store of A. & A. Ash, 1921 
Second Ave. N., is being beautifully deto- 
rated on the inside throughout. When this 
is completed this will be one of the most 
attractive jewelry stores in Birmingham. 
The Ash brothers have one of the largest 
and most extensive lines of jewelry in Ala- 
bama, and they not only enjoy a good busi- 
ness in Birmingham but they are doing a 
good out-of-town business as well. 

According to a number of the leading 
jewelers of Birmingham, present business 
conditions are better for this season of the 
year than for several years past. Birming- 
ham jewelers are most optimistic of the fu- 
ture business conditions here. One well- 
known Birmingham jeweler said: “I am 
confident that we are on the eve of one of 
the best business eras the Birmingham dis- 
trict has ever seen. At the present time 
much money is going into new factories and 
buildings of various kinds, in fact the city is 
growing on every hand. More men are now 
employed in the Birmingham district than 
for many months past. I see no reason why 
the year 1923 should not be one of the ban- 
ner business years for Birmingham.” This 
expresses the general feeling of business con- 
ditions of the business interests of Birming- 
ham. 











San Antonio, Tex. 





H. C. Murray, who has been with the Bell 
Jewelry Co., has accepted a traveling posi- 
tion with the International Silver Co. 

The Levytansky jewelry concern has 
moved from the old quarters at 304 E. Hou- 
ston St. to a new home at 322 E. Houston 
St. 

George Deitrich is again at the bench in 
the repair department of the McNeel Jewel- 
ry Co., after having been away for some 
time. 

Mrs. A. L. Scholtz, who was one of the 
sales ladies who was with the E. Hertzberg 
Jewelry Co. during the Christmas holidays, 
is remaining there permanently. 

C. W. Haltom, who was formerly in busi- 
ness at Abeline, Tex., has moved to Corpus 
Christi, Tex., where he is opening a jewelry 
store in the Nueces Hotel building. 

The employes of the McNeel Jewelry Co. 
recently had one of their get-together meet- 
ings, where several interesting talks were 
given and business in general discussed. The 
meeting was followed by a Mexican dinner. 

Among the interesting recent jewelry dis- 
plays in San Antonio was a display of valu- 
able antiques, hoary with age, yet rich in 
splendor. The majority of them were heir- 
looms of Spanish and Mexican aristocracy, 
procured from refugees who were forced to 
leave Mexico during the late revolution, and 
in their flight were unable to bring any but 
the most treasured pieces. The Alamo 
Jewelry Co. was fortunate in securing many 
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of these treasures and the display was one 
which interested many people. 

S. A. McBurnett, who had been for 18 
years with one of the oldest and largest 
jewelry firms of Ft. Worth, Tex., has come, 
with his family, to make his home in San 
Antonio, He was with the E. Hertzberg 
Jewelry Co. during the Christmas season. 








Atlanta, Ga. 


Claude S. Bennet, formerly auditor and 
head bookkeeper for Ewing Bros., has 
opened a jewelry shop of his own on 
W. Alabama St. 

Paul Ewing, of Ewing Bros., wholesale 
jewelers, has just made a three-day trip 
through the country by automobile to Bir- 
mingham in the interest of his firm. He is 
now on his way to New York. 

Among the representatives in town last 
week were: George Fox, of the Fox Mfg. 
Co., Chicago; Louis Glick, of Hammel, Rig- 
lander & Co., New York, and Fred Hall, of 
the W. R. Cobb Co., Pawtucket, R. I. 

A. J. Velk has chosen W. Alabama St. 
as the scene of his future labors, having re- 
cently moved there from his place in the 
Peachtree Arcade. It begins to look as 
though Peachtree and Whitehall Sts. may 
have’ a serious rival in Alabama St. as a 
center of the jewelry trade. 

Davis & Freeman are making a hit with 
their “Cinderella” window. In this window 
are depicted Cinderella, her Prince and the 
famous slipper, as well as a score or more 
of diamond-set pins and bars. The whole 
display is uncommonly attractive and is at- 
tracting a great deal of attention. 

‘Hubert W. Anderson, of Maier & Berkele, 
has just left for Florida on his famous an- 
nual vacation and fishing trip. Mr. Ander- 
son will be accomplished on the trip by his 
daughter, Leonora, and promises to annex 
plenty of wild turkey, wild duck, quail, black 
bass and other Florida accessories. _ Mr. 
Anderson has just been appointed chairman 
of the jewelry division of the Retail Mer- 
chants’ Association by President Latham. 

Plans are well under way for the enter- 
tainment of Edward H. Hufnagel, president 
of the American National Retail Jewelers’ 
Association, when he visits Atlanta on Feb. 
20. Henry Muench, T. H. Latham, presi- 
dent of the Davis & Freeman Co., and 
Hubert W. Anderson, of Maier & Berkele, 
have been appointed on the arrangement 
committee by President Schomberg, of the 
Georgia Retail Jewelers’ Association, and 
according to Mr. Muench, the entertainment 
will take the form of a luncheon at the 
Hotel Ansley at seven o’clock on the eve- 
ning of Feb. 20—a luncheon to which all 
jewelers in Georgia will be invited, whether 
or not they are members of the association. 
Field Secretary Walter H. Mellor, of the 
American National Retail Jewelers’ Associa- 
tion, will also be present at the luncheon, 
and will assist the organization in securing 
new members. President Schomberg, of 
Columbus, Ga., will serve as chairman of the 
meeting, and there will be addresses by 
President Hufnagel, Walter H. Mellor, and 
other prominent jewelers. All jewelers in 
Atlanta and its vicinity will be urged to at- 
tend this luncheon, meet Mr. Hufnagel, and 
help make the Georgia Retail Jewelers’ 
Association stronger. 
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Salesmen!! 


A Well Known Watch Importing Firm 


who markets a standardized line of bracelet and pocket watches at popular prices 


desires the services of four high-grade salesmen residing 
in Boston, Philadelphia, Chicago and San _ Francisco, 
who are well acquainted with the retail jewelry trade in their 
respective communities and surrounding territory. Good 
commission proposition. 


State your experience, references, etc., in first letter 


Address “W., 8773,” Care Jewelers’ Circular 
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Our Slip-Through-Cord Sautoir needs no in- 
troduction. The pendant can be put on or 
taken off without the use of an open and ° 

shut loop. Made in Platinum Engraved or Price One Dollar 
re 18kt White Gold or 14kt Yellow 





owe carry a complete stock of exclusive 
designs in Platinum diamond mounted neck- 
lace clasps with stones on one or both 
sides. e also have the same clasps un- — . 
mounted. With safety catch if desired. The Jewelers’ Circular Publishing Co. 


Also made in 18kt White Gold. 
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Frederick J. Keer, a member of the Board 
of Trustees of the Newark Museum, has 
offered the trustees of the Museum a por- 
trait of the late Dr. William S. Disbrow 
to be painted by Fritz Ungar. 

H. I. Lowenstein is going out of the dia- 
mond importing business and in the future 
will make a line of hand made 18 carat 
rings, under the trade name of Lowenstein 
& Sandler. The factory will be located at 
50 Columbia St. 

Incorporation papers have been filed for 
the Merit Ring Mfg. Co. whose registered 
ofice is at 31 Clinton St., Newark. The 
registered agent is Louis Strijesky. The 
authorized capital stock is $100,000. The 
incorporators are Louis Strijesky, Adolph 
F. Weisgerber and Henry Wartenberg. 
The company was organized to manufacture 
rings and jewelry. 

Incorporation papers have been filed for 
the Art Jewelry Finding Co., Inc., whose 
registered office is at 324 Bloomfield Ave., 
Montclair, and whose registered agent is 
Augustus L. Friedman. The capital stock 
is $125,000. The incorporators are Chester 
G. Bollenbach, Augustus L. Friedman and 
Helen V. Chambers. The company was or- 
ganized to deal in jewelry. 

Funeral services were held last week for 
Oscar A. Dohm from his late home, 27 
Arnold Terrace, South Orange, by the Rev. 
George A. Edmison, pastor of the First 
Presbyterian Church of South Orange. Mr. 
Dohm was a resident of South Orange for 
thirty years, and was engaged in the jewelry 
business here for twenty years. He was 
ill for three weeks. Death was caused by 
heart trouble. Mr. Dohm was fifty-nine 
years old and is survived by his wife, a 
daughter, and two sons. 

At the annual meeting of the Newark 
Athletic Club at the new club house, Benja- 
min S. Whitehead was re-elected vice-presi- 
dent of the club, and Thomas Allsopp was 
re-elected treasurer. Among the members 
of the various committees of interest to 
jewelers appointed by the re-elected presi- 
dent of the club, J. Herbert Reid, and ap- 
proved by the board of governors, were 
the following: Executive committee, Mr. 
Whitehead and Thomas Allsopp; finance 
committee, Thomas Allsopp; building com- 
mittee, Mr. Whitehead; athletic committee, 
William I. Allsopp, Victor Hess; library 
and art committee, Mr. Whitehead; golf 
committee, William I, Allsopp. 

The will of Jean Tack, former Newark 
retail jeweler, who died on Jan. 22 in Cassel, 
Germany, where he had been on a visit for 
the past year and a half, has been probated 
by Surrogate Isherwood. The entire estate 
is left to Mr. Tack’s sister, Mrs. Matilda 
Springer, of Hessincassel, Germany, and his 
son, Jean R. Tack, jeweler, Broad St., 
Newark, N. J., and president of the New 
Jersey Retail Jewelers’ Association. The 
will specifies that one-half shall be given to 
Mrs. Springer and the other half held in 
trust for his son. In case of the death of 
Jean R. Tack his share in the estate will re- 
vert to the residue and remainder of the 
estate and shall go to Mr. Tack’s sister, 
Mrs. Springer. 
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Trenton, N. J. 


In default of $5,000 bail, Nathan Ipp, of 
South Trenton, has been recommitted by 
Judge Erwin E. Marshall to the Mercer 
County Jail pending trial on two charges of 
robbery to which he has pleaded not guilty. 
Ipp has been accused of holding up two S. 
Broad St. jewelers at the point of a revolver, 
and stealing several diamond rings. 

While cleaning windows at the home of 
William Klein, jeweler, N. Broad St., here, 
Gertrude Smith, 20 years old, of Ringold 
St., this city, plunged through a skylight and 
crashed to the floor of the jewelry store 
below. She is now at her home, suffering 
severely from lacerations to her head, 
shoulders and one of her wrists. The girl, 
who had been employed at the Klein home 
for several months, evidently suffered from 
a dizzy spell. The smashing of the glass in 
the skylight caused a scurrying of patrons 
of the store. 

Sidney T. Holt, Inc., of 707 Broad St., 
Newark, with Sidney T. Holt as agent, has 
been chartered in the office of the Secretary 
of State to manufacture, import, export, buy, 
sell and deal in jewelry of every kind and 
descripticn, diamonds and all other precious 
stones, bric-a-brac, clocks, watches, gold, 
silver and silverware, cut glass, optical 
goods, and all objects of precious metals and 
precious stones, both wholesale and _ retail, 
and to buy, sell and deal in all goods, wares 
and merchandise incidental or kindred to the 
jewelry business. The concern has a capi- 
talization of $50,000 which is divided into 
500 shares at $100 per share, while the 
incorporators and the number of shares held 
by each are Sidney T. Holt, 498; Elsie L. 
Holt, 1, and Susan H. Holt, 1, all of 
Newark. 


NORTH ATTLEBORQ 











pie ns * 


Wan an ‘= 
4 


William Wemmell, buyer for the Webster 
Co., was confined to his home by illness 
last week. 

The new residence of Fred Brigham on 
High St. is nearly completed and will be 
ready for occupancy in April. 

The introduction of jewelry making in 
the manual training branch of the public 
schools is being advocated by the school 
committee. 

Lester Holbrook, head of the shipping 
department of the Webster Co., is expected 
to be a candidate for selectman at the com- 
ing town meeting. 

John Hedges, foreman of the engraving 
department of the Geo. L. Paine Co., has 
been nominated as exalted ruler of the 
North Attleboro Lodge of Elks. 

The annual report of the road commis- 
sioners of Plainville shows that the Whiting 
& Davis Co. voluntarily contributed half 
of the cost of repairing the street and side- 
walks on which their factory is located. 

Charles H. Clark, salesman for the W. G. 
Clark & Co., returned to town last week 
after being confined to the home of his 
daughter in Arlington for several weeks by 
illness. 
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C. Glen Sipe, of the Sam F. Sipe Co., 
will make a buying trip to Europe this Sum- 
mer, taking his father’s place in these trips 
for the firm. He expects to accompany his 
uncle, A. E. Sipe, of Buffalo, N. Y., who is 
engaged in the jewelry business at that 
place. 

Mrs. Mary T. Horne, widow of Durbin 
Horne, of the Jos. Horne Co., died here 
last week and the store was closed for three 
days, or until after the funeral in honor of 
her memory. Her son Joseph Horne, Jr., 
and grandson of the founder, is a member 
of the Horne firm. 

Lew M. Smit, for many years engaged 
in the jewelry business, and former head 
of the M. J. Smit Co., together with Mrs. 
Smit, left Pittsburgh two weeks ago on a 
tour around the world. They will be gone 
four or five months. Mr. Smit, who is well 
known to the trade is the vice-president of 
the I. S. Harris Co., of Pittsburgh. 

Secretary F. A. Caten, of the Retail 
Credit Men’s Association will represent the 
local body at the Toledo conference of 
credit heads from Ohio, Indiana and Michi- 
gan to be held there Feb. 21 and 22. A 
number of persons are expected to attend 
from this city. The national officers of the 
organization will be present and make ad- 
dresses. 

Thieves early last week broke a show 
case at the establishment of the M. J. Smit 
Co. on Fifth Ave. The case is just off the 
entrance to the store. The thieves made 
way with several watches and other articles, 
the total value of which did not amount to 
much. A patrolman discovered the robbery 
and reported it to the firm. The Smit house 
recently installed a new window which is 
attracting attention and jewelers from other 
sections have been writing here for informa- 
tion regarding the plan of the display. 











of Stern Bros., was in the 


Phil. Stern, 


city last week placing orders, 


William H. Saart returned home last 
week from an extended stay in Florida. 


The S. O. Bigney Co. has filed applica- 
tions for several patents, designs of “Coué” 
jewelry. 


Joseph Bloom, of the D. & D. Chain Co., 
is making an extended business trip in the 
interests of his concern. 

Harold FE. Sweet and Samuel M. Ein- 
stein, two prominent manufacturing jewel- 
ers, are taking an active part in the Y. M 
C, A. drive for funds. 

Rodney S. Dustin has resigned his posi- 
tion with the Dominick & Haff Co. and be- 
come connected with the Rogers, Lunt & 
Bowlen Co. at Greenfield, Mass, 

Ralph Hoxie, salesman for the Harvey E. 
Clap Co., was the host last Monday evening 
at a dinner party given in the Narragansett 
Hotel to a number of his business associates. 








W. W. Tyrill, of St. Catharines, Ont.. 


has assigned to George A. Stephenson. 
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“I WISH I HAD”—DON’T REGRET 
SECURE THE RIGHT FOR YOUR CITY 


A Letter or Wire Asking to see the Plan Carries No Obligation on Your Part. 


NAVARRE PEARLS 


NEW ERA IN MERCHANDISING 


We 
Absolutely Guarantee You a 
Positive Turnover of Every 


Dollar’s Worth Bought of Us 


DIRECT— rz, EXCLUSIVE—o& 


Do Justice To Yourself 
See This Plan Before Buying Pearls 


Imported and distributed solely by 


CManufacturens of 
GOLD 4~p DIAMOND JEWELRY 
CHICAGO 
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Chicago Notes 





Joseph D. Posner, of the Lyons Mfg. Co., 
returned last week from the northwest. 

B. O. Hess, Chicago representative for the 
Frank Krementz Co., is on his way to the 
northwest. 

William C. Penfold, representing the F. 
H. Sadler Co., left last Thursday for the 
northwest. 

C. A. Murphy, of the Ballou Mfg. Co., 
spent a few days in Chicago last week visit- 
ing the trade. 

P. H. Nathan, of Trachtenberg & Pritzker, 
left last week on a four weeks’ business trip 
through the east. 

Wallace Harwood, of the Schless, Har- 
wood Co., New York, is spending a week in 
Chicago, calling on the trade. 

Chauncey T. E. Smith, of Reed & Barton, 
returned recently from a_ successful trip 
through the northwest. 

Charles P. Goldberg, Heyworth building, 
returned the first part of the week from a 
buying trip in the east. 

Maurice Weiss, Columbus Memorial 
Vaults, left last Sunday for a three weeks’ 
business trip through the east. 

J. C. Kelley, representing the Alvin Silver 
Co., left last week on: an extended trip 
through Missouri and Kansas. 

Harry J. Connelly, Chicago manager for 
F. & F. Felger, Inc., returned last week from 
a 10-day visit to the factory at Newark. 

Frank Hillinger, of R. J. Hillinger & Co., 
left recently on a business trip through the 
east and will be gone for about a month. 

“Milt” ‘Sandfelder, of the Sandfelder 
Corp., left last Thursday for Attleboro, 
where he will spend a couple of weeks visit- 
ing at the factory. 

J. Vincent Huber, representing the George 
H. Fuller & Son Co., made a short trip to 
the northwest last week and reports busi- 
ness good in that section. 

E. A. Moore, Chicago representative of 
the R. F. Simmons Co., recently returned 
from a four weeks’ trip to the Pacific Coast 
and reports business conditions good there. 

Rhody Colway, formerly connected with 
the home office of the Oneida Community, 
Ltd., is now associated with the Chicago of- 
fice of this concern, and will assist in calling 
on the local trade. 

George Weidig, Chicago manager for Jo- 
seph Fahys & Co., returned last week from 
a short visit to the home office at New York. 
Arthur Nisson, of the same concern, spent a 
few days last week in Detroit visiting the 
trade, 

Harold C. White, Chicago manager for 
the Webster Co., left last Thursday for the 


northwest and the Pacific Coast, to be gone 
for about four weeks. This is Mr. Waites’ 
initial trip to the Coast and he left with a 
great deal of enthusiasm. 

R. W. Bolles, Chicago manager of the 
Oneida Community, Ltd., accompanied by A. 
J. Ledwith and J. R. Allen, also of the Chi- 
cago office, returned last week from the east, 
where they spent 10 days visiting and at- 
tending a salesmen’s conference at the home 
office. 

Joseph D. Little, of the sterling silver gal- 
leries of the International Silver Co., spent 
a few days in Chicago recently visiting at the 
Chicago office of this concern on his way to 
the Pacific Coast, where he will lecture be- 
fore women’s clubs on the beauty of sterling 
silver. 

Arthur L. Sinclair, manufacturers’ agent, 
Los Angeles, Cal., spent a few days in Chi- 
ago last week visiting with friends en route 
home from the east, where he spent a couple 
of weeks visiting at the headquarters of 
Gattle & Hunter, one of the concerns he 
represents. 

S. C. Eppenstein, president of the Illinois 
Watch Case Co., accompanied by Mrs. Ep- 
penstein, left last Saturday for New Orleans, 
and after spending a few days there will 
make a trip through the southwest, combin- 
ing business and pleasure. They will return 
to Chicago about the first of April. 

Mrs. J. Daube, silverware and leather 
goods buyer for Carson, Pirie, Scott & Co., 
retail, left last Saturday for New York and 
the east, where she will meet J. C. Gardner, 
manager of the department, who left for the 
east a week previous. They will look over 
the markets and return to Chicago within 10 
days. 

Charles Bierman has associated himself 
with the Chicago office of Blacher Bros. and 
Joseph E. Miller, Inc., North American 
building, and will assist Mark Cohen, the 
Chicago manager, in calling on the trade. 
Mr. Bierman formerly was connected with a 
retail store at Pittsburgh, and prior to that 
time was associated with one of the retail 
stores of this city. 

On Sunday evening of last week, while 
returning to their home in a taxi, Mr. and 
Mrs. Harry Swarts, of Roberts & Co., were 
badly cut and bruised about the face and 
body when the taxi they were riding in ran 
into a trolley post in trying to avoid being 
hit by another automobile. The accident 
happened at 50th St. and Indiana Ave. Mr. 


and Mrs. Swarts are both confined to their 
home, but are recovering rapidly. The driver 
of the taxi was taken to the hospital, as he 
is in a very serious condition and not ex- 
pected to live. 





Many in the trade were surprised when 
John W. Deegan, of Chicago, announced that 
his daughter, ‘Florence Deegan Matthes, was 
married to Earl C. Luscomb, last Saturday 
evening, Feb. 10. The happy couple are well 
known to the entire jewelry trade, as Mrs. 
Matthes has been in charge of the Chicago 
office of The United Jewelers’, Inc., for many 
years, and Mr. Luscomb has represented this 
concern through Illinois and Wisconsin for 
practically the same length of time. The 
happy couple have established their home at 
737 Brompton Ave. Mrs. Luscomb will con- 
tinue to look after the interests of the Chi- 
cago office of this concern. 

The officers of the C. & E. Marshall Co., 
of this city, with branches in Columbus, O., 
and Detroit, Mich., announced last week that 
they had consummated on the first of the 
month the purchase of the material and sup- 
ply departments of the Norris, Alister-Ball 
Co. This stock will be removed to their 
present quarters in the Mallers building as 
a nucleus to which sufficient stock will be 
added to take care of the Chicago city trade. 
This business will be under the management 
of Harry Egerter. The executive offices 
and the present business, located in the 
Mallers building, will be removed to their 
new building at the corner of Jackson Blvd. 
and Laflin St., two miles west of the “loop.” 
The warehouse stock, now located at Lake 
and La Salle Sts., will also be removed to 
the new building. The entire business will 
be directed from the new location, and all 
the business from out of the city will be 
handled there. This is considered the largest 
and most progressive movement of the 
Marshall boys since they started to 
branch out from the small business in Co- 
lumbus by purchasing the material depart- 
ment of A. C. Becken & Co., in this city, 
about five years ago. Since that time they 
have purchased in succession the materiab 
business of the Jaffe-Krejci Co., Chicago; 
the Kunz & Rogers Co., Detroit, and the C. 
H. Knights-Thearle Co., Chicago. Every 
facility for efficient and prompt handling of 
their business will be installed in the new 
building. Separate departments for handling 
their stocks of American and Swiss watch 
material will be maintained, with men of 
special training in their lines in charge. Spe- 
cially designed presses and machinery in 
charge of experienced printers and box- 
makers will have charge of the box depart- 
ment. The growth of this company has been 
remarkable and is a testimony to their man- 
ner of conducting the business. 

J. B. Crawford, manager of the Chicago 
office of the A. Wittnauer Co., and H. A. 
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Schulze, of the same concern, returned last 
week from New York, where they spent a 
couple of weeks visiting at the home office. 

Paul H. Samuels, of Prutinsky & Wolf, 
returned last week from a four weeks’ visit 
to the factory in New York. 

IF. L. Pettee, C. A. Kreich and J. G. Ferry, 
of the Waterbury Clock Co., left last Mon- 
day on extended trips over their territories. 

Henry N. Kohn, of the Stein & Ellbogen 
Co., accompanied by Mrs. Kohn, left this 
week for a six months’ stay in Florida, rest- 
ing. 

M. Iralson, Columbus Memorial building, 
returned recently from a three weeks’ trip 
through the south and reports a successful 
trip. 

“Ed” Fry, jobber, located in the Columbus 
Memorial building, left last Sunday for a 
trip through the north and northwest ter- 
ritory. 

G. Gelderman, of the Shoreham Mfg. Co., 
New York, is spending several weeks in Chi- 
cago, making his display at the Palmer 
House. 

Harry Nathanson, formerly associated 
with S. B. Slater, has retired from the jewel- 
ry business and has entered into the real 
estate business. 

“Ed” Craft, of the Craft Co., Indianapolis, 
Ind., spent the past week in Chicago, pur- 
chasing new machinery for the enlargement 
of their factory. 

R. C. Lutz, 402 Garland building, repre- 
senting E. H. Breese and the North Ampton 
Cutlery Co., left last week on an extended 
trip through the east. 

“Sam” Buchsbaum, of S. Buchsbaum & 
Co., accompanied by his wife and a party of 
friends, left this week for Hot Springs, Ark., 
where he will rest for a month. 

Louis Schwartz, of I. Schwartz, left last 
week on a two months’ trip through the 
south. ‘Carl Loeb, of the same concern, also 
left on an extended trip through the south. 

L. A. Ritter, Columbus Memorial building, 
has entered into the manufacture of pearls 
and will call them the “La Rit.” The name 
of the pearl deriving from the first five let- 
ters in his name. 

David Goldstone, president of the Blauer- 
Goldstone Co., had his desk banked with 
flowers and received many congratulations 
from his friends last Thursday, the occasion 
being his birthday. 

“Steve” Leubusher, of Leubusher-Schu- 
mann & Co., returned last week from a short 
trip through Indiana. “Will” Schumann will 
leave this week for a five weeks’ trip through 
his southern territory. 

F. B. Clark, of the Alvin Silver Co., re- 
turned last week from a four weeks’ trip 
through Wisconsin and Minnesota, and after 
remaining here for a week left on an ex- 
tended trip over the same territory. 

F. E. Bleuher, Chicago manager for the 
William L. Gilbert Clock Co., returned re- 
cently from an extended trip to St. Louis, 
and after remaining here for a few days left 
for a three weeks’ stay at the Twin Cities. 

While crossing Wabash Ave., in the center 
of the block, on Tuesday of last week, Harry 
J. Tyson, 1138 E. 63rd St., was hit by an au- 
tomobile and badly cut and bruised about the 
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face and body. He is getting along very 
nicely. 

Herman Nathan returned last week from 
Miami, Fla., where he conducted a success- 
ful auction sale for the Palace Jewelry Co. 
The Palace Jewelry Co. is now moving into 
its own building, across the street from the 
present location. 

E. W. Williams, merchandise manager ; 
Fred Kluth, jewelry buyer, and William 
West, buyer of leather goods for The Fair, 
all left last week for the east, where they 
will remain for a couple of weeks looking 
over the markets. 

The officers of the C. H. Knights-Thearle 
Co. held a banquet last Friday evening in 
Parlor W. Palmer House, with their repre- 
sentatives. After the dinner a conference 
was held and the business situation in gen- 
eral was discussed. 

Friends of W. F. Adams, retired salesman 
of Simpson, Hall, Miller & Co., have re- 
ceived word from him that he is having a 
wonderful time driving over the roads of 
southern California. He is now making his 
home in Los Angeles. 

Friends of Louis ‘Eppstein, representing I. 
Schwartz, will be pleased to learn that he 
is rapidly recovering from an appendicitis 
operation at the Wesley Hospital. Mr. 
Eppstein was operated upon on Saturday 
morning of last week. 

“Sol” Cogan is again associated with A. 
Hirsch & Co., and will represent them in 
Ilinois and part of Iowa and Minnesota. 
Mr. Cogan, for the past year, was associated 
with Wexler Bros. and prior to that time 
was connected with A. Hirsch & Co. 

R. B. Piawaty, who is secretary of the 
North American Watch Co., Mansfield, O., 
and who has been associated with the com- 
pany for many years, is now permanently 
located in Chicago and will have complete 
charge of the Chicago office for this com- 
pany. 

A. S. McIntyre, representing the Norris, 
Alister-Ball Co. in the northwest, with head- 
quarters in Portland, Ore., spent several 
days here recently at the home office and 
visiting his sister, Mrs. J. Kucera, and fam- 
ily. It is his first visit to the home office 
in nearly three years. 

Harry Aaronson, representing A. Hirsch 
& Co., left last week for Illinois and Mis- 
souri. “Sam” Neuman, of the same concern, 
left for Wisconsin, and will make his head- 
quarters at Milwaukee. “Ben” Nordman, 
who represents them on the Pacific Coast, 
also left last week for his territory. 

Joseph Batsch has entered into the watch 
repairing business for himself under the 
name of the Batsch Watch Co., in suite 620 
Stewart building. Mr. Batsch formerly was 
connected with the Senn Watch Co., and 
prior to that time was employed by several 
of the large retail stores here. 

Harry Lossau, of the Block-Weinfeld Co., 
left last week for an eight weeks’ trip 
through the west. “Gus” Weinfeld, of the 
same concern, left for a trip through Illinois. 
“Joe” Block and Marshall Pierce left this 
week for Hasting, Nebr., to attend the con- 
vention of the Nebraska State Retail Jewel- 
ers’ Association. 

A. L. Ferguson, who for the past 15 years 
has been associated with the Chicago office 
of the Gorham interests, resigned his posi- 
tion with this concern, and is now connected 
with the sales force of Benjamin Allen & 
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Co., whom he will represent through Towa, 
Missouri, Wisconsin and Nebraska. He ex. 
pects to leave on his first trip about the 20th 
of this month. 

Louis Rose, representing the William 
Reiter Co., and William Shiff, New York, 
returned last week from New York, where 
he spent three weeks visiting at the home 
offices. Upon returning to Chicago, Mr, 
Rose moved his office from the 15th floor 
of the Heyworth building to room 428 Pep- 
ples Gas Light building, where he will have 
larger quarters. 

Sympathy from friends was extended to 
both H. J. and T. 'H. Roovaart, retail jewel- 
ers, on account of the sudden death of their 
mother, Mrs. Frank H. Roovaart, who 
passed away at her home, 5933 Normal 
Boulevard, on Sunday of last week. She 
was 82 years of age. Funeral services were 
held from Lane’s Chapel, 63rd and Harvard, 
and interment was at Mount Hope Cemetery, 

Congratulations and best wishes from 
friends in the trade were extended to Ar- 
thur L. Fuller, Chicago manager of the 
Towle Co., and Miss Irene J. MacMaster, 
his assistant, upon their marriage which took 
place quietly at the home of the bride's 
mother, Mrs. Ida MacMaster, of Chicago, 
on Monday evening, Feb. 5. Immediately 
after the ceremony the happy couple left for 
a three weeks’ honeymoon trip to Florida, 
and upon their return they will make their 
home in Wilmette. 

After two weeks of sales conferences dur- 
ing which the new plan of merchandising by 
Blauer-Goldstone & Co, was studied and dis- 
cussed, the following representatives, each 
either an executive or a director in the com- 
pany, left for their respective territories: 
Martin Barham, Maxwell Bennett, C. L. 
Caliger, Harry G. Harris, Victor F. Leseritz, 
David Goldstone, Leo Spero, John Cristall 
and Arthur Woods. Mr. Cristall and Mr. 
Woods will be in charge of the eastern ter- 
ritory from Maine to Virginia, assisted by 
two other salesmen, who will join the force 
later. This company has not before been 
represented in the extreme eastern territory. 

Among the visitors in Chicago last week 
were: H. Keith, of Keith & McChesney, 
Iowa City, Ia.; Burt Leas, La Verne, Minn.; 
W. B. Rankin, Rochelle, Ill.; Carl D. Fisk, 
West Union, Ia.;: Carl Volkmann, Aurora, 
Ill.; H. P. Nielsen, Lorain, O.; Max Nassen, 
East Chicago, Ind.; Louis Pavian, Pavian 
Mercantile ‘Co., St. Paul, Minn.; E. Good- 
man, Waukegan, Ill.; A. C. Morgan, and 
wife, Winona, Minn.; Louis Yeoman, Wau- 
kegan, Ill.; R. Garcia, Oklahoma City, 
Okla.; Arthur Chapman, and wife, of the J. 
R. Chapman Co., Oshkosh, Wis.; A. Kraut- 
heim, Muskegon, Mich.; Elmer Ralseth, Ed- 
gerton, Minn.: E. W. Bassett, of the E. W. 
Bassett Co., Jacksonville, Il. 








The jewelry store of O. V. Hutchens, just 
south of the court house, Yadkinville, S. C. 
was robbed Sunday night, Feb. 3, of several 
articles of value, after a large front glass 


was broken. A number of watches, knives 
and toilet sets, Mr. Hutchens says, were 
taken. Two negroes are in jail and one 
more is being hunted, charged with the 
crime. Roosevelt Doss and Jim Smith, 
said to be from Winston, are in jail, and 
Jim Moore, alias “Will Simons,” 1s being 
hunted. 
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Charles Traxel, Maysville, Ky., retailer, 
spent some time recently calling on friends 
in the trade while in Cincinnati. 

[, Oppenheimer, of Oppenheimer & Co., 
writes members of the company that business 
in the diamond line throughout the south is 
better than when he last visited that terri- 
tory. 

Julian Schwab returned home for the 
week-end when he reached territory not far 
from Cincinnati while on an extended road 
trip. He returned to his scheduled trip on 
Monday. 

A jeweler won the prompt attendance prize 
at the annual ladies’ night meeting of the 
Cincinnati Lions’ Club, which was held at 
the Metropole 'Hotel. He was Herbert Os- 
kamp, of the Oskamp Jewelry Co. 

R. J. Frohmeyer and C. W. Schoenig, of 
the Klein Bros. Co., have switched terri- 
tories. Mr. Frohmeyer is now traveling the 
southern and eastern territory, while Mr. 
Schoenig is covering Arkansas and Texas. 

J. Clifford Miller, of the Miller Jewelry 
Co., presented a silver-mounted gavel to the 
Galbraith Post of the American Legion at 
the second memorial dinner, in memory of 
Col. Galbraith, who was a personal friend 
of Mr. Miller’s. 


Lucien Bingaman, manager of the silver 
and cut glass department of the Richter & 
Phillips Co., has been succeeded by Charles 
Zulager, who was traffic manager. Harry 
Carney, who was assistant to Mr. Zulager, 
moves up to head of that department. 

Walter Mayer is spending 10 days in the 
east on a combined business and pleasure trip. 
Salesmen of his firm of Wallenstein, Mayer 
& Co. report from their territories that first 
contact with their customers regarding 
Spring trade is satisfactory and the outlook 
encouraging. 

Firms employing traveling salesmen see a 
great saving in the transportation expense 
through the recent order from Washington, 
ordering railroads to give special reduction 
in rates to purchasers of mileage books. It 
is believed that several thousand dollars will 
be saved by jewelers in this territory during 
the year as a result of the order. 

Funeral services were held Monday, Feb. 
5, for Mrs. Elizabeth Schumer, 64 years of 
age, widow of the late John Schumer, Sr., 
and mother of the men making up the firm 
of Schumer Bros. Her death followed by 
a few months the death of her husband. She 
died Friday, Feb. 2. She is survived by 
William F., Edward, John, Ruby and Carl 
Schumer. Expressions of regret were sent 
by other jewelers throughout the city and 
surrounding territory. 

Benjamin Doll, 817 Central Ave., was 
visited by burglars Wednesday night, Feb. 7. 
The intruders cut a hole in the floor of the 
store and stole 19 watches, seven knives and 
several dollars in change. They entered by 
lorcing a sidewalk door into the cellar, but 
found their path blocked by heavily bolted 
doors, They then cut a way through the 
cellar ceiling by means of a brace and bit 
and tore a hole in the flooring 15 by 18 
Inches, making it possible for a man to force 
his way through. 

Owing to the fact that Joseph Homan, 
New president of the Wholesale Jewelers’ & 


THE JEWELERS’ 





Manufacturers’ Association, has been en- 
gaged in business transactions in New York, 
recently, he has been unable to give the time 
necessary to selecting the standing commit- 
tees for the organization for 1923. He is 
now at work seeking aid from other officers 
of the association in selecting the best men 
available and the committees will be an- 
nounced in time for the February meeting, 
which is scheduled for ‘Feb. 14. 

The Cincinnati Retail Jewelers’ Associa- 
tion has come out strong against the passage 
of the five per cent. luxury tax now in effect. 
At a special luncheon held at the Chamber 
of Commerce speeches were made upon the 
subject by a number of members. At the 
close of the meeting the members adopted a 
set of resolutions which declared that the 
luxury tax’ was an unnecessary tax at this 
time, since the country is not at war. It was 
said that the present unjust tax works 
a hardship on the industry. Copies of the 
resolution and telegrams were ordered sent 
to members of the upper and lower Houses 
of Congress from Ohio, protesting against 
the law. 











Mr. and Mrs. H. P. Alsted have left Mil- 
waukee for Pasadena, Cal., where they will 
spend the remainder of the Winter with rela- 


tives. Mr. Alsted is president of the 
Alsted-Kasten Jewelry Co. 

Mrs. D. (M. Geschke has been placed in 
charge of the jewelry department of the new 
Loken Bros. department store at Madison, 
Wis. The new store is located on the site 
of the old Kornhauser store, destroyed by 
fire some time ago. The store is one of the 
largest in Madison, and most beautifully 
equipped in Wisconsin. 

Frank Shannon, Montello, Wis., a jeweler 
for 22 years in that city, is moving from his 
present location in the Leonard building to 
another location, two doors east of his pres- 
ent store. Mr. Shannon will reopen for 
business with a new and enlarged stock and 
with much better accommodations for his 
growing optical department. 

A bill to provide semi-annual payment of 
taxes has been introduced in the Wisconsin 
legislature. By its provisions, the taxpayer 
has the option of paying his taxes in a lump 
sum or in two instalments. The bill is in- 
tended to relieve those who find business and 
other obligations particularly pressing at the 
present taxpaying time. 

Extensive advertising is being indulged in 
by A. Werner operating a silversmith shop 
at 649 E. Water St., Milwaukee. Mr. Wer- 
ner is making a special effort to obtain orders 
for the cleaning and repairing of old silver- 
ware and jewelry of all sorts. Mr. Werner 
specializes in gold, silver and bronze plating, 
and the repairing and alteration of metal- 
ware. 

“Treat your customers so well that they 
will be anxious to come again” was the ad- 
vice of James W. Fisk, retailing expert of 
Milwaukee, speaking in the first of a series 
of lectures on “Salesmanship” to be deliv- 
ered before the Racine Retail Merchants’ 
Division of the Association of Commerce. 
The lecture was attended by 100 sales peo- 
ple. Mr. Fisk advocated that courtesy, con- 
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sideration and knowledge of merchandise be 
retail virtues which every sales person should 
strive to acquire. 

“Selling Merchandise Through Advertis- 
ing” was the subject of an address by Harry 
S. Manchester, department store owner of 
Madison, Wis., given before the Madison 
Advertising Club. Jewelers present at the 
meeting were particularly interested in Mr. 
Manchester’s explanation of the ideal win- 
dow display and merchandise showcase ar- 
rangement. 

A plan to rename and renumber Milwau- 
kee street, using Grand Ave., Wisconsin St. 
and ‘First Ave. and 6th St. as base lines, was 
reported favorable by the streets and alley’s 
committee of the Milwaukee Council. The 
scheme will not go into effect until Jan. 1, 
1925, to avoid loss through thorough antici- 
pation of the change. The plan is bitterly 
opposed by many business men and others. 

Vinton ‘M. Pace, sales promotion manager 
of Gimbel’s Milwaukee store, pleaded with 
merchants to advertise more liberally, in the 
last of a series of educational talks delivered 
during Retail Merchants Week. Hundreds 
of retailers, including many jewelers were in 
the city to take advantage of the bargains 
offered by manufacturing and jobbing con- 
cerns to all visitors in the city during the 
week. Mr. Pace’s talk was the last of a 
series of excellent lectures on various retail 
topics, given at Orchestra ‘Hall, in the 
Stephenson Bldg. 

‘Birthday parties were in order for three 
Milwaukee jewelers within two days early 
in February. Louis W. Bunde, partner in 
the jewelry firm of Bunde & Upmeyer, and 
Richard Seidel, prominent Grand Ave. jewel- 
er, both celebrated their natal day on Feb. 2. 
One day before, Herman Bloedel, pioneer 
Milwaukee jeweler, had observed the anni- 
versary of his birth, Mr. Bunde and Mr. 
Seidel are both members of the Ground 
Hog’s Club, composed of those who were 
born on Feb. 2. The organization, which 
has 22 members, celebrated the day with a 
party at Dreyfus’ ‘Hales Corners hostelry. 

A pleasant surprise, and one that every 
jeweler in the country would undoubtedly be 
happy to receive, was given W. H. Hackle- 
man, Appleton, Wis., jeweler. Mr. Hackle- 
man was greatly surprised to find an entirely 
new and beautiful window display at his 
store when he arrived one morning recently, 
and for a moment was at a loss to identify 
the Good Samaritan. ‘'When it finally oc- 
curred to him that the day was his birthday, 
and that his wife had excused herself “to 
visit a neighbor” the evening before, the mys- 
tery was cleared up. ‘New cloth, new cur- 
tains, and a neat bouquet of flowers gave the 
store window a birthday appearance, and Mr. 
Hackleman a birthday surprise. 

Joseph Raymond, Chippewa Falls, Wis., 
jeweler, has on display in his show windows 
an ancient clock, which he rescued from a 
junk dealer about to wreck it. The clock is 
of the grandfather, or rather, great-grand- 
father type, being about seven feet tall. It 
dates back to the year 1711, and was made 
by R. Whiting, of Winchester, England. It 
is constructed entirely of wood, with the ex- 
ception of the weight and the pendulum. 
Even the balance-wheel is of wood. Nails 
used in the clock are of the old square- 
headed type. The fact of the clock bears a 
Masonic emblem. Collectors have already 
made offers to Mr. Raymond for the clock. 
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K. Knudson and wife of Stanwood, Utah, 
are here, en route south. 

S. J. Hammond has returned from a four 
weeks’ tour of the northwest. 

Theodore Huggins, general manager of 
A. I. Hall & Son, is in southern California. 

Charles Weinshenk, of Charles Wein- 
shenk & Son, is leaving for northern cali- 
fornia. 

H. W. Tuckey & Co. say they were never 
so busy as at present. They have added a 
number of new store accounts. 

Frank L. Jeddis, of the Alphonse Jeddis 
Co., left early in February for New York 
and the European diamond markets. 

Ernest Black, of the Louis Stern Co., 
Providence, R. I., is here, accompanied by 
Mr. Stern’s son, a younger member of the 
firm, 

H. R. Chauncey, of H. R. Chauncey, Ltd., 
Calgary, Can., and Mrs, Chauncey have been 
visiting the city in the course of a southern 
trip. 

A. G. Prouty, a leading jeweler of Napa, 
Cal., is here, having come as a representa- 
tive of the Chamber of Commerce of Napa 
to aid in arrangements for a $400,000 charity 
drive. 

Harry Edward Freund, field secretary of 
the National Jewelers’ Publicity Associa- 
tion, is leaving here to continue his trip. 
He will call at the different cities on his 
way east. 

Gordon H. Otto, manufacturers’ repre- 
sentative of 140 Geary St., is spending sev- 
eral weeks in southern California. Roy 
Dable, connected with Mr. Otto, is also in 
the south. 

California jewelers visiting the trade last 
week included: Tom White, of A. White, 
Inc., Vallejo; William Dupen, Sacramento ; 
Carl Noack, Sacramento; L. A. Mead, 
Santa Clara. 

T. J. Bruner, of the T. J. Bruner Co., 
has been here from Los Angeles, visiting 
the local branch. He has now returned 
south, Wm. B. Wood, resident manager, is 
beginning to cover his territory by auto- 
mobile. 

Henry Wurkheim, of S. Wurkheim & 
Bro., has left for a trip to the Yosemite 
Valley, with the Elks, of which he is a 
member. Winter sports, something un- 
known in the California Coast territory, 
will be indulged in, and a joyous snowball- 
ing time is anticipated. 

A meeting of the western directors of the 
National Jewelers Board of Trade was held 
at the beginning of January. A. W. Hug- 
gins, who presided, introduced Edson 
Adams, of the Edson Adams Co., as the 
newly appointed director and bade him wel- 
come. A number of matters of interest to 
the trade were discussed and acted upon. 

The Jewelers’ Committee of the Com- 
munity Chest drive was one of the most 
earnest sections of workers for the charity 
fund. The drive went about $50,000 over 
the top, the sum of $2,088,000 having been 
collected to finance the city’s charities dur- 
ing the present year. There were 1,010 sub- 
scribers. The Jewelers’ Committee consisted 
of Bert Nordman, of Nordman & Aurich; 
A. W. Huggins, president, A. I. Hall & 
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Son; Morris Mayer, of Mayer & Wein- 
shenk, and A. V. Davidson, manager west- 
ern office, National Jewelers Board of 
Trade. 

Manufacturers’ representatives traveling 
through here this week and calling on the 
trade include: Alfred Moss, of the J. J. 
White Mfg. Co., Providence, R. I.; Tom 
Phillips, of L. Heller & Son, New York; 
George Goldberg, of Untermeyer, Robbins & 
Co., New York; Charles Jacot, of the 
Forstner Chain. Corporation, Irvington, 
N. J.; H. S. Deutsch, representing Henry 
Zimmern & Co, New York; George 
Cureton, representing the Newall Mfg. Co., 
Chicago; Henry B. Schreiber, of the 
Sterling Silver Mfg. Co., Providence, R. I.; 
L. R, Miller, of Tomchin & Levinson, Inc., 
New York; W. J. Raphael, of Blacher 
3ros., Providence; O. F. Samuelson, repre- 
senting the Towle Mfg. Co., and Alvin Fox, 
of Fox Bros. & Co., Cincinnati. 








Mrs. C. S. Craven is visiting her parents 
in Dallas, Texas. 

C. L. Stange, of the Stange Jewelry Co., 
St. Louis, was in Kansas City recently on 
his way west. 

G. V. Dickinson, of the Elgin National 
Watch Co., spent one day this week calling 
on local jobbers. 

Ed Johnson, formerly with the Wendell 
Co. here, is now a jeweler for the Porter 
& Wiser Jewelry Co. 

V. B. Lloyd, formerly with the C. B. 
Norton Jewelry Co., is now with the C. & 
E. Marshall Co., Chicago. 

A. E. Gordon, watch inspector for sev- 
eral railroads at Shreveport, La., was in 
town several days this week. 

Walter Gardner, son of Fred Gardner, a 
jeweler of Lincoln, Neb., is here attending 
the Needles Institute of Optometry. 

Otto Knaul, V. G. Cuthbert and W. L. 
Little, of the Knaul-Cuthbert-Munn Jewelry 
Co., are out on their various territories. 

Carl Foster, house salesman for the 
Woodstock-Hoefer Watch & Jewelry Co., 
was confined to his home this week by 
illness. 

C. B. Van Meter, formerly traveling for 
the C. B. Norton Jewelry Co., has taken 
a position with Meyer and Gross., Newark, 
New Jersey. 

W. O. Hensley, of the Hensley Clock & 
Silver Co., and Mrs. Hensley is spending 
several days in Chicago, attending the 
sterling and glass show. 

E. W. Locke, traveling for the Hoefer 
Jewelry Co., was last week forced to come 
in off the road, because of illness. Mr. 
Locke was at the time in Wichita, Kans. 

C. O. Chilson, who is traveling Nebraska 
for the C. A. Kiger Co., and Merritt Rice, 
traveling Oklahoma for the same firm, will 
each start on his initial trip this week. 

Fred Stauffacher, of West Mineral, Kans., 
was in town the past week, buying stock 
for his jewelry store at Columbus, Kans., 
to which he will move soon from West 
Mineral. 

Miss Forrestine Edwards, who has been 
employed as a watch maker by Barton 
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Bros, at Trenton, Mo., has taken a position 
in the offices of the Woodstock-Hoefer 
Watch & Jewelry Co. 

The traveling force of the Woodstock. 
Hoefer Watch and Jewelry Co., including 
Gilbert E. Cox, in Iowa and Nebraska; 
Joe Tucker, Nebraska; L. P. Firstenberger 
and E. O. Thompson, in Kansas, and L., §, 
3rawner, in Oklahoma, has started out, 

Wholesalers here have agreed to close 
their place of business at 1 Pp. M. on Satur- 
days, beginning last Saturday. This is the 
first movement local jewelers have made in 
regard to this, and though in the past a 
number of establishments have observed 
this, no agreement between the number was 
made. 

Roy Fox, Macon, Mo.; J. A. Davis, 
Topeka, Kans.; John E. Morrison, Hays, 
Kans.; H. E. Kimber, Excelsior Springs, 
Mo.; Richard Miller, McPherson, Kans,; 
J. A. Zimmerman, Warrensburg, Mo,; C. 
KE. Penar, Slater, Mo., and Ora Stuzman, 
of Topeka, Kans., were among out-of-town 
jewelers in Kansas City this week. 

L. S. Brawner, of traveling force of the 
Woodstock-Hoefer Watch and Jewelry Co, 
was married to Miss Mary Ellen Wilson, 
of Joplin, Mo., in March, 1922. The mar- 
riage was announced only this month, and 
Mr. and Mrs. Brawner are now moving to 
Oklahoma City, for a permanent residence. 

The first 1923 Sales Banquet of the C. A. 
Kiger Co. was given recently at the Kansas 
City Club, the entire house and road sales 
organization being present. The banquet 
started at 6 and after dinner was served, 
members of the firm and other speakers 
gave short talks, principally on sales meth- 
ods, and the present situation in the jewelry 
trade. A. C. Jobes, president of the First 
National Bank of Kansas City, and a di- 
rector of the Santa Fe railroad, made an 
address on present conditions and the prog- 
ress of business in the Middle West, fol- 
lowed by H. W,. Matlick, a sales expert, 
who spoke on “Salesmanship.” E. A. Kiger, 
president of the firm, C. M. Kiger, vice- 
president, and H. H. Kiger, also talked on 
various subjects relative to sales methods 
and present conditions. The bright prospects 
for 1923 were commented on by the speak- 
ers, and various plans for the future dis- 
cussed. The sales banquet was quite suc- 
cessful, as both to the new members of the 
organization and to those who have been 
with the company some time, the new tips 
on selling were worthwhile. 








William: Allen Broom, 75 years of age, 
who for the past 10 years has been a sub- 
scription solicitor for THe JEweELers’ CiR- 
CULAR, died at his home, 1304 Fairmont Ave, 
Wichita, Kans., recently. Mr. Broom went 


to Wichita from Kansas City. He had suf- 
fered from Brights’ disease for some time. 
He was a journalist the greater part of his 
life and founded and edited the Southwestern 
Manufacturer, a trade journal conducted in 
Kansas City. In his younger days he was 
employed in the Treasury Department at 
Washington, D. C., and he had also studied 
medicine. He had planned to establish a 
trade journal in Wichita, Kans., but died be- 
fore his plan could be carried into execution. 
He is survived by his widow, Mrs. Harriet 
Broom; one daughter, Marietta, and three- 
sons, Daniel L., Henry and Robert. 
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W. B. Marble, representing the Finberg 
Mfg. Co. Attleboro, Mass., is here on a 
business visit. 

Joseph T. Brennan, representing Buss- 
Lintchicum-Thorson, Inc., Chicago, is here 
calling on the trade. 

William Petry, lapidary, 905-6 Broadway 
Central building, expects to move soon to 
the new Jewelers building. 

H. W. Hughes, of the Holbrook Jewelry 
Co., Holbrook, Ariz., has bought the busi- 
ness of S. E. Burrows, Calexico. 

The forces of S. Nordlinger & Sons are 
in the midst of their annual inventory, part 
of them working nights to hasten matters. 

G. & M. Robles, who have been for some 
months past at 437 S. Broadway, are clos- 
ing out their jewelry business at that loca- 
tion. 

G. D. Davidson, of the G. D. Davidson 
Co, accompanied by Mrs. Davidson, has 
just returned from a motor trip north as 
far as Sacramento. 

George Dickson, for some years past head 
of the stationery department of Feagans & 
Co., has left this company and taken a posi- 
tion with Brock & Co. 

S. E. Burrows, Calexico, who has re- 
cently sold his business in that city to H. 
W. Hughes of Holbrook, Ariz., will open 
a new store in Belleflower, Cal. 

Glenn Averill, salesman for C. F. Sischo 
& Sons, has returned to his place in the 
store again after having undergone an op- 
eration for appendicitis in a local hospital. 

F. C. Jay, who has been a salesman in the 
toiletware department of Feagans & Co., 
has retired from that position and become 
associated with his father, a dealer in stocks 
and bonds. 


E. G. Jackson, of the Los Angeles office 
of the International Silver Co., is preparing 
for a business trip covering territory as far 
east as El Paso with the company’s plated 
silverware lines. 

P. J. Koke and H. L. R. Livermore, of 
Koke, Slaudt & Livermore, manufacturers’ 
agents, are on their way home from New 
York and are visiting customers west of 
the Rocky Mountains en route. 

Theodore Higgins, vice-president and gen- 
eral manager of A. I. Hall & Son, San 
Francisco, was here over the week-end visit- 
ing the Los Angeles office of the company, 
of which Otto J. Boss is manager. 

Walter O. Studt, for the past three years 
optometrist with the Sherman Optical Co., 
Union Square, has bought the jewelry store 
of B. Grennan, 7568 Sunset Boulevard, and 
will conduct a jewelry business as well as 
Practice optometry. 


S. P. Dayton, of the Dayton Clock Co., 
14 Title Guarantee building, went in his 
‘ar to San Bernardino on a business trip 
one day recently, a distance of 60 miles and 
back, and then drove to Bakersfield, a dis- 
tance of 126 miles, with a number of clocks 
i the afternoon. 

F. M. Baldwin, of the hotel department 
of the International Silver Co., whose head- 
quarters are in San Francisco, is in Los 
Angeles for a few days. He reports that 

found business conditions on the 
St good and that the volume of business 
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in his territory shows a very satisfactory in- 
crease. 

Walter J. Buckley, who has been with the 
Seth Thomas Clock Co. for 25 years or 
more and represents the town clock and 
school clock department of the company, is 
visiting southern California on a pleasure 
trip. Although this is his first visit here 
he has a considerable number of old ac- 
quaintances in this section. 

Horace H. Brown, head of the stationery 
department of Brock & Co. for the past 
three years, has resigned and become the 
representative of Eaton, Crane & Pike, man- 
ufacturers of fine stationery, Pittsfield, Mass. 
Mr. Brown will have charge of that com- 
pany’s business for Los Angeles, Pasadena, 
San Diego and Long Beach. 

A large number of traveling men repre- 
senting eastern manufacturers and whole- 
salers are here at present. Among them are 
H. T. Tourtellot, representing the Waite- 
Thresher Co.; Al Bernard, San Francisco, 
representing several concerns; J. W. King, 
San Francisco, manufacturers’ agent, and 
John S. Adler, San Francisco, another man- 
ufacturers’ representative, and C. A. Mur- 
phy of the Ballou Mfg. Co., Attleboro. 

Some of the out-of-town jewelers who 
have been here recently are Ray L. Cole, 
Glendale; Mrs. Langley, El Monte; Mel 
Smith, P. M. Germain, Mr. Hoffman of the 
Hoffman Jewelry Shop and Mr. Asher of 
the Asher Jewelry Co., Santa Ana; T. S. 
Lailey, El Monte; A. J. Dutton, Anaheim; 
M. A. Stallmeyer, Fullerton; John Parker, 
Huntington Beach; R. B. Wilson, San Ber- 
nardino; George Bowers, Upland; C. W. 
Middleton, Pomona; C. J. McCormack, S. 
B. Clem and A. Protsch, Redondo; Frank 
(Fraiberg, Santa Monica; J. H. Blanchard 
and J. Posner, Ocean Park; M. Fornes, 
Venice; I. Macatee, Lankershim; Mr. Walk- 
er of the Walker Jewelry Co., Glendale, and 
D. Van Wart, Huntington Park. 

The Los Angeles representatives of the 
International Silver Co. have been looking 
forward to the exhibit of sterling hollow- 
ware which opened at El Paso, Feb. 12. 
The itinerary will include San Diego, Los 
Angeles, Fresno, San Francisco and cities 
in the northwest. E. V. Saunders, San 
Francisco, Pacific Coast manager, came here 
Feb. 7 on his way to El Paso. He was 
accompanied by Messrs. Coombs and Wil- 
liams of the San Francisco office and F. C. 
Plate and J. D. Bridges, a well-known au- 
thority on silverware, ancient and modern, 
of this city. J. D. Little of the New 
York store joined the party at El Paso to 
lecture there and elsewhere on the manu- 
facture of solid silverware, illustrating the 
process with lantern slides. The exhibit 
will be in San Diego Feb. 16 and 17 at the 
Grant Hotel, and in Los Angeles the week 
of 'Feb. 19-24 at the Alexandria Hotel. Mr. 
Little will also speak before one of the 
prominent women’s clubs of this city. 








Business Troubles 


A voluntary petition in bankruptcy has 
been filed by the Better Store Co., Inc., Can- 
ton, O. 

A. K. Barber, (Chattanooga, Tenn., is offer- 
ing 33 cents on the dollar. The assets con- 
sist of merchandise accounts and fixtures 
valued at $4,500 and the liabilities are re- 
ported to be $8,000. 
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Salt Lake City 





J. Eawin, manager of the Anderberg Jew- 
elry Co. of Provo, who is convalescent from 
an appendicitis operation, was a _ recent 
visitor. 

John S. Lewis, well known Ogden jeweler, 
has been appointed a member of the legis- 
lative committee of the Utah Associated In- 
dustries. 

Nate Hubbard succeeds Manager Torango: 
as local manager of the Riggs Optical Co. 
Mr. Torango has been transferred to Kan- 
sas City. 

Dorsey Yocum, negro, Ogden, has been 
sentenced to serve from one to 10 years in 
the State prison for theft of jewelry from 
the estate of Annie Knight. 

The Alexander jewelry store, 374 S. Main 
St., was recently entered with a passkey and 
two trays of cheap rings worth about $30 
taken. Some valuable goods were over- 
looked and the police think the burglary was 
the work of an amateur or juveniles. 

Recent visitors included Emile Jean Hom- 
berger, of the Keystone Watch Case Co.; 
Harry B. Schreiber, the Sterling Silver 
Mfg. Co.; Martin H. Cooper, A. Wallach 
& Co.; Ralph Lewis, S. C. Powell & Co.; 
Meyer Lehmann, representing Ludwig Leh- 
mann, and Max Marcussen, western repre- 
sentative, Sproehnle & Co. 

A bill has been introduced in the legisla- 
ture that would regulate the conditions un- 
der which sales of bulk merchandise, furni- 
ture, fixtures or equipment of stores, hotels, 
restaurants, barber shops, or any place of 
business may be sold. It provides that in 
the purchase of any business covered by the 
law (and it seems to include everything) no 
part of the purchase price, nor any promis- 
sory note or*other evidence of indebtedness 
is to be given until the purchaser has re- 
ceived a sworn statement in writing from 
the vendor showing the names of creditors 
and the amounts for which the vendor is 
indebted. Failure to comply with this pro- 
vision would render the sale void, unless 
the purchaser satisfied all creditors con- 
cerned. A false statement would be held 
to be perjury, for which heavy penalties 
are provided in the bill. 








Pacific Coast Notes 





H. O. Bonine, jeweler of 1928 Mariposa 
St., Fresno, Cal., died recently. 

The death is announced of Paul Wetzold, 
manager of the Wetzold jewelry store, Wil- 
lows, Cal. 

Mrs. Mona L. Logan, of “Lowe’s,” Hol- 
lister, Cal., has sold her interest in the busi- 
ness to Alvin D. Ebi. 

C. Earl Miller, of 327 Sherman Way, Van 
Nuys, Cal., has sold a half interest in his 
jewelry business at that place to Charles 
W. Clark. 

Jas. R. Freeman, retail jeweler, Kelsey- 
ville, Cal., will discontinue in that town and 
has announced his intention of moving to 
San Francisco. 

The closing of a 10-year lease on the 
handsome store in the north wing of the 
California Hotel, Fullerton, Cal., has been 
announced by Fred Whitman, of Whitman’s 
jewelry store, Anaheim. It is planned to 
make the Fullerton one of the best of its 
kind. 
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B 2489 BAKING DISH 








== ASSEROLES with glass linings are 
| good but the Baking Dish has sold for 
50 years and is selling now for the 
3 reason that it is a more refined piece 
for table service than the casserole. Both are 
used for baking and many times the housewife 
uses odds and ends which when baked are very 
appetizing, but when seen through the glass lin- 
ing of a casserole are not so appetizing. When 
served in a Baking Dish with its enamel lining 
setting in its silver dish, nothing is seen when the 
silver Baking Dish cover is removed but the rich 
brown crust of the article cooked. Think it over 
and order one of our No. B2489 Bakers. 


The Pairpoint Corporation 
Factories: New Bedford, Mass. 


BRANCHES: 


NEW YORK MONTREAL SAN FRANCISCO 
43-47 W. 23rd St. Coristine Bldg., St. Nicholas St. 140 Geary St. 
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Unique Gift Window Displays 





T is acknowledged that window displays 

are one of the biggest “business getters” 
which any store has. Even the jewelry 
business is carried on to “get business,” and 
get as much as possible, keeping prestige, 
good quality stock, and reasonable prices 
as the standards. 

Some jewelers say that they do not ad- 
vertise, yet they dress their window weekly, 
and draw customers through those dis- 
plays. The most conservative jeweler places 
some jewelry in his window. 

What happens, then, when the progres- 
sive jeweler stocks novelties, etc., for his 





Group No. 271—pECORATED GLASS VASES 


(See text on page 101) 


gift department and devotes one of his 
windows to the display of his gift mer- 
chandise? He gets business. And the more 
attractive his window displays the more cus- 
tomers he draws to his store. 

What composes an attractive window dis- 
play? Briefly we might say—a few articles 
artistically arranged, leaving plenty of space 
0 that the window does not appear crowded, 
also a display which blends in color, but is 
hot too colorful so that it appears to deviate 
from the beauty and dignity of the jewelry 
house, 

One attractive window was that contain- 
ig a narrow platform in the center, all the 
fttire ground and platform covered with 
black velvet. On the left hand side of the 
window was a clock of the style which is 
ound on top the bookcase in the den or 
library, Between the clock and the stand 


was a silver picture frame, with a dainty 


design, bearing an attractive full length 
picture. The whole made a pleasing effect 


On the stand, back from the center, one 
at either end, and in the center were three 
desk clocks. Two were of leather, and 
one of bronze. Naturally the bronze clock 
was between the leather ones. Between the 
clocks, to the front of the platform were 
two compasses. To the right of the plat- 
form was a plain silver picture frame, about 
the same size as the one on the other side 
of the window. In this frame was a picture 
of an attractive woman’s head. Another 
mantelpiece clock, this one of bronze, was 
at the right of the window. 

This window linked clocks, compasses, 
silver picture frames, and leather desk 
clocks. It made a very attractive window 
and drew the eyes of almost every passerby 
to its simple tastefulness. In place of these 
silver picture frames, leather ones could 
have been used and the window would have 
been that much more of a gift department 
window, but as it is, it can only be called 


Mirrors as Gift Department Offerings 





T HE mirror as an important adjunct to the 
gift department has no rival. To begin 
with, what would we do without mirrors? 
They have become necessary to our very 
civilization as a means of reflecting our 
physical selves, enabling us to detect discord 
or inharmonious combinations in regard to 
wearing apparel or to see whether we our- 
selves present a satisfactory appearance. It 
may be a thing of vanity but it is also a 
thing of necessity. It is an important factor 
in the home aiding in the beautifying of it. 
There are many mirrors of interest to 
the gift shop dealer. The framing is. an 
important feature and the prospective cus- 
tomer for an article of this kind will nat- 
urally select something that will blend with 
the furnishings of the room in which the 
mirror is to be hung or displayed. Some 
of the most attractive mirrors of the present 
day have frames of wood, metal or, like the 
Borghese reproductions, of a composition 
material. Others have panels of hand 

















Group No. 272—opp SHAPED INCENSE BURNERS FOR THE GIFT COUNTER 
(See text on page 101) 


a linking window, for the only gift depart- 
ment merchandise was the leather desk 
clocks. 

Another window display which was very 
attractive was that of moire hand bags with 
silver or gold tops. The center back of 
the window, on a velvet ground of medium 
colored blue, contained a large silver vase 
in which some sprigs of bitter-sweet were 
artistically arranged. Two bags were on 
raised stands, almost as high as the vase, on 
either side and the rest about the bottom 
of the window, just raised their own height. 
Nothing but moire bags with different style 
tops of silver or gold! But they were at- 
tractive—and that’s what counts. 


painted design. These are suitable for the 
boudoir and even some have the mirror 
itself painted with floral designs. 

In arranging mirrors in your shop do not 
have them all together but hang them where 
they will show to the very best advantage 
so the. light can bring out all the charming 
details of the frames. Mirrors have been 
held in high esteem since the very earliest 
of days and have gained in popularity as 
they became more beautiful and practical. 
They are an important contribution to the 
home decoration adding charm to any 
corner where they may be hung. 

This is an item that the gift shop dealer 
cannot afford to overlook. 
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No. 3674144—Arcadia 
Cologne Bottle, Long 
Stopper. Height 4%” 
—$1.75 ea. net. 


No. 3673 1%4—Arcadia 
Cologne Bottle, Long 
Stopper. Height 4%” 
—$1.75 ea. net. 


<5) 


HAWKES 


Headquarters for Gift Buyers! 


Isn’t that the way you would like people to think of your 
store? One way to bring it about is to keep displaying new 
and unusual gift pieces. The Hawkes Crystal Cologne Bottles 
illustrated here, for instance, are so clear, so sparkling, so 
fundamentally artistic that they will make an instant appeal 
to the most capricious gift hunter. 


Their moderate prices will kindle a little glow of satisfaction 
and cause your customer to say inwardly, “I’ll come here again 
next time I have to buy a gift.” 

Hawkes Crystal ties up very little capital; but yields an im- 
mediate substantial profit—larger than you can make on much 
of the silver and jewelry you handle. 


T. G. HAWKES & COMPANY 


Corning, N. Y. 


140 Geary St., San Francisco. 
G. How, 118 Coristine Bldg., Montreal, Canada. 


Pacific Coast Office: 
Canadian Representative: R. 


“AAWKES GLAS —=\ baSsass 
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Cut Glass 
Engraved Glass 
Rock Crystal 
Glass 
Sterling Silver- 
Mounted Glass 
Decorated Gold 
Glass 
Decorated 
Enameled Glass 
Auto Vases 
Desk Sets 


Monograms 
Engraved and 
Gold Decorated 
Colored Glass 


Old English and | 


Irish Glass 
Period Glass 
Odd Matchings 


Inventors and Pe 
entees of Hawhes 
Famous 

Dressing Misting 
Bottle. 
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FeOR over 50 years the name “FRY” has stood ™ the highest ideal of the glassmaker’s art, consequently the “Fry” 


products enjoy a national reputation. \ 
designs is a characteristic that our designers have brought out to a noticeable degree. 


Note the above ““Table Service.” 


The simplicity of the exceedingly rich 
The cut ‘Pershing’’ flower 


basket in the center of table is just one of the many beautiful pieces of cut Crystal that would be appreciated by 
every patron as a gift suggestion. 


H. C. FRY GLASS COMPANY, 


Ask for our Art Glass Folder No. 1, Fry’s Oven Glass Catalog No. 5, and our 
Combination Cut Crystal and Refined Etched Catalog No. 10 


Rochester, Pa. 
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Hints for the Dealer Conducting a Gift Department 
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Epitor’s Note:—Jewelers who are interested in special lines for their Gift Departments are invited to 


suggest articles which they desire to see illustrated. 
) 


| the data 1s available. 


‘OR the Spring a display of bowls and 

I vases iS appropriate. This season of 
the year brings the thought of flowers. The 
crystal vases shown in Group No. 271 are 
particularly graceful and their very decora- 
tions are symbolic of the Spring. The 
engraved designs of anemone, daisy, violet 
or honeysuckle render them more than ever 


Whenever possible, illustrations and descriptions of 
such articles will be published in this department and additional information given upon request whenever 


is a very handsome burner, modelled after 

a priceless antique now in the British 

museum, This very small model is only 334 
inches from trunk to tail. 
x * * 

Two extremely artistic items for the gift 

department are shown in Group No. 273. 

The Bassano urn, an interesting example of 
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noel 














- suitable and appropriate as a Spring offering 


in the gift section. 

x ok OF 
Incense burners, if not particularly new, 
are salable goods for the gift department. 


Group No. 273—BASSANO URN AND BORGHESE PANEL 


Italian pottery, makes a splendid mantel 
decoration. This may be had in plain old 
ivory or in a combination of greens and 
ivory and lavender. The Borghese panel, in 
rich cld color tones, is of importance in the 
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two attractive end pieces are of porcelain 
while the other are of the Borghese repro- 
ductions. All these are suitable for gifts and 
are sure to be of interest to the prospective 
buyer looking for the unique and beautiful 
for home decorations, 


* * * 


In the matter of lamp shades something 
new is suggested in Group No. 275. The 
beauty of this shade lies in the new and 
unusual treatment which is employed to ob- 
tain its attractive finish. It is a “leather-et” 
shade all hand decorated and made in a 
great variety of patterns. They are not 
expensive and will make a strong appeal 
because of their artistic designs and rich 
coloring. These shades displayed on lighted 
lamps make a quick appeal. 

* * * 

In Group No. 276 are shown a most 
attractive tray and basket, indicating what 
can be wrought from a sheet of metal. 
There are many beautifully decorated 
articles of many different kinds produced 
in this metal, both useful and ornamental. 
The finest color effects are applied to these 
boxes and in many of the designs gold, 
silver and bronze are incorporated in 
reproductions of famous paintings, old 
masters and rare portraits. All sorts and 
kinds of boxes are made for every con- 
ceivable use as well as an interesting line 
of waste baskets, bread trays, candlesticks, 
flower vases, book ends, desk sets and 
numerous other things. 

* * * 


The marble ink stands and accessories 
shown in Group No. 277 are more suitable 
for a man’s room than for a woman’s. They 
are decidedly rich in appearance, however, 
and could be used to good effect in either 
the sumptuous office or the home, being of 
real Italian marble in green and white, 
black and white or other colors. Besides 
the pieces shown there are other articles 
of equal attractiveness in this ware. 








The Egan Jewelry Co., 24 Front St, 
Worcester, Mass., has taken a five-year 
lease of the third floor of the Rogers 
building at the corner of Front and Main 
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An interesting variety is shown in Group 
No. 272, both in style and metal. There 
are simple styles as well as those that are 
tlaborate and ornate in design. Most of 
them are so constructed that they will burn 
cube, powder or stick incense. The elephant 














decorative schemes of the modern home, 
blending charmingly with the other decora- 


tions. 
x ok x 


Other very charming pieces of decorative 
art goods are those in Group No. 274. The 


Grour No. 274—DECORATIVE ART GOODS FOR THE HOMEMAKER WHO IS SEEKING UNIQUE SUGGESTIONS 


Sts., the property which is owned by For- 
rest W. Taylor. The complete floorage 
space is 750 feet. The jewelry company ex- 
pect to move in its mew quarters about 
March 1, where the present business of 
jewelry and clothing will be continued. 
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Glassware in Your Home 


Our high grade Cut, Etched, Gold Encrusted, Gold 
Banded, Mother of Pearl and yellow Iridescent de- 
signs on rich lead blown glassware gives a distinct 
touch of individuality and is especially adapted to use 
in the refined home. 


“The glass with the ring when tapped” 
Beautiful Colored and Gravure Photos Sent Upon Application 


Goblet United States Glass Company 


Classic Design 
General Offices and Salesrooms 


So. 9th and Bingham Sts. Pittsburgh, Pa. 


New won 1107 Broadway Boston: 99 Bedford Street Baltimore: 110 Place 
E. T. Craig, Representative M. A. Lovell, Representative John A. Dobson Co., resentative 
pe thats Los Angeles: 643 South Olive Street : 38 East Randolph Strest 
J. A. Hemple, Representative J. F. Stirk, Representative F. T. Renshaw, Representative 

Denver: 404 Jacobson Building 


Sem Francisco: 628 Mission Street Dallas: Southland Hotel Building 
F. M. Dunn, Representative D. D. Otstott, Inc., Representative Norton C. Boyer, Rep. 
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Leather Goods in the Gift Department of Jewelry Store 
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EATHER goods can and should play a 
very large part in the stock of the 
jewelry store installing a gift department. 
Leather goods are not only gifts, but essen- 
tials, necessities, and as such should be 
found in the jewelry shop. 

The leather goods department, comprised 
of heavy articles in the form of suitcases 
and bags, should occupy the rear of the 
store. At least 75 per cent of the bags and 
suit cases carried by jewelry stores should 
be equipped with traveling sets, either for 


tached to the cover, to embossed and highly 
decorative trimmings in gold leaf. 

Glove cases, handkerchief, collar and 
comb cases can also be carried with this 
stock, They bear a small design and are 
envelope style, bearing no stiffening, and 
selling at a very low price.. 

A very attractive desk calendar is one of 
solid brass base and holder, having an ooze 
leather cover over the calendar only, on 
which the word “calendar” is stamped in 
gold. The pad itself is gold edged, and of 





























Group No. 275—“LEATHER-ET’ LAMP SHADES IN PLEASING PATTERNS 
(See text on page 101) 


the man or woman or the combination sets. 
The overnight bags for ladies and manicure 
sets in their leather cases should also be 
found in this department. The sets for 
the equipped bags should be varied, silver, 
ivory, imitation ivory and composition, tor- 
toise shell, and one or two gold plated sets, 
depending upon the location of the store and 
the buying possibilities of those who come 
into the place. 

Next in bulk, and gradually advancing 
toward the end of the department where the 
stationery department may be, or where the 
jewelry stock may end, should be found 
leather picture frames of a large assortment 
of sizes, shapes and designs. With these 
come the leather desk sets, from plain and 
simple styles to the elaborate and expensive 
genuine leather with inkwell of glass and 
leather trimming. Here also belongs the 
writing tablets which again are a very broad 
field, from small plain leather cases which 
hold a pad and some envelopes to the large 
embossed leather case with three or four 
compartments for paper and envelopes, blot- 
ers, stamps and a place for a pencil or 
fountain pen. Memorandum books in a 
variety of sizes and red, green, brown and 
black leather covers should be found here, 
together with address books, diaries, “My 
Trip Abroad,” account books, engagement 
books and card score pad. 


Leather pocketbooks for Milady, and 
leather wallets, purses, cigarette and cigar 
cases, card (both playing and calling cards) 
Cases, leather chip cases, leather trimmed 
business and social desk calendars, and other 
small leather articles or leather trimmed ar- 
tiles for desk, or library table such as 
embossed leather book marks, and leather 
overs of sizes which fit three or four 
Sizes of book bindings. These book covers 
range from the green and brown leather 
‘vers with or without a marker of 
@ silk ribbon or a thin strip of leather at- 





a high grade bond paper. Another calendar 
much on this style has a brass plated base 
and holder, and has either dark green, red 
or black leather covers. It can be easily 
seen that articles of this style are dainty 
and appropriate additions to the leather de- 
partment in a jewelry store. 




















276—METALWARE TRAY AND 
BASKET 
(See text on page 101) 


Group No. 


Patent leather novelties are also being 
stocked by progressive jewelry houses, to 
be added to the leather department stock. 
There are all types of leather articles be- 
ing made up in patent leather now, from a 
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playing card case to a writing tablet. And 
they are hand decorated, which enhances 
their attractiveness. 

There are the traveling, leather cased sew- 
ing sets or embroidery sets, holding thimble, 
package of needles, stiletto, scissors, and 
spools of assorted colored silks and cottons. 
These sewing sets also come in small at- 
tractive baskets, leather lined. 

Another novelty article which is very use- 
ful and will appeal to men is the wallet, 
the cigarette case and the match case which 
match in plain leather, or gold leaf trimmed. 
These can be marked with initials or name 
of the person. 

Along with glass inkwells trimmed with 
leather tops and bases comes the metal 
scales trimmed with leather tops and bases. 
These transform the ordinary mail scale into 
an article which can remain upon the top 
of the desk and blend with the leather desk 
set in use. 

In the gift department of a jewelry store 
where leather goods are grouped by them- 
selves, as they should be, there should be no 
articles on the counter top. Leather goods 
are heavy in appearance no matter how 
small the article is or how delicate the de- 
sign, For this reason they must not be 
forced upon the visitor to the department 
in search of something. 

With the glass top of the show case 
cleared at all times, except when showing 
articles to a customer, the show case itself 
can be taken into consideration. This should 
contain on the top shelf only such small 
articles as will give an appearance of space 
and lightness. Under these in the one shelf 
and the bottom or floor of the case, can be 
the heavier articles, such as diaries, book 
covers, desk sets, card and chip cases, though 
the latter can be placed on the first shelf. 

Bags, suitcases, and the manicure and toilet 
sets should be in the wall cases behind the 
counters, where they fit very well with 
leather picture frames. The heavier suit- 
cases and bags can also be shown on a 
separate aisle table, having all of them open 
to display their equipment. 

Canes and umbrellas seem to be a part of 
the leather goods department in many 
jewelry stores. This may be for the reason 
that some are leather trimmed, or because 
it is too small to be a department of its 
own and is therefore placed among the trav- 
eling leather articles. An assortment of 
canes and silk umbrellas should be as large 
as the proprietor feels his business war- 
rants. No duplicate styles should appear 
in the display case—rather show a few de- 
signs and woods in canes than let the cus- 
tomer see that you are making your design 
look large by duplication. The same with 
umbrellas. Also these styles will sell much 
quicker if customers do not see duplicate 
styles for then they do not feel that the 
minute they have purchased a certain style 
umbrella Mrs. Jones may come into the store 
and purchase another just like it. Women 
and most men like to feel that they are 
exclusive to some extent anyway. 








Arrangements have been made for the fol- 
lowing conventions of retail jewelers asso- 
ciations: Oklahoma, April 10-11, at Okla- 
homa City; Maryland-Delaware, at Wil- 
mington, April 10; Indiana, at Culver, June 
24-25-26, 
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; Dickens Characters in Royal Doulton Porcelain 
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Exquisitely modeled, true to the stories, hand colored. The latest vogue. The beautiful figures 
are mounted on Mexican White Onyx, and are made into useful articles such as Calenders, 
Ash Trays, Match Holders, Paper Weights, etc. Write for a sample assortment. 


Wm. S. Pitcairn Corporation, 104 Fifth Ave., New York, N. Y. 
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Artistic Glassware in Crystal and Colors 


Unusual Designs in 
Vases, Candlesticks, Bowls, Colognes, Cigarette Boxes, Ash Trays, Lamps, Etc. 


CORNING GLASS WORKS 


NEW YORK OFFICE (Steuben Division) Main Factory and Office 
501 5th Ave. at 42nd St. CORNING, N. Y. 
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The Gift Department Show Cases 





HE attractiveness of the gift department 

stock depends greatly upon the manner 
in which it is displayed. Show cases in 
almost every instance should have glass 
shelves, though the wooden shelves display 
the goods almost as attractively. Fancy 
hand bags, opera bags, and other silk 
novelties make a better showing on a glass 
shelved case. 

One gift department in a jewelry store 
was very attractive. The displays were 
simple, and spread over the shelves in a 
manner which did not give even the impres- 
sion of crowding much merchandise into a 


department for exhibition. 


There were three show cases in this de- 
partment and a center aisle table. The 
table bore boxes of stationery, samples of 
the engraving work which the house did, 
and what they were offering for immediate 
sale. Two of the side cases had two doors, 
and the other four. 

The first to catch the attention was the 
showcase at the back of the store, it was 
the one with four doors, and it faced you 
as you came down the store aisle. In that 
case were three shelves and the bottom, 
making four plans of display. Out of the 
stock had been selected the articles which 
would appear best on the top shelf, which 
could be seen completely and which would 
be attractive. Picture frames in silver and 
leather were chosen. They were in every 
design which the house had been able to 
obtain, a very large and complete assort- 
ment. Anyone wishing a picture frame in 
silver or leather would find what was de- 
sired on that shelf. These were arranged 
according to size, the largest at one side 
of the case, graduating down to the smallest 
at the other side. 

The second shelf contained odd pieces 
such as the large boxes and receptacle for 
letter paper and envelopes, of !eather, a few 
more picture frames for -which, there had 
not been enough room on the top shelf, and 
‘then came bridge pads, with and without 
packs of cards, and leather bound books 
bearing the words, “My Trip Abroad.” 

The third shelf again began with large 
articles, as the other shelves had. This time 
it was portfolios and complete leather desk 
sets, then book ends, and boxes of leather 
of odd sizes for use as cigarette and cigar 
boxes, as stamp boxes, as jewelry boxes 
and the many other uses women can find for 
pretty boxes. Then came odd leather and 
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glass combination ink wells, and at the other 
end were the diaries, address books, engage- 
ment and memo books, and “A Line a Day.” 
It was the most attractive shelf one could 
imagine. 

The bottom of the case, contained the 
large leather portfolios at one side, several 
complete leather desk sets, some men’s belts 
with silver and gold rings and buckles and 
then, in a caseless array which would ap- 
peal to a man, canes and riding crops were 
scattered over a third of this shelf. 

To the left was one of the two-door show 
cases, with three shelves and the bottom. 
The bottom of this case was filled with 
equipped suitcases and bags of all styles. 
The shelf above was covered with trays in 
which were rows of wallets, change purses, 
card and playing card cases, and cigarette 
cases. 

The next shelf had three complete leather 
desk sets, with odd leather letter paper and 
envelope holders set between the three sets, 
a very simple but attractive display. 

The top shelf also showed three desk sets 
and silver desk calendars grouped at one 
end. 

On the other side of the aisle was the 
other two-door case. On the top shelf of 
this case, to the left, a vanity and 
traveling case of leather, were shown. The 
rest of the shelf was filled with “My Trip 
Abroad,” “Brides Wedding Gifts’ and a 
portfolio. 

The shelf below contained at the left, a 
ladies traveling set which folded up, a soft 
leather affair which is always popular. In 
the center of this shelf were leather sta- 
tionery holders and boxes, and three odd 
leather ink wells in the front. To the right 
was a man’s folding leather traveling set. 

The shelf below that contained to the 
left, calendars for every style desk, odd 
pieces of desk sets, paper clips of silver, and 
bronze and iron odd desk pieces were at the 
right end of the shelf. 

The bottom contained to the left a com- 
plete silver desk set, individual silver and 
glass ink stands in the center and to the 
right another complete silver desk set. 

This store did not go into many of the 
very newest novelties, but a new manager 
has taken charge and he is giving this de- 
partment much consideration and more at- 
tention than ever before, but the display of 
the merchandise which the department does 
carry is really excellent, and for that reason 
its layout has been given. 
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Exhibition of Glass, Pottery, Lamps, Etc. 
Now Being Held in Chicago 


The exhibition of glass, pottery, lamps, 
etc., now being held at the Congress Hotel, 
Chicago, occupies seven complete floors of 
this big hotel. The display comprises all 
kinds of cut and decorated crystal ware, 
fancy lamps, art china and utilitarian arti- 
cles, shown by upwards of 400 firms or 
agents. 

The exhibition is held under the auspices 
of the Glass, Pottery, Lamps and House- 
furnishings Association, of Chicago. Mem- 
bership in this association is open, without 
formality, to any person, regardless of resi- 
dence, engaged in buying or selling of mer- 
chandise within the purview of the organiza- 
tion. The expressed and actual purpose of 
the organization is to promote the interests 
of all persons engaged in handling these 
lines, from the manufacturer to the seller, 
who maintains direct relations with the pub- 
lic. An incidental purpose is to promote the 
use by the public of these lines. 

The officers of the association are as fol- 
lows: John F. Bowman, president; Henry 
Von Hagel, vice-president; Earl W. New- 
ton, treasurer; Ira A. Jones, secretary. The 
chairman of the executive committee is John 
H. Ling. 





The Arts Most Important in Social 
Relations 





coyt is because art has such immense social 

value in originating, presenting, continu- 
ing, or changing the current standard of 
social values, from law and religion to mil- 
linery fashions, that it is so powerful and 
so valuable a factor in all social life. Near- 
ly all our knowledge of the phenomenal 
world comes to us through the medium of 
vision, by color and form. 

“There is, of course, much that is tangible, 
and more that is audible, but the material 
subjects that are used in the graphic and 
plastic arts are most important in the mani- 
fold social relations of physical life. We are 
all susceptible and sensitive in varying de- 
grees to the powerful yet indefinable values 
of form, color and tone in the visual and 
aural arts, and it is the increase in this 
sensitiveness which gives greater and wider 
appreciation of art. When allied with ability 
in productive craftsmanship, it allows of 
greater expression, provided the creative in- 
stinct be strong and urgent and the aim be 
clear and definite.”—W. G. Rarrf. 
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Group No. 277—MARBLE INK STANDS AND BLOTTER HOLDERS SUITABLE FOR OFFICE OR HOME USE 
(See text on page 101) 
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BORGHESE 


These few pieces from the Borghese 
line mark a definite step forward with 
the changing and advancing standards of 
public taste. 


Lamp—Panel—Sandwich Tray 


CHARLES HALL, Inc. 


18 West 23" Street, NewYork(ity 
Works “Sprin field, Mass. 
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Gold Encrusted Glass | 


Ideal Items 
for the 
Gift Shop 


and Jeweler 


Every piece is 
carefully selected, 
and decorated in 
pure coin gold. 


Send for 
Catalogue 





7 George W. Murphy 


Factory and Offices: 








No. 60/3385. 9 oz. Goblet Hawley, P a. 





New Reproduction 


| Three Graces 
by 


Canova 


| 20 inches high 
Beautifully Tinted 


Reconstructed 
Alabaster 


An 
Excellent 
Xmas Gift 


or 
Make Good 


Window 
Display 





Price 


$10.00 











Real Art Marble Works 


Florentine Pressed Marble Statuary 
309 Bleecker St., New York, N.Y. 











“Send it on Wings’’ 


Dieaming in the Sunshine 

Through nectar sucking 
hours. 

Bring us a breath of Summer 

And the perfume of its 
flowers. 


A dainty Perfume drop- 
per, cut glass, as illus 
trated, one ounce capac- 
i $3.75 ea. 


New Octagonal Ivory 
Puff box, Hinged cover, 


Cold Cream Jar... 


Powder Jar, 
Cigarette Jar 
Cigar Jar 


Perfume Dropper, $3.75 ea. 


One dozen Butterfly Lockets assorted 


“Jewels of the Sun” 
on Velvet Display Pad 


The Butterfly Bor, Hue. 


36 Bromfield Street, 


Boston, Mass. 




















That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with Tus 
Jewerers’ CircuLar regarding any advantageous 
device or plan which they are utilizing in cen- 








nection with their business. 














Departmentizing a Jewelry Store 





Written Expressly for The Jewelers’ Circular 




















VERY often the jeweler fits his business 
to some system of accounting instead 
of fitting the system to the needs of his own 
particular circumstances. This is nearly 
always true when it comes to departmentiz- 
ing his business. It is so easy to adopt a 
system that some other jeweler has found, 
more or less, satisfactory than to adapt it 
so that it will fit its new home more per- 
fetly. Therefore, right here the writer 
wishes to advise the jeweler, who under- 
takes to follow his advice and departmentize 
his stock, to carefully consider the needs of 
his own particular business and then adapt 
the ideas that will fit—and make up any lack 
in the system to fit into the omissions. 

It is not possible to departmentize a stock 
without some slight system of stock keeping. 
Itmay only be the division of the stock into 
departments and of keeping track of the 
stock received and sold in each department, 
but that will require a measure of stock 
keeping. The value of a departmentized 
stock lies in the stock keeping system in- 
stalled, as it is by means of the stock keep- 
ing records that the value of a depart- 
mentized business is manifest. 

A perfect system of stock keeping is 
probably impossible, as are other perfect 
things. But the jeweler who attempts to 
keep his business departmentized should in- 
stall as perfect a system as possible, and he 
should be willing to make such changes in 
‘ls system, from time to time, as he thinks 
will prove to his benefit. Many jewelers and 
others use antiquated systems because they 
#¢ running smoothly, when with a few 
changes the system might be made one 
nakred per cent more valuable to the busi- 
E85, 

A jeweler may divide his stock into a 
seat many items, or he may confine his 
‘tock within a very few departments. It is 
Mssible also to have the stock listed in few 
‘partments, but have a large number of 
sub-division which will take care of sepa- 
“ale items in each department. 

‘ jeweler doing a half million dollar 

ness has his stock divided into the fol- 
owing departments : 












A— Diamonds. 

B—Watches. 

C—Gold and gold filled goods. 

D—Miscellaneous, such as 
leather goods, silk fobs, etc. 

E—Silverware. 

At the same time he is in a position to 
tell at a minute’s notice the state of any 
particular line of goods in stock, and to 
trace every single item of jewelry, or any 


cut glass, 


io Lu | iz ['9 
Mens Chains 


‘9223 
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other to “bulk” lots. Diamonds, watches 
and such articles are each individually listed 
and the records follow the individual articles 
through the stock. In such lines as flat 
silyer it is obviously unnecessary that each 
item of a set or dozen be individually listed 
and recorded. Just when the article shall 
be individually listed and when the “lot” 
will be listed the jeweler should determine 
for himself. 





SIMPLE SYSTEM FOR CLASSIFYING STOCK 


other article through his stock records. 
For such a large stock as this it is only 
natural that it would require the attention 
of an accounting department to look after, 
but in a smaller business the jeweler could 
look after the records and attend to his other 
duties at the same time. 

The immense stock of this jeweler was 
taken care of on two forms, one adapted to 
the recording of single articles and the 


Too many stock keeping systems are so 
elaborate in their records that it is too ex- 
pensive for the average jeweler to use, be- 
cause the cost of keeping the records are 
too high for the value received from them. 

While it may be desirable to keep track 
of the stock that has a high value it is only 
a labor of love to keep records of the indi- 
dividual items that do not bulk large in 
cost. A stock keeping system of some kind 








110 THE JEWELERS’ CIRCULAR February 14, 1923, 





SALESMEN’S DISPLAY EQUIPMENT 


Every kind of case or tray that your 
salesmen may require. 





It is to your interest to use 


RUECKERT’S Sample Cases, 
Trays and Trunks. 


NO. 2157 
RIBBON BRACELET WATCH CASE 


im... Rueckert Manufacturing Co. 


“FABER UTICA” TRUNKS 9-13 Maiden Lane, New York Providence, R. I, 
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18 Karat Ring Findings The Bow-Knot 


The Easiest to Assemble 


Because they are designed by men who have 
had practical experience in the manufacture 


of rings, and meet the requirements of the 


Samples Sent Upon Request 


fia. Unassembled 


practical ring maker. 
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A Few of Our Side Pieces. 
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One-Piece Shank 


SIMSON BROS. 


125 Canal St. New York 


14 Karat Findings Co. 


64 Fulton St. New York 
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ow 90% of the Business Men that fail come 
from the ranks of the Non-Advertiser. 


Y Play Safe and Advertise. Write for our 
Free Cut Service. 


1/10 14Kt. Gold Shell . fe no 
FIR S PAY FOR THE GOLD ONLY | #4q ®2%",.., 2 
wo & retail. F 
Our Chains have our 1/10 14K to re 


Cut No. S. F. Trade Mark and QUALITY 


tail 
Advertising these chains steadily in your STAMPED. “. oa 
local paper will create a demand (desire). Our 1/10 14Kt. Gold Chains Dickens 
Many people will get interested after seeing | are just what we claim, that is, , | Vest 
the “Ad” regularly who otherwise would if you melt up the Chain you get ( retail 3.00 
never think of buying one. TRY IT, and be in.14Kt. Solid Gold, one-tenth | Can be had in Yellow, 
convinced. weight of the Chain. | | arora oc Waite Ga 
A memo assortment sent upon request. = | in 1/20 Gold Filled. 


BUFFALO JEWELRY MFG. CO. We pay charges both ways. Terms . Prices in proportion. y 
“THE MAIL ORDE . x 
R HOUSE” Chain and swivel electro free with >S 


Brisbane Building Buffalo, N. Y. first order, no matter how small. 
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Storekeeping Department 


—— 

should be found in every jewelry store so 
that articles of value may be kept track of. 
The system should include a method of 
marking the individual items, when this is 
possible, for identification purposes, and to 
facilitate keeping a record of their purchase, 
receipt, sale, etc. But it is not so desirable 
to do this with a large part of the lower- 
priced articles in stock. 

A jeweler found the following classifica- 
tion of his stock to be satisfactory, and as 
it departmentizes the stock, to a certain 
degree, it is explained here for the jeweler 
who does not care to make use of an 
daborate stock keeping system. The entire 
stock was listed under the following items: 
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Gold filled links; gold links; gold breast 
pins; brooches ; gold filled scarf pins; gold 
garf pins; emblems; earrings; bracelets 
and beads; men’s chains; gold lavallieres; 
gold filled lavallieres; fobs; charms and 
lockets; leather goods; women’s novelties; 
men’s novelties; glassware; clocks; dia- 
monds; men’s rings; women’s rings; signet 
rings; baby rings; wedding rings; silver 
plate flatware (7 classifications) ; special 
orders; mountings; sterling; fountain pens; 
engraved stationery; silver plate hollow- 
ware; ivory; unclassified; optical;. Inger- 
sols; watches. 

This classification of the stock of this 
jeweler seems to suit him very well, but 
other jewelers might not wish to include all 
of these items in their own classification, 
and indeed might see fit to combine some 
of them, and to separate some of those that 
are combined in this classification. The list 
is given for the purpose of offering a sug- 
gestion along the proper lines the jeweler 
should follow, not for him to blindly copy 
and adopt. 

With this classification of his stock, or a 
similar one, it is possible for the jeweler 
with a few records to tell at’ any time just 
whether any or all of these classes of mer- 
chandise are making a profit or a loss. Just 
how this may be done is explained in the 
following paragraphs. 

The system may easily be handled on 
cards. The cards may be as small as 3x5 
inches, so they may be kept in a small 
handy file and kept in the safe when not in 
we to preserve it in case of fire. Such 
records would be of great value to the 
jeweler in establishing the amount of stock 
on hand in case a fire did take place. 

These 3x5 inch cards may be purchased 
with regular ledger ruling similar to that 
illustrated in Fig, 1. In this illustration 
there is a series of ten cards, each used for 
the purpose of listing one of the classifica- 
tions of stock the jeweler decides upon. 
The front card is used to keep track of the 
stock of “men’s chains.” 

It will be noted that the cards are num- 
bered according to the classification of the 
stock, “men’s chains” being number “10” in 
the stock system. To facilitate the handling 
of the cards, and of finding each card 
quickly they will have to be prepared in the 
ollowing manner: 

The cards are to be filed in series of ten, 

¢fore, the tops of the cards are to be 











cut away as indicated in Fig. 1. It will be 
Moted that each number on the card is 
one-half inch” further to the right than its 
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neighbor on the left. As the cards are five 
inches long this allows for ten numbers to 
the series before another series has to be 
started. The top card of the series is 
marked with a half-inch space from the 
left. A cut with the shears of one-half inch, 
or thereabouts, at this point is then made. 
Then all that part of the top of the card 
to the right not occupied by the number is 
cut away so that the numbers on the cards 
below it may be easily seen. The second 
card will have an inch space at the left that 
is not cut away, the third will have an 
inch-and-a-half space, and so on. After the 
series of ten cards are thus prepared the 
numbers are marked consecutively. 


To facilitate finding the cards under their 
proper numbers it is always necessary that 
a card be returned to the file at its proper 
place. A card of a different color with a 
tab half an inch above the others, which 
will require a card 3% inches instead of 3 
inches wide may be filed in front of each 
series, and marked with the first number 
of that series. The first colored tab card 
will be “10” which will lie in the file in 
front of card ten. The next will be ‘20” 
and will lie in front of the next series, which 
will be numbered from 20 to 29, and so on 
through the entire classification. 


Once the cards are prepared the system 
is ready for use. First of all each card is 
given its proper classification according to 
the numbers allotted to each class of stock. 
Next, on the left-hand part of the card an 
inventory of the stock is recorded. This 
may be condensed from a “book” inventory, 
if one is kept for handy filing, or it may be 
the actual inventory of the stock. It is to 
be understood that the figures used on the 
card in Fig. 1 are purely imaginary and 
are given for the purpose of showing how 
the entries are made. 


The purchases for the year are entered 
on the right hand side of the card. These 
are entered monthly, the purchases being 
figured in monthly groups. On the other 
side of this card the sales are recorded, 
both at selling price and at cost price. These 
are handled in monthly groups, to save the 
enormous amount of work that would be 
entailed if the individual sales were entered, 
and to condense the records into a small 
space. 

At the end of the year the record is 
completed for that year. The total invoice 
of the stock at the beginning of the year, in 
this case purporting to be $151.62 in dollars 
and cents, and to consist of 132 chains, and 
the total purchases, found in the next section 
are added together. This is found to be 
$551.11. On the other side of the cards the 
sales for the twelve months are totaled at 
both selling price and cost price. The cost 
price total is deducted from the $551.11 and 
the amount of stock that should be on hand 
is shown to be $369.24. When the inven- 
tory is taken on January 1, 1924, all of the 
stock is not found to be as desirable as 
when it was purchased. It is therefore 
depreciated to its real market value, which 
is found to be $343.87. By deducting this 
from $369.24 we find that the total deprecia- 
tion of this stock amounts to $25.37. This 
amount is then charged to depreciation 


account before the books are closed so that 
the loss may be properly recorded in mak- 
ing up the final financial report of the 


CIRCULAR 





f i 
assets and liabilities, and figuring the present 
worth of the firm. 

Having both the cost and selling totals 
of the sales it is merely a matter of sub- 
traction to find the amount of the gross 
profit, or mark up obtained. To find 
whether this amount is larger or smaller 
than a _ proportionate amount charged 
against the business done in men’s chains, 
the following process will have to be 
followed: 

The total expenses for the year for the 
entire business is figured. The per cent. 
of sales this expense amounts to is then 
found. Let us say it is 40 per cent. of 
sales. as that appears to be about the aver- 
age amount of expense in our business 
during the last year or two. Now let us 
say the gross profit on men’s chains 
amounted to $250, and sales were $500, 
Forty per cent. of $500 is $200. Deduct 
$200 the actual pro rated cost of handling 
men’s chains and we find a gain has been 
made in this item of the business of $50. 

The system just described is the simplest 
that the jeweler can use and still secure 
the information he desires, which is usually 
an answer to the question, “Did I make 
money on this line, or on that?” 


Besides the above classifications there is 
usually another, one that has not been men- 
tioned above, which is the “Repair Depart- 
ment.” It is hardly possible to find exactly 
what the repair department is making when 
the repair men give part time to selling. 
One jeweler has solved the problem to his 
own satisfaction by charging the repair 
department with its receipts, expenses for 
materials and other items being charged to 
supplies and appearing in the cost of doing 
business for the entire establishment. 
Whether other jewelers would think this a 
satisfactory way out of the difficulty it is 
hard to say. It is probably true that many 
repair departments are maintained for their 
indirect profit, rather than for any direct 
profit that accrues from it. 


With a system similar to that described 
the jeweler will be in a better position to 
judge his business results. He will find 
that it does not require a great deal of 
time to carry on, the larger amount of time 
being necessary for its installation in the 
first place. He should remember that 
everything is handled on a monthly basis. 
The sales may be divided each day into its 
proper classification, which will be only a 
matter of a few minutes each day, and the 
totals taken at the end of the month and 
entered then. It is the same with the pur- 
chases, a monthly total only being entered. 

It will be found an easy matter to check 
stock with such records. Take the men’s 
chains stock, fer instance. The inventory 
of the stock on the shelves at any time 
should correspond with the total of the 
inventory at the beginning of the business 
period and the purchases, less the sales. If 
it does not there is grave cause for worry 
and an inquiry should be made. 

The jeweler may keep track of only part 
of his stock or all of it by this system. If 
he desires the greater part of his stock may 
be entered under the “unclassified” section, 
The process of handling the system is the 
same whether the stock is divided into few 
departments or into numerous single ling 
items. 
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A Prize-Winning Float 





ERE is a float which won second prize 
in the float contest held recently in a 
business celebration in Winona, Minn, The 
float represented the firm of Allen S. Mor- 
gan, an enterprising retail jeweler. Mr. 
Morgan has been a very progressive ad- 
vertiser in his home town for many years 
and has always taken a deep interest in his 
community. 

The float illustrated was a great novelty 
and increased the amusement of a large num- 
ber of youngsters and oldsters who took ad- 
vantage of the improvised toboggan which 
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Price Tags an Aid to Salesman 
and Customer 








Written Expressly for The Jewelers’ Circular 

















(THERE seems to be a diversity of opinion 

among retail jewelers as to whether or 
not it is advisable to tag merchandise with 
the retail selling price. Some jewelers, I 


know, tag every item in their stock, the 
tags showing the cost mark by means of 
symbols or letters, and the retail selling 
price in plain figures. 


Others are content to 





PRIZE WINNING TOBOGGAN FLOAT BY A, S. MORGAN, WINONA, MINN, 


gave emphasis to the retailer's slogan “The 
Morgan Jewelry business has been sliding 
ahead since 1862.” 








Smile Awhile 





“Jack seems to be well supplied with 
money. Something must have turned up.” 
“Yes; rich uncle’s turned up his toes.”— 
Boston Transcript. 
* * * 
“May I not ask you to be my wife, my 
constant adviser?” 
“Yes, if you think you can let your mind 
come along with mine.” 
* * * 


“Pa, what’s a slush fund?” 

“It’s a large sum of money raised by an 
opposing political party for corrupt pur- 
poses.” 

“But, pa, doesn’t your party ever have a 
slush fund?” 

“No, my son. We merely raise a little 
money for legitimate expenses.”—Birming- 
ham Age-Herald. 

x* * * 

“Pop?” 

“Well, Junior——” 

“Are ‘politics’ plural?” 

“No, my boy, there isn’t anything in the 
world more singular than politics.”—Youngs- 
town Telegram. 


mark on tags the cost in characters the 
meaning of which is known only to them- 
selves and their sales force, charging 100 
per cent. of the cost for the article, or as 
much as the traffic will bear. Still others 
jot down on their price tags the date mer- 
chandise was put in stock, the cost in private 
marks, and the retail selling price in plain 
figures, decipherable to the greenest sales 
clerk or the most inquisitive customer alike. 
This latter method, to my mind, is the most 
satisfactory of all, for various reasons, one 
of which I will attempt to comment upon 
in detail. 

A customer entered a certain jewelry 
store, some days ago, and asked to look at 
silver tea sets. The young lady behind the 
counter brought forth a tea-pot, sugar and 
cream, and placed them on top of the show 
case for the customer’s inspection. Naturally, 
the first question put by the customer was 
“What’s the price of that set?” The sales- 
lady, being none too familiar with the stock, 
examined the various pieces comprising the 
set in search of price tags, but found only 
the tea-pot tagged, the price thereon reading 
$20. Assuming this represented the cost of 
the 3-piece set, she quoted the customer ac- 
cordingly. The customer in the meantime 
decided she wanted a tray also, and asked 
to be shown something that would match 
up with the tea set. The saleslady then 
called on a salesman to help her find a 
suitable tray, and after some little delay 





they found one that matched up nicely wi 
the set. The customer now asks the price 
of the tray, and was told it sold for $15 
“The set complete would then cost me $35” 
she said. The salesman got his pencil og 
and began to figure, setting down $20 fo 
the tea-pot, and $15 for the tray. Whe 
he came to the sugar and cream, he foun 
them minus the price tags. It then dawned 
on him that the saleslady had quoted th 
customer $20 for the three pieces to the set, 
instead of which the $20 represented the 
cost of the tea-pot only. He excused him. 
self for a moment and went to the office in 
search of the manufacturer’s bills, covering 
this set. Some time elapsed before he could 
resurrect the bill desired. The customer, in 
the meantime suspecting that the set was 
now going to cost her more than she had 
bargained for, left the store promising to 
return later. Needless to say she never 
returned. 


Now then, suppose the saleslady had 
without the salesman’s assistance made the 
sale and rang up the purchase price, what 
would have been the result? Just this. The 
boss would have been out the value of the 
sugar and cream, the retail selling price of 
the two pieces approximating $20. Had 
this jeweler been careful to have every 
separate and solitary piece of silverware 
in his stock properly tagged or marked, 
this loss of a sale, to say nothing of the 
probable money loss he might have sustained, 
could all have been prevented. 

It is because of incidents of | this 
character that jewelers often get the repu- 
tation of being careless or slovenly in theif 
merchandising methods. Coming back to 
our argument as to what constitutes the 
most satisfactory method of tagging mer- 
chandise carried in a jeweler’s stock, permit 
me to suggest, first of all, that goods be 
tagged the minute it is unpacked, if bill 
accompanies shipment. If this rule is aé- 
hered to, much future annoyance and con 
fusion will be saved. Personally, I prefer 
to tag every item, regardless of how many 
duplicates there happens to be in stock 
The first notation to go on the tag would 
be the date received. For example, should 
the article just unpacked happen to be 4 
clock, and it came in January 18, 1923, 1 
would mark in ink at the top of the tag # 
small figures “1—23.” Underneath I would 
set down the cost mark, using letters of 
other characters to prevent the cost of the 
clock to me from becoming public property. 
Last of all, I would include the retail selling 
price, setting this down in plain legible 
figures, using ink in each case to prevent 
mark from becoming obliterated through 
constant handling. 

For the benefit of jewelers who have 
never used private marks to designate the 
cost of merchandise on tags, or who have 
not the time or inclination to originate 
something suitable, it might be opportune 
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Storekeeping Department. 


for me to devote a paragraph or two in 
explanation thereof. 

Business men in general make use of 
yarious devices to prevent the cost mark of 
their goods from becoming known to any 
except their own employes. The device 
most frequently used consists of some word 
or phrase containing ten different letters or 
characters, each representing a figure. For 
illustration, take the word 


REPUBLICAN 
1234567890 


An extra letter, called a repeater, is used 
to prevent the repetition of any letter. 
Hence, instead of writing $8, according to 
the above key, which would be CNN, the 
letter X or any other letter not found in 
the key could be used, which would make 
the mark then read CNX. 

Suppose the clock just unpacked was in- 
voiced at $15, and we wanted to retail it 
at $25, we would fill in the tag to be affixed 
thereto substantially as follows: 





> J—23 : 
: RBNX : 
25.00 


This precludes any possibility of guess 
work in the future,'as to when the clock 
was received, what it cost you, and what 
it should retail for. Simple, is it not? 

While on the subject of the proper tag- 
ging of merchandise, perhaps a word or 
two with reference to the relation of the 
price tag to the article itself might be in 
order. Do you realize that price tags on 
merchandise displayed in your window have 
a tendency to draw customers into your 
store? There are very few retail merchants, 
particularly in the jewelry field, who can 
afford not to put price tags on goods in 
their show windows. I have known some 
jewelers to go so far as to turn the figured 
side of the tag away from the view of the 
passers-by, purposely to prevent them from 
seeing what the goods will cost. Of course, 
the reason for this is to try to get lookers 
to come into the store to ask the price, so 
that an opportunity will be presented to talk 
to them. But for this very reason many 
people will not go into a store to ask the 
price, because they think the purpose of 
the turned in tag, or the absence of any 
tag at all, is to get them inside so that the 
salesmen may work on them. 

Price marking of jewelry has caused 
more sales to be made than the opposite 
method. Many a prospect has become a cus- 
tomer because before he entered he saw 
what the article displayed was going to 
cost. Had he not known the price he 
would not have gone in, since neither men 
nor women are very keen about meeting up 
with the embarrassing experience of finding 
merchandise priced way beyond their means. 
Many people are likewise inclined to infer 
that unpriced goods are more costly than 
they actually are. Personally, z consider it 
very good business to let the public know 
Precisely what the price of an article is. 
This is one of the reasons why standard 
Priced advertised goods of every character 
sell so easily. If the article is in the window, 

all means show its price. It matters 
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not whether you are displaying diamond 
rings or alarm clocks. Some one in the 
market for the article is sure to take note 
of the price and come in to buy. 

I invariably patronize the clothier or 
haberdasher who displays in his window 
with price tags affixed thereto the suit, hat, 
scarf or collar that strikes my fancy. I 
am not necessarily a bargain hunter, but 
when I go in search of some article of wear- 
ing apparel I take careful note of values as 
I see them in the shop windows, and buy 
where I am persuaded I can get the most 
for my money, all other things being equal. 
Not only the middle classes, but people of 
considerable means are many times prompted 
to purchase some article we happen to dis- 
play in our own window from time to time, 
simply because of the price appeal. It is 
even advisable to advertise by means of a 
small window card placed alongside the 
chronometer the charge made for fitting 
watch crystals, or restringing pearl beads. 
Some people are too timid to walk into a 
store and ask the price of jewelry, or ascer- 
tain the cost of replacing a watch crystal. 
By displaying price cards in your windows, 
therefore, you make shopping for people of 
this type both easy and pleasant, and you 
are sure to benefit in the long run. 

A. &. K, 





Artistic Easter Display 





THE Herbert Hall Co., Pasadena, Cal., 
had one of the loveliest Easter window 
displays seen in a long time. The effect of 
cathedral, stained glass windows was ob- 
tained by painstaking, authentic and detailed 
work on Beavor board, and the resultant 
work of art was placed directly against the 
window of the jewelry store. 
The effect was so surprising and beauti- 
ful that the most hurried shopper was cap- 





HERBERT HALL CO., 


DISPLAY BY 
PASADENA, CAL, 


EASTER 


tivated into a sudden pause, held spellbound 
a moment or more by the sheer, compelling 
charm of the colorful, quaintly designed win- 
dows through which jewelry gifts and flow- 
ers were glimpsed. 

Masses of flowers of many hues were 
banked against the dark curtain of the back- 
ground, and a wide variety of Easter sug- 
gestions in jewelry appeared on artistic, little 
stands. 

We hear a great deal these days about the 
“commercializing of Christmas and’ Easter” 
from a certain portion of the public, but 
such a window trim as was created by Her- 
bert Hall Co. surely is more a “labor of 
love” than mere commercialism of sacred 
symbols of the Easter-tide. It represented 
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hours and weeks of patient work that the 
very highest and best message of Easter 
might be conveyed in the feature display of 
the season. M. H. A. 





Know How to Talk 





i the course of the day’s work the jeweler 

or his assistants are called upon to con- 
verse with the very elite of the store’s cli- 
entele upon topics with which they are ex- 
pected to be familiar. To be able to frame 
one’s sentences in beautiful cadences is an 
accomplishment not to be frowned upon. 
Fortunate is the jeweler, therefore, who pos- 
sesses this faculty, since it lends an air of 
sincerity and refinement to his selling argu- 
ments behind the counter. 

A jeweler need not be college bred to 
excel in the use of good English. I number 
among my acquaintances men who entered 
upon their life’s work with only a grammar 
school education, but who can today speak 
in public without occasion for embarrass- 
ment or compose a dignified and convincing 
business letter on the spur of the moment. 
They acquired the reading habit early in 
life, which fact has since proven of material 
advantage to them. Not only have these 
men profited from the standpoint of being 
able to write and converse intelligently, but 
they have greatly extended their vocabu- 
laries as well. 


AN inactive mind is just as fatal to brain 

development as a lack of exercise is 
conducive to muscular atrophy. The jew- 
elry salesman who is quick to seize and make 
the most of his selling opportunities is usually 
the fellow who keeps himself informed 
through reading. He never finds it neces- 
sary to resort to the use of slang, preferring 
rather to frame his sales talks in well chosen 
English. 

I would much prefer to be known in a 
joking way as a crank on English, rather 
than be referred to in all seriousness as a 
walking wart. Were I a jeweler in search 
of competent sales help, I would, laying all 
prejudice aside, hire the fellow who knew 
when and how to talk. I honestly believe 
that were jewelers as a class to pay more 
attention to this seemingly unimportant de- 
tail connected with selling, less sales would 
be lost, and the public at large would take 


our sales talks more seriously to heart. 
A. S$. &. 





Some Great Liberato’s 





TEXANS are just naturally partizans. A 
man from that State called at The Jour- 
nal office the other day. In reply to a ques- 
tion, he said: “Yes, the county where Ah live 
went Republican at ‘lection, but it’s so’y 
now it went that way. Hodding ain’t so 
pop’la’ as he was. Ah hud a fellow say 
some remawks ’bout that to-day right here 
in Tulsy. He said: ‘Some great liberato’s 
have lived in this country. Lincoln, he freed 
the slaves; Henry Fo’d freed the hosses; 
Thomas Edison freed the tired piano playah; 
Hodding freed the wo’king-man from hahd 
labaw. Ain’t no work now but fo’ va’y 
few’.”—The Oil and Gas Journal. 








Charles A. Lortie (Reg.) and Jewelers’ 
Commission House are registered in 
Montreal, Can. 
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“The Proof of the Pudding is in the Eating” 


A few extracts from hundreds of letters written by jewelers 
in many states who have used Wadsworth advertising helps 
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Illinois 

“We are very pleased to inform you that the 
movie slides you furnished us have proven an 
aid to our case sales as well as the sale of 
watches. 

“The electrotypes sent us at the same time 
were used in the paper at the time the slides 
were used and the window was decorated to 
help, so the whole campaign worked out with 
excellent success.” 


New York 


“The movie slides were received and are O. K. 
I think that form of advertising is very good, 
and it certainly brings results in this place.” 


Vermont 
“Speaking in behalf of the movie slides used in 
advertising, we wish to state that we have 
derived a great benefit from them.” 


Wisconsin 
“I believe the movie slides to be a very ef- 
fective form of advertising. I also received the 
newspaper electrotypes which I have been 
using, and which I believe to be the best ever 
furnished by a manufacturer in the jewelry 
trade.” 


Massachusetts 

“We have used the movie slides for some time 
and we find that people from different parts 
of the city learn our location and business 
through them. 

“We often hear the remark: ‘I saw your ad 
up at the show.’ We believe there is more 
benefit derived from these than from running 
ads in the programs, which is more expen- 
sive.” 


Georgia 
“We received the advertising movie slides 
which you sent us. Since using them we have 
sold more watches than we did the balance 
of the year.” 

Illinois 
“I ran the movie slides for a month and had 
several people come in to inquire about the 
cases, and sold several watches that people 
insisted on having Wadsworth Cases.” 


Georgia 
“The movie slides you sent have been used and 
I am pleased with the results. I am also 
pleased with the results obtained from the 
electrotypes which you sent me.” 


-— 





—_<- 


We are always pleased to receive comments from jewelers on the effectiveness of their adver- 
tising, or suggestions on how we can be of further help in assisting them in increasing their 


general watch business. 


THE WADSWORTH WATCH CASE CO. 


“Makers of Watch Cases Exclusively” 


DAYTON, 


KENTUCKY 


OFFICES 


New York 
17 Maiden Lane 


Chicago 
31 N. State Street 


San Francisco 
150 Post Street 
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NOTE: Illustrate your advertisements with watches. Electrotypes of various st /les of watches will be sent free to any 


jeweler. Order by number. Write for our big catalog sheet of watch cuts, advertisements, movie slides, etc., free on request. 






























































Watchmaking Difficult? ‘Nothing to 
It,’ Says This Syndicate Writer 

















HE following article appeared in a recent 


issue of a Western newspaper : 


WATCH MAKING 

“It is probably safe to say that there 
is no other trade in this country so 
easy to learn as watchmaking, in which 
the pay is better and the demand so 
widespread and general. 

“There is a school of watchmaking 
and engraving of some sort in almost 
every large city. Before enrolling in 
one it is a good idea to go to one or 
two responsible jewelry firms in the 
city to learn something of the standing 
of the school. 

“The courses are usually not just so 
many weeks or months in length, but 
can be completed as fast as the student 
is able to go. The average time re- 
quired is around six months, though 
many do it in three or four, and others 
take a year. Students buy their own 
tools, which cost from thirty to fifty 
dollars, besides tuition. This varies 
considerably. If one can spare the time 
it is well to learn as much as possible 
of the allied trades of engraving and 
stone setting. These are usually all 
taught in the same school.” 


This article contained so much misinfor- 
mation and was so out of tune with what 
the Horological Institute of America aims 
to do that the Technical Editor immediately 
sat down and dictated the following lines 
to the editor of the contemporary in which 


it appeared : 
New York, Jan. 12, 1923. 
Editor, Cleveland Plain Dealer, 
Cleveland, Ohio. 
Dear Sir: 


As a member of the Executive Com- 
mittee of the Horological Institute of 
America, I would respectfully call your 
attention to the inaccuracies which ap- 
peared in the article published in your 
worthy newspaper recently, under the 
caption, “Your Job and the Other 
Man's,” by Mary E. and Harland H. 
Allen. In describing watchmaking as 
4 vocation, the writers state that the 
average time required to become a 


watchmaker is six months, though 
many do it in three or four.” 

It requires four or five years before 
a man can become an expert watch- 
maker. Unlike other professions, a con- 
siderable amount of theory involving 
higher mathematics is necessary. The 
course at the Horological School of 
Geneva comprises five years of intensive 
training. High grade American schools 
now give very thorough courses also. 

The Horological Institute of Amer- 
ica is endeavoring to promote horologi- 
cal education by certifying watchmak- 
ers—that is, differentiating the real effi- 
cient from the inefficient. This institute 
is not a trade or commercial organiza- 
tion but a scientific, educational body 
working in co-operation with the Na- 
tional Research Council in Washington, 
D. C. Just at this time, therefore, 
when we are endeavoring to protect the 
public and the capable watchmaker, 
articles such as the above mentioned 
hamper our efforts considerably as you 
will readily understand. 

There is, undoubtedly, a wonderful 
field for proficient watchmakers but 
they must be real watchmakers and 
not tinkers. They must know how 
and why they do things. No conscien- 
tious horological school will turn a man 
loose to tamper with high grade watches 
after a few months’ slipshod training. 
Without accurate watch repairing we 
would have no such thing as high speed 
railroad service—hence the importance 
of this matter, 

Not all the men among the ex-soldiers 
who take up watchmaking, very often 
under delusions as to the requirements, 
are fit for the work which requires spe- 
cial aptitude and very profound and 
conscientious training. A tinker can 
undoubtedly do irretrievable damage to 
a high grade watch when he lacks 
proper theoretical and practical knowl- 
edge. This certainly cannot be obtained 
in three or four months. 

Sincerely yours, 
(Signed) Rost. F. Nattan, 
Member Executive Committee, 
Horological Institute of America. 


Ye Tickless Clock 


ERE is just a bit of comedy for the 

busy jeweler scanning the pages of 

THE JEWELERS’ CriRCULAR, and published in 
the Los Angeles Evening Express. 

Pasted onto the window pane, it would 
attract attention to a display of mantle 
clocks, 

It is entitled Bill’s Letter and reads: 

Los ANGELES, Jan. 17, 1923. 

Dear Folks: 

Some inventive guy has put out a 
tickless clock. Well, I don’t want none 
of ’em. I want a clock to tick and tick 
loud. They are taking too much out 
of life, There are a lotta things we 
can get along without. When Bur- 
bank evolved the seedless orange, he 
did something for humanity. The feller 
who took the seeds outa raisins per- 
formed a real service. <A_ noiseless 
Ford would be all right. 

But a tickless clock. Not for your 
Uncle Horace. I want a clock that 
performs copious. I want it not only to 
tick, but also to announce the hours. 
And also the half hours. And while 
it’s about it, I’d be glad to have it 
ring a bell or something, or turn loose 
some chimes at the quarters. If it can 
be made to cuckoo on occasions, why 
so much the better. 

I can promise Mr. Inventor that his 
tickless clock ain’t gonna get him no 
place. The hours fly fast enough. 

Folks, let me ask you something. 
Did you ever wake up in the night, 
and lie there in bed, listening to the 
ticking of the clock? I mean one of 
them tall boys, with a pendulum to it, 
that swings back and forth. With its 
rhythmic tick tock, tick tock. There’s 
something about that sound, folks, 
which sort of gets under a feller’s skin. 
It tells you that the minutes are fleeting 
by. It’s the mechanics of time’s on- 
ward roll. The seconds, the minutes, 
the hours. The scroll unwinds and they 
pass on to oblivion. 

That simple tick tock tells a_ big 
story. And there’s a lesson in every 
tick and every tock, It means that 
your years of usefulness are being 
measured. And if you will heed the 
message of Time’s intermitten augury, 
you'll not let any more of them get 
away than you can help. 

No, sir; no tickless clock for me. 
When time moves past me, I want to 
hear it say goodby, anyhow. 





BILL. 
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American Platinum Works 
Seamless Wedding Ring Blanks 


Give the Right Start for the Perfect Finish 


| of 144 . 
Flat-Square . os 3 oe Light 


Half-Round 


: 
Beveled 
t 
Half-Round 
with Rim 


Made in Platinum, 14K. and 18K. Yellow, Green or 
White Gold and in 


ALBADOR 


Albador Ring Blanks have a distinctive lasting white color, particu- 
larly suitable to precious stones. 


They are easily set and engraved, and will not change color in 
engraved portions. 


They are the ideal 18K White Gold Blanks. 


In addition to Wedding Ring Blanks ALBADOR is furnished in 
plate, wire, seamless tubing, galleries, bracelet boxes and in settings. 


A trial order of ALBADOR is its own best demonstration. If not 
satisfactory return it. 


American Platinum Works 


N. J. R. R. Ave at Oliver St. Newark, N. J. 
New York Office—Charles Engelhard—30 Church Street 





a 


Medium Weight Seamless 
Wedding Ring Blanks 


Platinum and White Gold 


0000 


All Widths, Sizes and Shapes. 


For engraving, chasing, stone setting or finished plain, 


Your assurance for quality, workmanship and design is 
backed by an organization whose sole effort is and has 
always been to produce the best that can be procured, 





Advance Notice 


The production of a hand carved 
Seamless Blank for approximately 


the cost of a plain. 











Correspondence Solicited 


THE GENERAL ALLOY CO., Ine. 


186-192 N. J. R. R. Ave. Newark, N. J. 
Tels. Mul. 5180-1 














NOTICE 


Established 1858 





Over 64 years at this one business of 
REFINING and SMELTING gold, silver 
and platinum, puts us where we're qualified 
to take all the “guess” out of your refining 
problems. We know the value of scientific 
refining and prompt service; we know you 
can’t get it in bigger measure anywhere than 
you can get it here. If certainties like that 
appeal, “get in touch” today. 


We refine anything containng GOLD, 
SILVER and PLATINUM. Try us. 


Bullion Dealers, Refiners and Smelters 


L. Lelong & Bro. Inc. 


Halsey, Marshall and Nevada Sts. 
Newark, N. J. 








Refiners 


Gold 
Silver 
Platinum 








HANDY @ HARMAN 


31 Gold St., New York City Bridgeport, Conn. 
SHIP TO EITHER PLANT 





























Tests of New and Old Torpedo Boat 
Watches at U.S. Naval Observatory 


[* 


February 14, 1923. 


the issue of Jan. 31 3 there was published 
a report given out by the United States 
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the trial of old and new watches at the 
Naval Observatory in Washington, D, C., 
for different periods. 

The accompanying tables show the results 
of tests given of old and new torpedo boat 
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of the Longines watch in many of these 


tests. 


In the test from Feb. 5 to July 9, 


1920, seven torpedo boat watches were ac- 
cepted out of which six were Longines. 
Nearly half of those accepted in the trial 













































































































































































Naval Observatory showing the results of watches. Noteworthy are the achievements from July 24 to Dec. 15 and more than half 
= 
{The signs are astronomical, +losing; —gaining. Data of new watches with trial numbers greater than 25 omitted; data of old watches with trial niimbers greater than 35 omitted.] 
ee ne 
—_—-"” 
Mean daily rates. Mean daily rates. 
Special temperatures | temperatures (orien- : 
(orientation not changed). tation not changed). Ordinary temperatures (orientation changed). 
Temperature. ....-..++-seseeeeeecsereescerecsecsceececeeesaees degrees F..} 90 85 70 55 55 70 85 90 | 64.5 | 69.9:| 72.1 68.2 | 64.0 | 61.5 | 60.3 | 58.4 | 58.5 | 58.4 
—_— - 
Relative humidity by sling psychrometer.............ssseeeeeees percent..| 50.5 | 55.5 | 50:0 | 63.5 |: 64.0 | 64.5 | 55.5 | 57.0 | 65.0 | 69.5 | 72.0 | 64.0 | 65.0 | 62.5 | 63.0 | 59.3 | 60.5 | 55.0 
Balance: Point of compensation. 
o=ordinary. , 
o v=invar. Bal- 
| Hairspring: Trial July A Aug. Aug. Aug. Sept. | Sept. | Oct. | Oct. | Oct. | Oct. | Nov. | Nov. | Nov. | Nov. Dec Dec. 
#| P= = palladium. Wie | BUM- | Pom. Temper-| 24 | 2t0'9,| 11.0 | 21to | 28t0 | Gto | 15to | 2Wto | 6to | 18to | Wto | 2to| Sto | 10to | 17 to | Mto |i 105 | Sto 
: s=stee’ spring ber. era-| Rate.| ature 31. 18. 28. |Sept.4.| 13. 22. | Oct.1 13. 20. 27. |Nov.3.| 10. 17. 24. | Dec.1.)°* 15. 
5 |-— ure. constant. 
é Watch. Kind. 
° _ 
New. 8 ; 
- 8. & 8. 8. 8. 8. &. & . 8. 8 8. & 8. 8. &. 8. &. & &. 
1| Longines...) 2965511) T.B. W.]| v.s. | 5.90-| 92.5 |+2.99 |+0.00049 |+3.00 |+3.07 |+3.07 |4+3.73 | +3.63 |+3.41 |+2.96 |+2.74 |-+3.50 |-+3.56 |-+3.54 |+3.41 |+3.74 +3. 74 |4+3,96 |+3.83 | +3.61 
2\ Hamilton ..| 1260448, T.B.W.] v.s. | 8.50 |282.6 |+1.48 |—0.00007 |+0.13 |+0.17 |—0.14 |—0.23 | —0.11 |+0.40 |+0.64 |+0.20 |+0.19 |+0.46 |+0.51 |+0.33 |+0.11 +0.13 |4+0.20 |+0.10 | +0. 11 
3| Longines...| 2517930] T.B. W.!| v.s. | 8.54 | 50.9 |—1.63 |+0, 00049 |—0.77 |—1.04 |—1.27 |—1.64 | —1.59 |—1.63 |—1.07 |~1.49 |—1.61 |—1.51 |—1.23 |—1.41 |—1.37 —1.40 |—1.26 |—1.39 | —1. 
4| Hamilton...| 1260449) T. B. W.| v.s. | 14.60 | 85.0-/+0. 20 |—0. 00009 |—1.20 |—0.11 |—0,27 |—0.27.| —0.29 |—0.16 |—0.30 |—0.63 |—0. 16 |+0.21 |+0.36 | 0.00 |+0.04 *1+-0.09 |+0.19 |+0.14 | +0.49 
5| Hamilton...! 1260443) T.B. W.| v.s. | 17.96 | 85.1 |43.44 |—0. 00113 |+3. 56 |+3.14 |+2.84 [42.41 | +2.41 |-+3.53 '+3.73 [+3.74 !+2.74 |+3.26 |+3.36 |+3.54 |+3.37 +2.96 |+3.31 +2.91 | +3.06 
Old. 
1| Ditisheim...| 45066] T.B. W.| v.s. | 8.27 |125.0 |+0.08 |+0.00013 |—0. 13 140.31 |+0. 41 |+0. 94 | +0. 56 |+0.59 |+0.31 |+0.20 |-+°0.61 |+1.20 |-+0.87 '-+0.66 |+1.05 '+0:80 |+0.73 |+0.93 |+0.91 | +0.83 
2 gy T.B.W.| v.s: | 11.84 | 64.2 |—0,02 |-+0. 00231 |+1.61 |+0.93 |—0.21 |+0.16 | +0.21 |+0.34 |+1.04 |-+1.54 |—0.26 |+0.03 |+0.11 |—0.10 |~0.17 |-0.20 |—0.30 |~0.16 |—0.14 | —0.17 
3 | Longines...} 2059751) T. v.s. | 15.03 |109.6 |+1.37 |—0. 00031 +1.70 +1. 33 |+1.07 |4+0.73 | +0.24°|40.76 |-+1.11 |+1.06 [+0.13 |+0.91 |+0.84 |+0.74 |+1.03 |+0.74 |+0.81 |+0.86 |+0.63 | +0.90 
4| Hamilton...|(N) | v.s. | 15.23 | 79.9 |—1.08 |+0.00227 |—0.83 |—1.07 |—1.13/|+0. 24 | +0.40 |—0.60 |—0.96 |—1.21 |—0. 46 |—1.01 |—0.96 |—0.93 |—0.46 |—0.27 |—0 39 |—0.19 |—0.24 | —0.24 
5| Hamilton... s.s. | 16.63 | 81.9 |—0.68 |+0. 00213 |—0.69 |~0.83 |—0.57 |+0.86 | +0.86 |—0.19 |~0.50 |—0.80 |+0.44 |+0.43 |+0.07 |+0.20 |+0.26 |+1.07 }+1.07 |+1.20 |+1.17 | +1.33 
6} Longines... v.s. t 10, 84 69.3 |—1.30 |+0. 00224 |+0. 20 |—0. 71-|—1. 53 |—0.89 | —0.79 |—1.07 |—0.79 |—0.39 |—1.79 |—1.36 |—1.36 |—1.20 |—1.23 |—1.57 |—1.80 |—1.67 |—1.34 | —1.47 
7 Longines... v.s. | 21.67 | 67.1 |—1.,04 |+0. 00369 |+0. 57 |+0.07 |—1.31 |—0.59 | —0.40 |—0.71./-+0.20 |-+0.64 |~0.43 |—0.64 |—0.46.|—0.37 |—0.44 |—0.44 |—0.49 |—0.14 —0.31 | -—0.11 
8 | Hamilton... v.s. | 22.75 | 81.6 |—0.45 |+0.00233 |—0. 36 |—0. 56 |—0.27 |+1.11 | +1.30 | 0.00 |—0:30 |—0.50 |—0.19 |—0.27 |—0.49 |—0.01 |+0.03 |—0.11 |+0.11 |+0.19 | 0,00 | —0.19 
| 
9} Longines... .| v.8. | 25.20 | 32.9 {—0.79 |4+0. 00001 |+2.08 |+1.49 |+0.49 |—0.27 | —0.43 |+0.43 |+1.86 |42.01 |+0.04 |+0. 44 |-+0.60 |—0.26 |—0.93 |—0. 41 |—1.09 |—0.63 |—0.73 | ~—1.21 
0 Hamilton... v.s. | 26.74 | 63.8 |—0. 16 |+0.00209 |+1.64 |+0. 74 |—0.34'|—0.04 | +0.03 |+0.19 |-+0. 81 +0.83 |—0.44 |—-0.27 |-0.03 —1Lil —LH |—0.81 |—0.89 |—0.97 |—1.06 | —1.13 
11 | Longines... v.s. | 32,22] 62.5 |-1.32 +0.00131 |+0.71 |—0.49 |—1.17 |—1.31 | —1.16 |—1.31 |—0.81 |—0.87 |—2.30 |—1.33 —0.6f |—1.23 |—1.36 |—1.60 |~1.77, |—1.24 |—1.46 | ~1.59 
12 | Hamilton... 8.8. | 32.76 | 84.9 |+0.05 |+0. 00229 |+0.30 |—0.06 |+0. 51 |-+2.10 | +2.11 |+0.61 |+0. 16 |-0.04 |+0.89|+0.71 |+0. 54 +0.93 +1.39°|+2.49 |-+2.33 |-+2.61 |+2.40 | +2.57 
13} Hamilton... v.s. | 33.08 | 74.3 |-0.04 |+0. 00209 |+0. 54 |+0. 16 |—0.01 |+0.96 } +0.61 |+0.02 |+0.23 |+0.54 |+0.27 |+-0.83 |+0.79 |+0.50 |+0.74 |+0.30 |—0.17 |+0.31 |+0.07 | —0.09 
Notg.—All rates at 50° F. and-on 2 watches one rate at ordinary temperature were lacking in this trial. 
In computing the trial humbers, theoretical terms were used to give the trial numbers the same value ag 
they probably would have had if the test had been conducted in the regular manner. 
DATA OF TRIAL OF NEW AND OLD TORPEDO BOAT WATCHES AT U. S. NAVAL OBSERVATORY, WASHINGTON, D, C., JULY 24 TO DEC. 15, 1920 
{The signs are astronomical, +losing; —gaining. Data of new watches with trial numbers; greater than 25 omitted; data of old watches with trial numbers greater than 35 omitted.} 
; Mean daily rates. Mean daily rates. 
nse ngs pe am Special ee not Ordinary temperatures (orientation changed). 
RII ei Se A ore Seas Apes ee tel degrees F.| 90 | 85 | 70 55 iO 50 55 70 85 90 | 67.3 | 64.7 | 65.6 | 67.1 | 68.4 | 70.1 | 71.1 | 74.1 | 77.3 | 79.9 
Relative humidity by sling psychrometer......... esuecened uate percent..| 32 35 39 : 44 58 % 52 60 38 37 58 57 61 68 67 66 65 64 73 68 
Balance: _ | Point of compen- ! 
o=ordinary. sation. ' 
v=invar. p : 
= aa auxiliary. Bal- : Jan. py | Feb Mar. Apr. May June 
| ma se git | Beh: |B Mo] ar | Mn |r S| eet Maz Map| Mer] foe] gee] fe] te| aes 
E p=palladium. hair- . T Feb. Mar.}| 24° 0 ob Apr. °| May a » tO! June 0 0 | 15 to | 22 to! Tuy 
=| s=stee spring.| bef. |Tem- emper-| “4 Wz, ] 2a. | MMe] 12 | ag. | 28. [P| 15. | 25. | OY] an. | as. | 25. [°9Me) | as. | 22, | oo. | 78 
© pera-| Rate.) ature ‘ . 
= ture. constant | 
E Watch. | Kind. 
New, | | P 
- | hes Gs * @ 8. &. 8, a, 8. 8. &. 8. & 8 &. & 8. &. 8 . 8 
| Longines...... 2352421| T. B. W.| v.s. | 10.87] 99. 1/+0.65'+0. 00020! +0.76) +0.67/+0.70/+0.96! 41.33] +1. 44/41. 11/+0.93!+-0.71/+0. 33 0.00/40. 1914-0. 2414-0. 041-0031 +0.071-+0. 21'+-0. 36|-+0. 49' +0. 76 
; Longines...... 2517939 T.B. W.| v.s. | 13,13 58. 0} —0. 36!—0. 00044| —@73|. —0.64|—0. 44/0. 54] —0. 19] —0.06|—0. 17/—-0. 41|—0. 73|—0. 69|—0. 70|-0. 63|—0. 36; —0. 40; —0. 29-0. 03; —0. 26; —-0. 41)—0. 81/--1. 
3| Ditisheim..... 36134, T. B. W.| v.s. | 13. 85] 8 $1.6/+0.07/+0. 00076} —0.11| —0.17/+0.10/+0.51] +1.01) +1. 26|+0. 69/40. 24]+-0. 33] —0. 04/-+0. 07/+-0. 20! +0. 54| +0. 43/40. 24140. 47] +0. 40|+0. 39]-+-0. 794-0. 80 
H Longines Sinasiee 2517934| T. B. W.| v.s. | 15. 14] 111.8 +4, 14 —0,00047| +4.31) +3, 99|/+3.24/+2. 69) +42, 54) +2. 49)-+2. 57/43, 40) +3. 70) +3. 76| +3. 17| +3. 19] +3. 19] +3. 50] +-3.61)-+3. 87|+4. O1!+4. 17/+4. 31]+4. 43 
2 | Hamilton... 1260445 T. B. W. | v.s. | 16,06) 145.0)/+6.38 —0.00009) 41.57) +1. 26)+1.17 41.29] 41.17] +1.40!+1. 04/41. 60] +1. 87/+2. 26)+2. 13] +1. 86) +1. 90|+2.04]-+2. 40| +2. 44/42. 50+2. 44/+2. 61/42. 99 
$ | Longines... - 2348120 T. B. W. | v.8. | 16.99) 76.2|—1.72/+0,00051] —1.10, —1.50/—1.51!—1.61) —0, 89 —0.73|—1,37|—1. 60|—1. 87|—2. 09|—1. 97|—1. 60|—1. 71|—1. 71|—1. 61|—1. 33) —1. 41|—1. 29 1 —0.93 
4 Longines iad 2965523) T. B. W. | v.s.: | 17.23] 302. 5|—1.08/+-0.00002) +0.54) +0. 34] 0.00 40.23] +0. 44) +0.47/-+0. 34]+0. 23|--0. 40 —0.60'+0. 39) +0. 33/ +0, 50/ +0. 64) +0. 47) +0. 63] +0. 66| +0. 49 —0.51 
ngines...... 2965531; T. B. W. | v.s. | 21.39] $0.6/+2.10/+0.00149, +1.81) +1.97/+2. 14/+2.99) +3,73) +3.73/+3. 17| +2. 40/+2. 29 +2. 36| +3. 41)+3. 73) +3. 66 +3. 71) +3. 93) +3, 90|+4. 20\+4. 23 tth +4.10 
Old. | | 
1 | Longines .B. W. | v.s. | 19.85 wes ee eens +1.01) +0, 23) —0. 34|—0. 27 aes +0. 69) +0. 24/—0. 27|+-0. 21/—0. 13 —1. 16;—0. 97/—0. 71 j—0. 5A|—0. 31 —0, 29) —0. 51) —0: 94, —0. 44|—0. 87 
2 | Hamilton -- ot v.s. | 23.70 78. 71. S40, ORNS —_— -1. 40)—1. se 7 7 ee ee 43)— ian Wee 1 —0. 9%3)—0. 89 —0. 2 ni.stl=t 1-0 —0.30 
4) Hamilton -B.W./ v8. | 24.95) 79.3|—1, 57| +0. 00224 snes -1. 29-1, 44/—-0.60/ +1.01 Krome igen es en Bex Be l-1. s1/—1.31 31 —1.09— 1. 44 —1. 231-1. 46|—1. 36 —1.67|—1. 61 
. | | 2 | : 
§| Hamilton...... .B. W.| vis. | 26.21) 74.2 +0.00)-+0.008a1 +084 +0. 7 0, 2640, 41) +1, 0 snare 33)+0. 49) +0. 51 +0.63 +0. 41)+0. 83/+0. 97\+0. 86 +1. 09, +1. 10)+0. 70| +0. 79|+1. 11] +0. 96 
5 i . | i | 
5) Hamilton | Lp; mi v.s Ca. ~0.70,4-0, 0008 ae +am-an-o7 0.64 mes te m0 61 ene ome is a is he, 9% —0. ae “+ oe aay os +0. 49 
. as i 


























































































































DATA OF TRIAL OF NEW AND OLD TORPEDO BOAT WATCHES AT U. S. NAVAL OBSERVATORY, WASHINGTON, D. C., JAN. 27 TO JULY 6, 1921 
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Watch Crystals that can be adjusted to any height and size— a 
See Baw Aeimmevell CRYSTALS YOU GANT BREAK 
G-S FLEXO CRYSTALS ; 


Are Overcoming All the Trouble Known in the 
Fitting of Watch Crystals 


A small stock of only 4 gross G-S FLEXO CRYSTALS 

(%4 dozen per size) is required for a complete assortment and 

will fit instantly any size or make watch in both the open 
and hunting case. Can be fitted to odd shape bezels. WARNING to retail and wholesale jewelers! 
Any one making, selling or inserting “com. 


GUARANTEED NOT CELLULOID pression”’ non-breakable crystals not bearing 

ronan : mn patent number 14,458 is infringing. We know 

G-S FLEXO CRYSTALS are made of a special composition for watch of certain dealere who persist in infri g 
crystals only; clear as glass, and will not discolor, shrink or fall out of bezel. on above patent and we warn jon 
They fit tight and are dustproof, and will not burn when in bezel. that certain prosecution for damages will fol- 
low as soon as our evidence is completed 


Send Bezels and We Will Insert Sample G-S Crystals against them. 





Manufactured and Sold by Genuine unbreakable crystals can not be in- 
—10"— Shich sos ana With ton sedans “eae 
G-S ange GERMANOW-SIMON MACHINE Co. be inserted by machine’”’ are inferior subeti- 


° tutes. They are the cause of all the faults 
a oo 58 Mill Street Rochester, N. . VU. S. A. known about unbreakable crystals. 











THOMAS J. 


DEE & @O 
REFINERS 


Sweeps, Polishings, Gold, Silver, green gold—plates, wires, 
and solders in 10Kt., 14Kt., 


platinum plates, ; 
lders and wires, also Platinum and Plated Scraps. 18Kt., also white golds and 
10) 25 Same @1 0) Os DP) 


ss ugaed i | NMEANUFACTURERS =| Senet! 
Platinum and White Gold Wedding ee 
Ring Blanks. Fancy White Gold 


Mountings. Selections Sent on Request. ; 
Purchasing and Sales Dept.: Refining and Manufacturing Plant: 


5 So. Wabash Ave. CHICAGO 317-319 E. Ontario St. 


supply you with 








ANNOUNCEMENT . 
An advance in price of 15 cents per pennyweight on Gold, Silver 


all grades of platinum solders effective at once. 


SIX GRADES and 
" 17 | 12 





10 
$1.15 dwt. | $1.40 dwt. | $1.65 dwt. 


ag Platinum 


Numbers 11 to 15 inclusive, will resist the action of acid, and are 
guaranteed not to tarnish. 


Number 10 low fusing, mainly for repairs. Refiners and Assayers 


Order Some for Trial 
— MADE BY — 


A. ROBINSON & SON T. B. HAGSTOZ @ SON 
149 CANAL — " ee YORK CITY | 709 Sansom S8St., anes 








Tel. Orchard 1916 

















a) The finest Tower Clocks in the world are made by {-- a Sand 


| » 
i The E. Howard Clock Company of Boston. Also a Z Graphite Crucibles 
cost Clay 


2 tba the bank, office and school. Say st 
; Write us for full information 1 1 J. & H. BERGE oe es Cay : 
THE E. HOWARD CLOCK CO. me, 


| 373 Washington St. Boston 309 Broadway, New York ’ Y 
31 North State St., Chicago THE BUYERS’ DIRECTOR 


Established 1842 : Price $1.00 i 
The Jewelers’ Circular, 11 John St., New Y 
































February 14, 1923. 


of those accepted in a trial Jan. 27, 1920, to 
July 6, 1921, were of the same make. Out 
of four accepted in the tests held Aug. 3, 
1921, to Jan. 3, 1922, three were Longines 
and out of 10 accepted in the test from 
Jan. 19 to June 26, nine were of the same 
make. 

It will also be noted that the Hamilton 
made an excellent showing, ranking second 
in the order of merit in some tests. 

A great many interesting devices for aero- 


THE JEWELERS’ 


CIRCULAR 


repair watches but to repair altimeters and 
many other precision instruments, such as 
mentioned above. 





A Watch “Hocked” Every Forty-Five 
Seconds in New York 
N enterprising reporter has figured that 


A every 45 seconds somebody’s watch is 
pawned in New York, or one and a quarter 


119 





diamond-studded beauties whose value runs 
into four figures. 

Numbers of both cases and movements of 
all pledged watches have to be reported by 
the pawnbroker in his daily report to Police 
Headquarters, where a card index system 
speedily traces a watch if the thief pawns it. 
—The Inside of the Case. 





“Are you going to entertain any more this 
season ?” 





(The signs are astronomical, + losing; — gaining Data of watches with trial numbers greater than 25 omitted.| 


















































































































































nel | 
Mean daily rates. Mean daily rates. 
Special temperatures (orien- Special temperatures (orientation | 
pene cles pe soa ged). pen nee hanged). Ordinary temperatures (orientation changed). 
Pate See ae at 
BI. aniciiciieiciiibsbiesiianaspientntiinnneniill degrees F..| 90 | 85 | 70 | 55 | 50 | 50 | 55 | 70 | 85 | 90 | 67.4| 67.6 | 67.4| 69.1| 69.5 | 69.8| 72.9] 73.0 | 73.6 75.1 
ee ——— ES as { 
SEs = a es 
Relative humidity by sling psychrometer................e..26++ percent..| 23 25 |-34 | 45 | 49 | 52 | 53 | 40 | 38 | 32 | 51 | o | 58 | 0 | 67 | @ | m |) | 2} @ 
__——____—_ — —| | —-}-—— | — | 
alance: Point of compen- | | 
o=ordinary. sation. 
3 v= invar. Bal- Mai | A 
| Heirspring: * Trial Feb. | Feb. | Feb. | Mar. | Mar. | 348°. | apr. | Apr.| Apr.| 4P-| May | May | May | M8Y | yune| sun June 
ie ~ — oe hair. | 2um- sto | 13to |21t0 |, Ma") gto | 16to | 2"! sto | 12to! 21 t0| 3 t0) 7 ta | 14 to | 21t0 3 to! "4 to Inte! 18 to| 25% | Jul 
| Sastedl. \spong.| ber. |Tem- Temper-| 12. | 20. | 28. | a6 | 23. J APF) “0. | a9. [28 | M8Y| aa. | 2 , | Fume! a1. | 18. . | July |2 to. 
| era-|Rat . | te 4 2 
5 ee pera- ate. ature | ™ 
4 Weteh. Kind | ture. constant. 
am | = 
New | 
o- & 8. &. &. &. &. 8, 8. &. &. &. &. &. &. &. &. &. 8 & & 
1] Longines !....... 2050736] T. B. W.| 0.8. | 13.59) 63.4/+1.07/4+0.00071| +1.04) +0.77|+0.73|+1.00! +0.93) +1. 07/-+1. 23-41. 46|+2. 03/+2. 01/40. 80|4-1 11/+1.03] +1. 40 74] 4-1. 63]41, 81/41, 
5 . 77/40. 73)-+1. 1 .07/+1. 23] 41. 46]-+2. 03|+2. 01|+0. - 03] +1. 40/41. 40]-+1. 13] 41. 741-41. 63141. 81/41. 
2 Longines. yr renee re ge 0. Ss. 13. 58 39. 21+ 0. 35)+ 0. 00069 +1.89) +1.61/+0. 70}+0. 44) +0. 30) +0. 16/40. 59/+1. 31)+1. 97/-+2. 11/+0. 81/+0. 66/+0. 64/-+0. 71 +1. 07/+0. 91) thos Lae ch sotto 
3 Longines er 2388122 ry Wy 0.8. | 14.31) 76.9/+2.52'+0.00109} +2.30) +2. 64 +2. 50}+2. 91 +2.90) +2. 43|+3, 16|+2. 64 +2. 5A4)+2. 57)...... 3. 26|+3. 27/+-3. 46) +3. 89) +3. 71/+3. 73| +3. 63/+3. 83|+3. 50 
4) Longin he ceere eerie pow 0.8. | 17.25) 26.5/+0.67/—0. —0. 29) —0. 0. 00! +0. +0, 90) +0. 91/+0. 13 +0, 47|+0. 19|+0. 09) +0. 54/+-0. 74) +-0. 73) +0: 74) +0. 60] +0. 63] +-0. 34|+-0. 10) +0. 07|—0.07 
§ Longines?...... ‘ 3) T. gu 0.S. | 22.46) 45. 2/+2.12'+0.00073) +3,21) +2. 79 +2, 27|+2. 17) +2.19| +1. 91)+2. 21! +2. 87/43. 76/+4. 04)...... 2. 71) +2. 86) +3. 06) +3. 33) +3. 46) +3. 63) +3. 56|+3. 66!+-3. 70 
6 Longines. . . -/2517915| T. B. | 0.s. | 24.11) 48.7/—3.15+0. 00084) —1.53) —1.79)—2. 50/—3. —3. 03) —3. 24/—3. 19|—3. 04) —2. 30]—2. 34|—3. 01/—3. 17|—3. 21|—3. 17|—2. 83|—2. —2. 03)—2. 11/— . 24|—2. 26 
ola. | | | | 
| 
1) Patek Philippe.| 178464) T.B.W.) v.s. | 18.81) 8L 2/+0. 27/40. 00062) +0.77) +0.51/+0. 26 +0. 73 +0. 64) +0, 81) +0. nie 44) +0. 04) +0. 29] —0. 30|+-0. 77| +0. 07| +0. 11) +0. 04) +0. 21/—0, 19-0. xo ee 54/—0. 61 
| | , 
a } 

















1 Allowance made for acceleration during first 10 weeks. 
4 Eleventh week lacking. Value assumed in computing trial number. 


DATA OF TRIAL OF 


nautical uses were tried out at the ob- 
servatory. These included two new types of 
aero compasses and a gyro compass, but 
neither one of these is sufficiently developed 
for use at the present time in heavier than 
air machines. 


NEW AND OLD TORPEDO BOAT WATCHES 


juLy 9, 1920. 


watches every minute. The calculation is 
based upon the estimate of an expert that 
upward of 250,000 watches are pawned an- 
nually in Manhattan and Brooklyn. It isn’t 
so wild as it sounds, either, for each of the 
300 pawnbrokers in town has only to take 


AT UNITED STATES NAVAL OBSERVATORY, WASHINGTON, D. C., FEBRUARY 5, 1920, TO 


“I’m in doubt,” replied Mr. Cumrox. 
“The caterers and the musicians and deco- 
rators haven’t cost so very much, but prize- 
fighters cost so much I don’t know whether 
we'll be able to afford them.”—Washington 
Star. 





lhe signs are astronomical, 





+ losing: 


gaining. ata or watches with trial numbers greater than 25 omitted.) 






























































Mean daily rates. nan es Mean daily ated % 
| Special temperatures Special temperatures. | Ordinary temperatures. 
{-- - - ———$—$ 8 | —— — — —~——— — -—— - — —- - — 
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DATA OF TRIAL OF 


A British low reading altimeter proved 
quite successful, A temperature compen- 
sated high reading altimeter was developed 
by the Bureau of Standards but further ex- 
Perimentation will be necessary. It will be 
Temembered that watchmakers were much 
in demand during the war not merely to 








NEW WATCHES AT THE UNITED STATES NAVAL OBSERVATORY, WASHINGTON, D. 


in three watches a day to exceed 280,000 a 
year. 

Of course all the watches hocked don’t 
stay “in hock.” Some leave the pawnshop 
after a brief visit and never return. Others 
go in and out, over and over again. The 
pledges range from dollar brass watches to 


C., JANUARY 19, 1922, To yuNE 26, 1922. 


“Anybody hurt in the wreck?” 
“One gentleman, I believe.” 
“Bones broken.” 


“T think it was his heart. He sat down 
by a leaking suitcase and shed tears.”—Bir- 
mingham Age-Herald. 





THE JEWELERS’ 





relieve 
you 
of 
your 


ordinary gas worries 


and oxygen 


A Hoke-Jewel does all the things a good torch should, 
but does them better than the best. To anneal, size, 
braze, cast, melt, temper; to solder the softest gold, or 
weld platinum. 


A touch of the finger regulates the flame to any size, 
broad or thin, without changing the tip. Not a second 
is lost. For one man or a hundred—carry the piping 
along the shop and connect 70 Hoke-Jewels to one 
Hoke regulator and one oxygen tank, if you wish. 


Especially on those dainty accurate jobs that require 
such delicate work—silver-soldering close to stones for 
example—does the Hoke-Jewel prove worthy of its 
name. 


A torch at every bench means a shop of thankful men. 


Write for free folder. 














| SAM W. HOKE, Mor. gp WHERS TECHNICAL ADVICE Co 
; 22 ALBANY St NEWYORK CITY 





CIRCULAR February 14, 1923, 


WATCH CRYSTALS 
*2.°4 GROSS 


We have just received a new shipment of watch 
glasses which we purchased much below the 
market and we offer all sizes while the lot lasts, 
Mi-concaves $2.50 a gross, Lentilles $5.00 a gross, 
These crystals are of nice clear glass properly 
and accurately numbered. We will only sell a 
limited amount at above prices, so order suffici- 
ently, as the lot will not last long at these prices. 
Orders must be for not less than % doz. of a size, 
Smaller quantities Mi-concaves will cost 25c a 
doz., and Lentilles 50c a doz. Include enough 
for postage if you wish shipments by Parcel 
Post. We will return your remittance if your 
order is received too late. 


BECK BROTHERS 


Noll Building FT. WAYNE, IND. 


Wholesale Jewelers Supplies 
Watch Materials, Moseley Lathes, Tools, Etc. 











LESTER & STRAUSS, Inc. 
320 Fifth Avenue New York 


IMPORTED 
Jewelry and Novelties 


YOUR PATRONAGE SOLICITED 














WE BUY 
WE SELL 


BIG VALUES! 
WYNNE JEWELRY CO. 


Wholesale Only 


GRIFFIN, GEORGIA 


Throw your worn out Tiffany Rings in the melting pot. Send Them 
To Us. We will make them look like new for 75c. and up. 


Pe BOWE. s ciiweneseasenuwere $ .75 
1.25 Up to 2 ct. 


FR RT RT I 


Repairing and Special 
Order Work for the 
Retail Trade. 


61 Beekman St. 
New York 





C.W.BUTTS, Inc. “3” 


Manufacturers of 


Crowns, Pendants and Bows 


We make a specialty of white gold crowns and bows, and are 
prepared to make very prompt deliveries of same for bracelet watches 











“vo*? NEW PATENTED SAFETY NECKLACE CLASP "7 * 


fA, 100% Safety—Locks Automatically 
Si Releases with a slight pressure of the nail. 
B) 4] Made in 14 Karat White and Green Gold. 
ig Made in 18 Karat White and Green Gold. 


Made in Platinum. 


Clasp Leo Heilbrun Co. 


51 Lispenard St. Nestle Clasp 


noe New York Patented 


Patented 





























February 14, 1923. 
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[Patents Granted by the United States. 
The United States Patents That Have Ex- 
pired and the Registered Trade-Marks.] 
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UNITED STATES PATENTS 








Issue of Jan. 23, 1923 


142815. BAR PIN AND METHOD OF MAK- 
ING THE SAME. Frep S. Maker, Seekonk, 
Mass., and RatpH K, Maker, Providence, R. 
I, assignor to Ideal Jewelry Mfg. Co., 
Providence R. I. Filed Oct. 15, 1921. Serial 
508,039. 11 Claims. 

The method of making a bar pin of the character 
described, which comprises the cutting of a plurality 
of openings in the base portion of a channel shaped 
metal plate, striking out inwardly extending lugs 
from the sides of said channeled plate, the placing 





of ornamental stones in the openings cut in said 
channeled plate, the positioning of a holding plate 
in contact with the said stones to hold them in 
proper position relative to said channeled plate, the 
bending of the lugs into close relation to said hold- 
ing plate, and the insertion of a back plate between 
said lugs and said holding plate. 

142,94. PENCIL-LEAD HOLDER. Witttam N. 
O’Rourke, Jersey City, N. J. Filed May 27, 
1920, Serial 384,558. 10 Claims. 

A pencil lead holder comprising in combination 

a casing, a lead guide at one end thereof, an ejector 
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entering said guide, a hollow carrier enclosing said 

fjector, one end of the latter being supported from 

the former, the other end of said carrier taking 
oer the lead guide, and means for translating the 

‘atnier within said casing to cause the ejector to 

Project the lead. 

12,985. FINGER-MEASURING DEVICE. Sam- 
veL Toy, Boston, Mass. Filed March 26, 
1921. Serial 455,756. 5 Claims. 

A finger measuring device, comprising a ring 





eon having a normally expanded and over- 
PPed band element positioned within said ring 
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member and anchored at an intermediate point 
thereof to said ring member, said band element 
normally setting adjacently against said ring mem- 
ber and having the ends thereof provided with ring 
engaging members which slidably engage said ring 
member; means for contracting said band element 
to encircle the finger being measured in the device; 
said device being provided with means for indicat- 
ing the degree of contraction of said band element. 
1,442,986. GEM-SETTING TOOL. Samvuet Toy, 
Boston, Mass. Filed May 5, 1921. Serial 
467,196. 9 Claims. 
A plier device having one jaw provided with 
means for securely supporting and centering a ring 
setting thereon, and the other jaw provided with 





yieldable pressure triggers adapted to engage the 

prongs of said ring setting for bending same over 

the gem to be retained in said ring setting; and 
means for normally holding said jaws in open 
position. 

1,443,145. BELT BUCKLE. Georce E. Prentice, 
New Britain, Conn. Filed May 10, 1922. 
Serial 559,766. 3 Claims. 

A belt buckle comprising a front plate having 
rearwardly directed top and bottom flanges, a rear 
plate spaced from the front plate and having its 
opposite edges secured to the respective flanges, a 





tongue member struck from the rear plate and in- 

tegrally united therewith at one end, and means 

for deflecting the free end of the tongue member 
toward the front plate and for retaining it in such 
deflected position, 

1,443,156. CLASP. Ratpno M. WuitTMan, 
Bedford, Mass. Filed May, 2, 1922. 
557,867. 11 Claims. 

A clasp having diverging shanks, jaws on the 
ends of said shanks, guide means on the opposed 


New 
Serial 
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faces of said shanks, and means co-operating with 
said guide means for forcing said jaws together 
into clamping engagement. 





UNITED STATES TRADE-MARKS 

{The following trade-marks have been adjudged 
entitled to registration under the Act of Feb. 20, 
1905, and are published in compliance with Section 
6 of said Act.] 


Trade-Marks Published Jan. 23, 1923 


Ser. 171,272. (CLASS 28. JEWELRY AND PRE- 
CIOUS-METAL WARE.) INTERNATIONAL 
Sirver Co., Meridan, Conn. Filed Oct. 27, 
1922 


OLD HOME PLATE 


No claim made to the word “Plate” apart from 
the mark, as shown. 

Particular description of goods.—Silver-Plated 
Flatware, Consisting of Spoons, Forks, Ladies, and 
the Like. 

Claims use since Oct. 4, 1922. 
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Ser. 171,769 (CLASS 28. JEWELRY AND PRE- 
CIOUS-METAL WARE.) Louis Stern Co., 
Providence, R. I. Filed Nov. 9, 1922. 


LUSTERN 


Particular description of goods.—Bracelets, 
Necklaces, Neck Chains, Key Chains, Sautoir 
Chains, Chain Swivels, Chain Spring Rims, Chain 
Jump Rings, and Bead Snaps. 

Claims use since Oct. 11, 1922. 


Trade-Mark Registrations Granted 
Jan. 23, 1923 
Act of March 19, 1920. Sec. (b) 
These Registrations are not subject to 
opposition 

Ser. 163,671. (CLASS 28. JEWELRY AND PRE- 
CIOUS-METAL WARE.) ArcH CrROwN 
Mrc. Co., Newark, N. J. Filed June 14, 1921. 
Serial 149,114. 


) t 
Particular description of goods.—Finger Rings 


and Jewel Mountings and Settings. 
Claims use since July, 1920. 





UNITED STATES PATENTS 





Issue of Jan. 30, 1923 


1,443,443. BARRETTE. Wituis E. Tanner, Leo- 
minster, Mass, assignor to John W. Pickering, 
Leominster, Mass. Filed July 5, 1922. Serial 
572,975. 1 Claim, 

A barrette formed of a single strip of cellulose 
material and comprising an arched backing mem- 
ber bent upon itself at one end so as to provide a 
loop or eye portion at this end, the said loop por- 
tion being positioned beneath the arc of the said 
backing member and substantialy inwardly of its 
end, a locking bar of lesser width than the width 








: J 7 é 
of said backing member, formed. integrally with 
said loop portion, the said locking bar being pro 
vided with a hump portion adapted to lie closely 
adjacent the inner wall of said backing member 
at a point slightly spaced from said loop, the op- 


posite end of said backing member being also 
bent upon itself to provide a retaining finger for 
the free end of said locking bar, the said retain- 
ing finger being arc-shaped in cross section with 
its inner concaved surface forming a dish or 
pocket for preventing the disengagement of the 
free end of the locking bar therewith. 

1,443,489. COLLAR BUTTON. Franx M. Mce- 
Dermott, Troy, N. Y. Filed Oct. 28, 1921. 
Serial 511,026. 2 Claims. 

A collar button of the class described compris- 
ing a plate, a neck bent in a substantially parallel 

relation to the plate, said neck terminating in a 





laterally extending shank adapted to extend through 
the buttonhole of a collar, and a member carried 
by the outer end of the shank for reception be- 
tween the plies of a collar. 

1,443,509. CIGARETTE CASE. Orto H. Sryzes, 








47 oy 
Toledo, O. Filed Dec. 12, 1921. Serial 521,- 


616. 12 Claims. 
In a case for cigarettes and the like, a shell and 
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a cover, a member operated by the cover for re- 
leasing a cigarette from the shell and engaging a 
second cigarette in the skell when the cover is 
opened, and a second member for releasing a third 
cigarette in the shell. 


1,443,512 FLEXIBLE BRACELET. Louis A. 
Veicer, Jr., Newark, N. J. Filed Jan. 22, 
1921. Serial 439,081. 8 Claims. 

An article of the character described comprising 

a plurality of box-like links formed of thin sheet 
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metal, the end elements being coiled inwardly, and 

connecting elements partially enveloped in the 

coiled ends of adjacent links. 

1,443,515. FOUNTAIN PEN. ArtHuR WINTER, 
Jersey City, N. J. Filed May 16, 1921. Se- 
rial 470,188. 6 Claims. 

In a fountain pen and in combination with a 
barrel, a hag reservoir contained therein, of an 
ink chamber supported by said barrel at the end 
oppesite to the pen point thereof, and provided 
with means for attachment to said bag, an auxili- 
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arv compartment intermediate to said ink chamber 
and said bag and in communication with both 
thereof, a valve for contrclling the communication 
between said compartment and said bag and cham- 
ber, a cap for the end of said pen and means con- 
trolled by said cap for controlling said valve. 
1,443,542. BEAUTY BOX. Georce Ko.tstepe, 
Providence, R. I., assignor to V. E. Black Co., 
Inc. Filed Feb. 12, 1921. Serial 444,280. 2 
Claims. 
In a box cf the character set forth, a hollow 
body, a cover, a hinge connecting the body and 
cover, and a housing comprising a top, a pocket 
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casing to a supporting surface, and 
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oper inner ends, and a link member comprising a 
body portion, pairs of pliable diverging arms in- 
tegral with the ends of the body portion, fingers 


upon the ends of the arms, and trunnions on the 

fingers at right angles to the fingers extending into 

the open ends of the housing. 

1,443,577. COMBINATION CIGARETTE AND 
MATCH BOX. Pavut K. Kapickas, Brock- 
ton, Mass., assignor of cne-half to Peter Wa- 
latkevicius, Nanticoke, Pa. Filed Oct. 6, 1921. 
Serial 505,721. 4 Claims, 

A cigarette case of the class described compris- 
ing a spring lock, means for providing four cham- 
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bers in said case for the carrying of a supply of 
cigarettes and cigarette papers, a means for hold- 
ing a match and a means for igniting a match upon 
the closure of the case. 


1,443,633. WATCH HOLDER. ALexanper MiILnf, 
Newark, N. J., assignor to Newark Watch 
Case Materizls Co., Newark, N. J. Filed 
Feb. 17, 1921. Serial 445,721. 2 Claims. 

A watch holder comprising a hollow casing hav- 
ing a curved annular rim adapted to receive the 
front of a watch thereagainst, an annular flange 
remote frem said rim and adapted to secure said 





a spring clamp 


February 14, 1923 

. 

Filed Aug. 23, 
Claims. 

A watch cleaning apparatus having in connes, 
tion with a receptacle for containing a 
liquid, a rotary carrier disk and means for oper. 
ating the same, shaft members carried by the dish 
and means for imparting rotary movement therety 


1921. Serial 494,607, 3 





























with relation to the disk, and boxes for containing 
watch movements supported by said shaft mem 
bers, said boxes having axial stems and peripheral 
deflector wings, and said stems being provided 
with sockets perforated in communication with the 
interior of the boxes, 


1,443,889. COMBINED KEY CHAIN AND TAG 
HOLDER. Frank WIttiams, Hot Springs, 
S. Dak. Filed July 12, 1921. Serial 484,088, 
1 Claim. 

In a combined key chain and tag holder, plates 
having corresponding shanks, means for pivotally 
connecting the plates together, each of the said 
shanks having apertures and opposed slots ter 
minating at the inner edges of the said shanks, 
a key chain connected to the tag holder at one 
end, a link projecting from the opposite end of 
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the chain and adapted to fit over the shanks and 
in the slots and apertures of said shanks, and a 
retaining member slidable on the said link and 
embracing the shanks inside of the said link. 


1,443,898. VANITY CASE. Witiiam G, Kew 
pati, Newark, N. J. Filed Aug. 16, 1922 
Serial 582,203. 3 Claims. : 

In a vanity case, a receptacle having an im 
wardly-disposed annular shculder, a powder com: 
pact including a metal carrier having angulatly- 
disposed sides and adapted to be received within 
the vanity case, and a flat resilient band having 





having arms outwardly diverging from the central 
portion of the clamp with the ends thereof adapted 
to engage the side walls of the casing and with 
the inner ends of said arms adapted to impinge 
against the back of the watch and to resiliently 
hold it against the said annular rim, said spring 
clamp thereby adapted to accommodate watches of 
different thicknesses, 

1,443,654. BRACELET AND LINK THEREFOR. 
Henry A. Scuminpt, Toronto, Ontario, Canada, 
Filed Oct. 18, 1921. Serial 508,516. 6 Claims. 

A bracelet vlank comprising a top member hav- 
ing a tongue receiving recess in one edge, a bot- 


a fa 


o74 
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| finger pieces adapted to be received within the 
vanity case and positioned therein in such a mane 
ner that its upper edges engages beneath the in: 
wardly-disposed shoulder and the metal carrier 
the powder compact to retain the compact m al 
sition within the vanity case. 


in ‘he top, and a resilient peripheral flange slidably \ae= 

embraced by the body and provided with a socket 

receiving the hinge. 

1,443,543. CUFF BUTTON. Georce Kottsrepez, 
Providence, R. I., assignor to V. E. Black 
Co., Inc, Filed June 6, 1922. Serial 566,253. 
1 Claim. 

In a cuff-button, leads comprising lining plates 
provided with peripheral grooves, face plates em- 
bracing the lining plates, beads on the face plates 
seated in the grooves, horizontally disposed hous- 
ings integral with the lining plates provided with 





tom member adapted to be folded to a position di- 
rectly beneath the top member, a tongue carried by 
said bottom member and adapted to be seated in 
the aforesaid recess, means for securing said 
tongue in said recess, and a web connecting said 
top and bottom members and provided with tcngue 
receiving openings. 
1,443,803. WATCH-CLEANING APPARATUS. 
Joserpn H. RratHerrorp, Huntington, W. Va. 








C. H. Carlson, of Evanston, IIL, reported 
recently that a display window at his stor 
had been smashed by a thief who succeeded 
in escaping with five watches. 





